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Me Oil Industry Bbilds 
= To Meet Growing Demands 





Typical of new oil industry construction are these two 25,000 b/d fluid catalytic cracking units being erected 


at Standard Oil Co. (Indiana) Sugar Creek, Mo., refinery 


The large hemisphere, cone and cylinders in the fore- 


ground are part of the reactor-regenerator, and will be li{ted into the structure in the background and assembled. 
The structure at the left is for the second unit 


The oil industry’s postwar construction program has 
pyramided to record heights and overshadows any 
previous planned building program ever experienced 
during the industry’s entire history. 


Already underway, but not yet under full steam due 
largely to building restrictions, the industry's program 
will materialize rapidly once these bans are eliminated 
Results of an industry-wide survey by NPN indicates 
about 57% of current construction plans will be put 
into action when CPA dies, the remaining 43% being 
classified as uncertain due to high costs. More than a 
half billion dollars for marketing facilities alone is ex- 
pected to be spent as a part of this program. 


Second of this series of articles on oil industry con- 
struction starts on P. 24 


Clean Up Stations for More Profits 


Return of keener competition for the motorist’s dol 
lars increases the need for cleaner stations to protect 


current business and build up more sales. It will take 
more salesmanship at the pump island to keep ‘em 
coming back. P. 32 


Selling Underground Tanks to Farmers 


Proper sales action can overcome competition offered 
by loaning of overhead farm storage tanks, says former 
operations manager of a large oil company. Many 
farmers can be sold underground tanks by pointing out 
the advantages as compared with the hazards of over- 
head installations. P. 33. 
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With Brodie Quantrol Meters... 


Uy Contro/ 
LONG HOSE DISCHARGE 


on “OFF. 





Fueling equipment in the field, as well as making 
deliveries to customer’s tanks or drums in inac- 
cessible or “out-of-the-way” places necessitates 
long hose transfers. To keep not only an accurate 
account of each dump, but to prevent overfilling 
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PETROLEUM METERING EXCLUSIVELY 
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and spillage losses, requires dependable Brodie 
Meters equipped with fully automatic quantity 
control. Brodimatic Quantrol Meters permit the 
Operator to pre-set the exact quantity to be de- 
livered. When this gallonage has passed through 
the meter, the Quantrol automatically shuts-off. 
Countless savings are thereby effected in steps, 
time, effort and product. To prevent delivery 
losses and errors, adopt Brodie Meters and Brodi- 
matic Quantrols on your rural truck tank equip- 
ment, today. Full details furnished on request. 





RALPH N. BRODIE CO., Inc., Gist « LoweLL, OAKLAND, CALIF., US.A.. 


CABLE ADDRESS: “BRODICO” ¢ Division Offices: CHRYSLER BLDG., NEW YORK 


Crty @ 59 E. VAN BUREN, CHICAGO 5 ® 302 SOUTH PEARL ST., DALLAS 1, 


TEXAS @ 221-9TH AVE. NORTH, SEATTLE 9, WASH. @ 2101 S. SAN PEDRO 
Los ANGELES 11, CALIFORNIA. 


REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 








— 











RK 










sy 
ty y 
pee f : : | 3 
j 
R 
; EANE 
wl uETHY 4 en 
y TO Ss 
REAS oo 
: . mare! 
40‘ « 
tailers 6° for the 
Fit— e ol 
Be a prestige of 
f pro the P ge! 
‘s »mar 
2 prestict ae — 
su 
thefame _ ) 
i agazines 
3 apvertisin _— 
: . ing 
gavertis! . | 
wor a Cleaner is raP 
| : yg vA yd puy-wor 
. —_, : ng 4 house ac = 
| ? es 
yaly pec wan a “ 
‘ny. y) pa ae 
—<— on store shelve 
git lone 


MARCH 19, 1947 


mI glad since we added ~_ 
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“ETHYL” CLEANER REALLY SELLS AT HIGH PROFIT 





Your sales chart may not shoot through the roof, but 
your TBA sales will be healthier when you add this new 
cleaner to your line. New ‘‘ETHYL” Cleaner’s becoming 
a household buy-word across the nation. Men say it’s best 
for washing all parts of the car—women say it’s best for 
washing dishes, windows, glassware, pots and pans, and 
fine fabrics. Add this high-profit packaged product to your 
line. The time, the market and the product are right! And 
it’s backed by a name that has wide acceptance and won 
the public’s confidence. For further details, write Ethyl 
Specialties Corporation, 21 West Street, New York 6, N.Y. 








ENJOY Year ‘Round Seruice 


Thousands of happy tourists headed for visits and 
views, sun-loafing and skiing, hunting and fishing 
all thru the West, all thru the year. Every chosen 
route is staffed with service station men supplied 
and ready to render courteous, efficient attention to 
all needs. Eaton representatives tour with the tour- 
ists, selling all the equipment the stations require 
to meet the increasing demand for modern service. 
Only the products of nationally known manufac- 


turers, fully tested, meet Eaton standards. 


For the distributor of petroleum products Eaton 
builds tanks and truck tanks to meet desired speci- 
fications. Tank installations complete from support 
to delivery nozzles. Tank trucks with all the new 
equipment for economical service. Special models 
for airport refueling and L P Gas route deliveries. 
All types of tanks for farm and ranch storage. 
Eaton offices are located for your greater conven- 
ience. Please write the one nearest you for cata- 


logs and other informative literature. 


EATON METAL PRODUCTS 


Distributors of Nationally Known Service Station Equipment 


ALBUQUERQUE e BILLINGS e DENVER « HUTCHINSON e KANSAS CITY e OMAHA 
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Oil Heat Institute, annual convention, Traymore 
Hotel, Atlantic City, week of March 24. 
Western Petroleum Refiners Assn., annual mem- 


Sentile sestng, Tren Hotel, San Antonio, NEWS SECTION : 7 . . . ‘ " = a . 9 


American Assn. of Petroleum Geologists, an- 
nual meeting, Biltmore Hotel, Los Angeles, 
March 24-27. 


American Petroleum Institute, Southwestern Dis- 


a Blackstone Hotel, Ft. Worth, March FEATURE INDEX 


ae 


Midwest Power Conference, Palmer House, Chi- 


cago, March 31, April 1-2. OIL’S CONSTRUCTION PROGRAM—Most of oil industry's con- 
APRIL struction plans for new facilities will go ahead as soon as re- 

American Petroleum Institute, Marketing Divi- strictions are lifted. Half-billion dollars pegged for oil marketing 24 

sion, spring meeting, French Lick Springs, 

Ind., April 1-2. , 
Michigan Petroleum Assn., annual spring con- STATION HOUSEKEEPING—Clean stations are good profit insur- 
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_— DE La em, en, ae ance with the coming of keener competition for the motorist's dol- 
Indiana Independent Petroleum Assn., spring ship i 5 “must” item 32 
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Inc., April 15-16. VIEWS ON LABOR RELATIONS—Oil man urges less government 
Society of Automotive Engineers, transportation : : ' , 

meeting, Stevens Hotel, Chicago, April 16-18. voice in labor relations and the enactment of laws fair and equi- 
Assn. of Eastern Petroleum Credit Managers, . 

annual conference, Roosevelt Hotel, Pitts- table to both business and labor = - 36 


burgh, April 16-17. 


API Production Division, Eastern District, Wil- 
liam Penn Hotel, Pittsburgh, April 16-18. 


National Petroleum Assn., semi-annual conven- 


tion, Hotel Cleveland, April 16 17, 18. DEPARTMENTS 


Alabama Petroleum Industries Committee, con- 





venton, Whitley Hotel, Montgomery, Ala., 

April 21, : About Oil People . , ia 52 
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IT 1S POSSIBLE TO INSPECT 


WIGGINS FLOATING ROOF: 
EASILY AND QUICKLY 
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The roomy pontoons permit the complete 
and accurate testing of every welded seam 
in the HIDEK roof during the final, water 
test. Thus, the customer is assured and 


In Wiggins HIDEK roof design, special 
attention has been given to providing sufh- 
cient space in the pontoons to make in- 
spection easy and reduce maintenance to 
a minimum. guaranteed of a perfectly tight roof 


, structure. 
Pontoons provide necessary buoyancy to 


Have a General American engineer give 
other exclusive 


make the roof unsinkable. The center pon- 


toon prevents the eollection of a center water you further details on 


load and provides additional buoyancy. Wiggins features. 


€ 

Sosa a 
STRANSPORTATION CORPORATION 
135 SOUTH LA SALLE STREET, CHICAGO 90, ILLINOIS 


BRANCH OFFICES: NewYork - Washington, D.C. - Cleveland - Buffalo - Pittsburgh 
St. Louis - New Orleans - Tulsa + Dallas - Houston - Seattle - Los Angeles - San Francisco 


SUB-LICENSEES: 
WESTERN STATES: Consolidated Steel Corp. — Western Pipe & Steel Co. of California, Los Angeles — Sam Francisco 
SOUTHERN STATES: Wyatt Metal and Boiler Works, Houston — Dallas, Texas 
GREAT BRITAIN: Motherwell Bridge & Engineering Co., Lid, Scotland 
CANADA: Toronto Iron Works, Ltd., Toronto 
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WORLD OIL AND THE CO-OPS—Look for the co-ops, who 
are sitting in actively at New York, to try to inject world oil 
into the current deliberations of the United Nations’ Economic 
and Social Council. While U. S. and probably Britain, also, 
would not welcome a move designed to bring oil under UN 
control, preferring to at least live through a trial period with 
the Anglo-American oil treaty, when and if ratified, they 
couldn't stop the Economic and Security Council from looking 
into the question should the co-ops be able to rally 10 mem- 


ber nations—a majority—to their support. 





PREMIUM RETURNING—About May 1 a Pacific Coast In- 
dependent will break the kind of premium deal that hasn't 
been seen in the West for years. A huge catalog is being 
prepared illustrating gifts that can be obtained by buying gaso- 
line, oil, and lubrication at the Independent’s dealers, Final 
details of the purchase tie-in are still being worked out. Many 
of the items offered as premiums have been bought up in 
large lots from small Southern California ex-war plant oper- 
ators who dived into the appliance business and had a lush 
period until recently when consumer resistance to unknown 
brands began to take big cuts into their sales volume. 


CUTTING IN REVERSE—U., S. may or may not offer to cut 
import duties on foreign oil in impending trade talks at Geneva, 
but one thing it definitely will do is this: ask various of the 
17 foreign countries participating to lower their own. tariff 
barriers on oil with the idea that, through application of the 
“most favored nation” principle, they will thereby be opening 
the door to more extensive use of Middle Eastern oil. While 
Army and Navy are on recerd with State Department as op- 
posing such a move, on grounds that it could encourage 
greater U. S. exports and thus increase strain on U. S. supply, 
State insists there is nothing to fear; that, even if foreign 
countries grant reductions, main factor influencing outward 
flow of U. S. refined products will continue to be size of mar- 
ket to be served. Military registered similar protests with 
State in respect to like proposals involving copper, lead and 
zinc, but got nowhere, 


LIFTING THE BARS—Lifting of obsolete truck restrictions, 
enactment of a new truck law and antidiversion legislation in 
Kentucky is causing two major operators, formerly by-passing 
the state, to make plans to enter the bluegrass state. Ken- 
tucky’s gain of 97,000,000 gals. of tax paid gasoline last year, 
the largest gain in its history by 47,000,000 gals., is credited 
to a large extent to the enactment of more sensible laws af- 
fecting the industry. 
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BIGGER STORAGE—Look for added emphasis on sale of 
larger consumer storage for fuel oil in the future. Fuel oil 
industry may make effort to match the 500 and 1000-gal. LPG 
domestic consumer storage, which that industry is advocating. 
Deep snow and bitter weather of past heating season alarmed 
many fuel oil users. who feared exhaustion of small supplies 
before more supplies of fuel oil could be obtained. Belief is 
that domestic fuel oil customers should have sufficient storage 
for half of their annual fuel needs; that is, the average family 
uses about 2000 gals. annually and should have 1000-gal. tank. 


WAKING UP—Some fuel oil suppliers and marketers are grow- 
ing tired of being only “fair weather” friends of natural gas 
public utilities. They are having to pull the utilities out of 
the hole too often by supplying standby customers with fuel oil 
when natural gas supplies run short. Fuel oil suppliers feel 
they have greater direct responsibility to year-round customers 


and standby storage fill-up will come second in future. 


MORE CARS USE LESS GASOLINE?—We are now con- 
suming more motor gasoline than we ever will in the future, 
according to one engine designer. His reasoning—by 1949 
new type moters capable of 25 to 35 miles per gallon will 
be replacing the power plants presently used in even the 
medium-priced cars, with the result that despite more auto- 
mobiles on the road they'll use less fuel. Another thought— 
the trucking industry is shifting more to Diesel engines. 


WIDENING OUTLOOK—Iraq Petroleum Co. in which Jersey 
Standard and Socony-Vacuum are participants, is seeking con- 
cession rights in Trans-Jordan and also in the Sheik of Kuwait's 
half of the so-called Neutral Zone at the head of the Persian 
Gulf. 


INTEGRATION IN ARMY—lIdea of a petroleum service in 
the Army on par with Signal Corps, Ordnance Department, 
Corps of Engineers, etc., has advanced to point where it is 
getting specific attention in military circles. A-NPB has as- 
signed an officer, full-time, to study feasibility of gathering 
into such an organization functions now scattered among 
half a dozen or so services. Possibility that Navy might want 
to do something along same line is net being overlooked, 
either. 
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It’s product and promotion advantages like this that make the 
Marathon Franchise one of the most profitable and sought after 
in Indiana, Ohio, Illinois, Kentucky and Michigan. Interested? 
Write The Ohio Oil Company, Findlay, Ohio or Robinson, Ill. 


The OHIO OIL Company 


Producers of Petroleum since 1887 
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There is now no 

mistaking the con- 

Mr. Yocom fusion that would 

follow a decision by 

the Supreme Court favorable to the fed- 

eral claim to ownership of submerged 
lands off the California coast. 

Even the government would seem to 
concede as much, by citing the need for 
subsequent congressional action involv- 
ing profound matters of public policy 
ind for the appointment of a special 
master who would have to determine ex- 
iwctly the shoreward boundary of the 
3.000 square miles of submerged area 
the United States says it owns. 

Under the circumstances, years con- 
ceivably might elapse before either the 
Congress or the special master could sat- 
isfactorily resolve all the numerous ques- 
tions that would and properly should be 
raised. That, of course, would make for 
i. condition so filled with doubts and 
uncertainties as to be nothing more nor 
less than intolerable. Certainly, it would 
be without precedent in our times. 


Woat we are getting around to sug- 
cesting is that herein may lie the great- 
est danger to the federal hopes of being 
able to hold on to these lands beneath 
the marginal sea when, as and if the 
court decides that they belong to the 
national government. 

The likelihood of great and even par- 
alyzing confusion is so obvious that such 
1 ruling by the high tribunal could be 
just the spur that is needed to prod Con- 
gress into again enacting a law quitclaim- 
ing title to California. And, what’s more, 
making it stick, a possible presidential 
veto notwithstanding. 


* ° © 


The meeting Director Max Ball of In- 
terior’s Oil and Gas Division had in Okla- 
homa City a week or so ago with the 
Executive Board of the Interstate Com- 
pact Commission will lead to some rather 
fruitful developments within the very 
Thev will afford convincing 
nee of a desire on the part of both 
sides to work together co-operatively in 


near tuture. 
] 


the solution of mutual problems. 


° °o ° 


The House Public Lands Committee 
has under study a proposed “Mineral 
Leasing Act for Acquired Lands,” draft- 
ed by the Interior Department. 

It was submitted by Interior as a sub- 
stitute for the bill (H. R. 1684) intro- 
duced by Rep. Barrett (R., Wyo.) to open 
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WASHINGTON—By Herbert A. Yocom 


Court Tidelands Ruling May 


Spur Congressional Action 


up to mineral development some 7 to 8 
million acres of land acquired by the 
U. S. under the Bankhead-Jones Farm 


Tenant Act. The objectives are the same, 


but where Barrett, for example, would 
make oil acreage available for exploita- 
tion by the okd lode or placer location 
method prevailing prior to enactment of 


the 1920 Mineral Leasing Act, Interior 
£ 


proposes proceeding under the terms of 
the latter law, as amended last vear. Its 


reasoning: the law applicable to all lands, 


Differences 
of opinion bob up 
oceasionally as to 


Mr. Lamm 


what constitutes le- 
galized tax evasion by oil co-ops and 
others that use a variety of methods to 


pay out patronage dividends. 


Currently the National Tax Equality 
Assn. does not agree with Fulton Lewis. 
Jr., in his radio broadcasted concept of 
California Fruit Growers Exchange as 
being a non-profit co-op, merely because 
it pays patronage dividends in cash, 
while some cthers pay off with capital 
stock or equity certificates. 

The manner in which patronage dis- 
tribution is made, says NTEA, has no 
bearing upon the existence of taxable 
net income, since income is determined 
by the way in which it is made and not 
by the way it is distributed. 


It is not easy to understand how the 
Fxcaange has grown to its present size 
unless at some time in the past it in some 
manner withheld payment of cash divi- 
dends. It is now classed as an assess- 
ment co-operative, but has a subsidiary 
(Exchange Orange Products Co.) and 
two affiliated corporations (Fruit Grow- 
ers Supply Co. and Exchange Lemon 
Proxlucts Co.), which operate in the us- 
ual co-op manner, One company, the Fruit 
Growers Supply Co., sometime ago pur- 
chased the holdings of Red River Lum- 
ber Co. in northern California for $11,- 
000,000, NTEA reported. 


California Fruit Growers Exchang: 
and other assessment co-ops, as ex- 


MIDWEST—By Earl Lamm : 


whether public or acquired, should be 
the same. 
* ° ° 

While no one has ever suggested such 
to be the case, proof positive is now 
available in writing to dispute any who 
may hold the notion that the Federal 
Power Commission is all one, big happy 
family. ‘We quote the following from 
the majority FPC opinion just handed 
down “In the Matter of the Michizan- 
Wisconsin Pipe Line Co.”: 

“Commissioner Olds in his dissent claims 
that some idea of the confusion which 
may result from our action may be drawn 
from certain figures in the record. We 
believe that if any confusion exists it is 
not because of the majority action, but 
rather, it is due to the conjectural and 
misleading statements  containe] — in 
pages 10, 11, 12, and 13 of his dissent 
which have no basis in fact but rest on 
assumption only.” 


NTEA Disagrees with Lewis 
On Non-Profit Co-Op Version 


plained by NTEA, divide their expenses 
instead of their incomes, which is mere- 
lv another way of avoiding income tax; 
that is, the full price received for the 
sale of fruit is paid out to growers in 
course of time. The Exchange then, in 
effect, calls upon the growers to remit 
their prorata share for operating the Ex 
change. 

If the Exchange is a “good” co-op 
has no profit upon which to pay taxes 
as interpreted by Lewis, there appears to 
be no reason why oil co-ops cannot 
adopt the same principle in avoiding 
taxes if the necessity should arise. They 
could pay off in cash and, in the same 
mail, send the recipients of their patron 
age dividends an assessment for the same 
amount, requiring them to return the 
money. The procedure would be a little 
more involved for the co-ops, but the 
added bookkeeping expense would come 
out of patronage dividends anyway. Most 
likely difficulty would be that many dirt 
farmers out in the grass roots, who richt- 
fully object to the mushrooming of tax 
exempt super co-ops, would be stubborn 
about remitting. 

However. it can be said for the few 
oil co-ops that pay patronage dividends 
in cash and pay income tax.on amounts 
retained as capital, that they are more 
nearly on an equal tax basis with private 
corporations than are most co-ops. Even 
on that basis, they do remarkably well 
financially for they escape payment of 
income tax on a majority of their profits, 
for only a comparatively small amount 
is ever retained as capital and surplus. 
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Marvin W. Prellberg 


Officers of Chicago Oil Men’s Club for 1947 are Marvin 
W. Prellberg, president; Philip R. Crippen, Jr., vice president; 
Gerald J. LePine, treasurer; and John Stumpf, secretary. 


Mr. Prellberg served as vice president last year and was 
advanced to the presidency at the club election on Dec. 13, 
1946. At the same time, Mr. Crippen, Jr., moved up from 
club treasurer to vice president and Mr. LePine was named 
treasurer. Mr. Stumpf is serving his second term as secretary. 


A native of metropolitan Chicago, Mr. Prellberg was born 
in Arlington Heights, northwest suburb, on Sept, 23, 1903, 
and graduated from Austin High Schocl in Chicago in 1918. 
His first job in the oil industry was as assistant auditor for 
James B. Berry Sons Co. of Illinois in 1920. Later he moved 
over to the sales department and traveled the Midwest terri- 
tory. 


On May 1, 1945, he became affiliated with American- 
Mexican Petroleum Ccerp. as secretary. 


He lives at 114 South Pine St., Arlington Heights, with 
the former Miss Lucile Schultz whom he married on June 
27, 1925. They have two sons, Marvin W., 15, and Ronald K., 


13. 





They Direct the Activities 
Of Chicago Oil Men‘s Club 





Philip R. Crippen, Jr. 


Mr. Crippen, Jr., club vice president, is known to club 
members as one of their most active workers. He served on 
various club committees before becoming an officer, He is 
secretary and purchasing agent for Apex Motor Fuel Co. 


Mr. LePine, club treasurer, is affiliated with Trans-American 
Petroleum Corp., with offices at 64 E. Jackson Blvd., and 
Mr. Stumpf, secretary, assists last year’s club president, Henry 
G. Plane, manager of refinery sales at Johnson Oil Refining 
Co. in the Civic Opera building. 
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Oil Marketing Trucking 
May Be Upset by ICC Ruling 


Schenley Distillers Case Complicates Status 
Of Private Carriers; Threat to Marketing Cited 


By DANIEL L. HARBOUR 
NPN Staff Writer 


WASHINGTON — Every oil marketer 
whose product is moved across a_ state 
line in his own trucks may be forced to 
ilter his methods of comductiirz business 
by two cases pending before the Inter- 


state Commerce Commission. 


This was evident as the industry stud- 
iad the cases—applications of Lenoir 
Chair Co. (See March 12 NPN, p 11), 
ind Schenley Distillers Corp., for per- 
mission to continue operating their own 
trucks as private carriers. The Schenley 
case was tossed into ICC’s lap last week. 


In the Lenoir case, an ICC exam‘ner 
recommended that the commission allow 
the small South Carolina furniture man- 
ufacturing company to keep on operat- 
ing its trucks as a private carrier of raw 
naterials and finishad products. The rec- 
ommendation was based on a decision of 
the ICC in the now-famous Woitishek 

ise in 1948. in which the commission 
laid down its so-cailed “primary busi- 


ness” rule. 


This far-reaching rule-of-thumb, under 
which much of the transportation in oil 
marketing is performed, set out that a 
person or company whose primary busi- 
ness Was not. transportation could op- 
erat iS 


private carrier even if a fet 


r compensation was charged for trans- 


' 
rtation services carried out in further- 
nce of the principal business. 
In the Schenley case, however, two 
ICC examiners recommended in. effect 
that = th ICC overturn its present 


concept of private carriage and set up 
i new vardstick for classification cf mo- 
tor carriers, based primarily on wheter 

not “comnensation” is charged for 
transportation. The two examiners asked 
the commission to hold that Schenley 1s 
i for-hire carrier of jts own products, 
because the selling price of the products 
more than covers the cost of production, 


tax anxl transportation expense.” 


The cases are vital not only to oil 
marketers but to the whole motor truck- 
ing industry because the big for-hire 
trucking associations are determined to 
force a siowdown before the ICC. 


The for-hire truckers, who support 


the recommendation in the Schenley case, 


MARCH 19, 1947 


are asking that the commission rule tat 
all truckers who charge “compensation” 
for transportation services be classitied 


as common or contract carriers, regard- 


less of whether the compensation is hid- 
den by bookkeeping or displayed openls 
iu selling prices. 


What Might Happen 


If they win, here’s an example of what 
Washinzton transportation and = market- 
ing experts say might happen in oil mar- 
ke ting: 


In the Midwest, for instance, some 
jobbers, who operate without extensive 
bulk plant storage facilities, may be 
forced out of business or required to rad- 
ically change their transportation struc- 
ture, the most important single phase 
f their business. These jobbers load 
their trucks at refineries and deliver di- 
rect to dealers. 


Taeir selling prices reflect refinery 
costs of gasoline or oils, plus what  us- 
ually amounts to the going carrier freight 
rate in the particular area, as well as a 


mildleman’s fee. The for-hire carriers 


cite this instance as one of the “clearest” 
examples of a tvve of practice wich 
would be banned if their fight is success- 
ful. Under the circumstances, the job- 
ber without a bulk plant would be forced 
either to acquire storage facilities or to 
seek permission from ICC to operate as 
a contract or common carrier. 


In the case of a jobber who acquires 
a bulk plant, or of one wo already is 
cperating with storage tanks, the experts 
here say he “might” be able to continue 
to qualify as a private carrier. Tey rea- 
son that gasoline purchased at a refin- 
ery and brougit back for storage at a 
bulk plant is transported for the pur- 
chaser’s “own use,” and that any subse- 
quent sale, which usually involves only a 
local intrastate truck haul, begins an en- 
tirely new operation. 


The National Council of Private Mo- 
tor Truck Owners, Inc., whic) lists many 
oil companies among its members, says, 
on the other hand, that if for-hire car- 
riers win the ICC cases the result may 
be to drive “all private trucks off inter- 
state highways—forcing payloads onto 
railroads or for-hire motor trucks.” 


The reasoning of the private truckers 
in regard to the example of the jobber 
with a bulk plant is that ultimately his 
sales price must reflect bis transportation 
costs ard that the contention of the for 
hire truckers, if carried to the “ath” 
degree, would affect a major alteration 
te distribution of petroleum products. 


The for-hire carriers also acknowledge 
that their campaign, if successful, would 
have a profound effect on refiners, by 
forcing many to ship by rail or by for 





WASHINGTON—Here are the 
definitions of the different types of 
mctor trucking operations under 
the Interstate Commerce Act which 
both sides in the Lenoir and Schen- 
ley cases are trying to help the ICC 
interpret: 

“(14) The term ‘common carrier 
by motor vehicle’ means any person 
which holds itself out to the gen- 
eral public to engage in the trans- 
portation by motor vehicle in in- 
terstate or foreign commerce of 
passengers or property or any class 
or classes thereof for compensation, 
whether over regular or irregular 
routes, except transportation by 
motor vehicle by an express com- 
pany to the extent that such trans- 
pertation has heretofore been sub- 
ject to part I, to which extent such 
transportation shall continue to be 
considered to be and shall be regu- 
lated as transportation subject to 
part I,” 





Definitions Involved in ICC Truck Cases 


“(15) The term ‘contract carrier 
by motor vehicle’ means any person 
which under individual contracts o1 
agreements, engages in the trans 
portation (other than transporta- 
tion referred to in paragraph (14) 
and the exception therein) by mo- 
tor vehicle of passengers or prop- 
erty in interstate or foreign com- 
merce for compensation.” 


“(17) The term ‘private carrier 
of property by moter vehicle’ 
means any person not included in 
the terms ‘common carrier by mo- 
tor vehicle’ or ‘contract carrier by 
motor vehicle,’ who or which trans- 
ports in interstate or foreign com- 
merce by motor vehicle property of 
which such person is the owner, 
lessee, or bailee, when such trans- 
portation is for the purpose of sale, 
lease, rent, or bailment, or itt 
furtherance of any commercial en- 
terprise.” 
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hire truck. They point out that sales 
to jobbers and commission agents are 
either F.O.B. refinery or F.O.B. refinery 
plus transportation charge, which is us- 
ually the going freight rate. The latter, 
they contend, comes within the category 
of “compensation” and would make re- 
fineries for-hire carriers. 


There are other upsetting features to 
the controversy, as well. 


Raises Question of ICC Permit 


For example, the marketer, who might 
seek to convert his operations to for-hire 
status, would be confronted with the un- 
certainty of the ICC in extending for- 
hire permits. If he operates in a remote 
section of the country, as in the extreme 
northern part of Maine or sparsely set- 
tled portions of New Mexico, the con- 
version might be routine. But if he js 
doing business in densely populated sex 
tions where there are already many con- 
tract and common cerriers of petroleum 
produets, the story could be different, 
for the ICC, in granting for-hire permits, 
weighs each request in the light of 
whether there are sufficient truckers al 
ready holding ICC licenses to handle all 
business in the particular area. 


Also, the jobber seeking to convert to 
for-hire classification would be put to 
considerable expense by having to hire 
attorneys to draw up and present his case 
And, if successful, he would have to com- 
ply. with ICC regulations requiring the 
publishing and adherence to rates, main- 
tenance of standard minimum insurance 
ind, perhaps, in some states pay more 
taxes on his vehicles. 


Conversion to for-hire status would 
not, however, mean alteration of equip- 
ment to comply with ICC safety 
because all interstate private truckers 
now are required to meet the commis- 
sion’s safety regulations. 


rules 


In addition to basing their case fo; 
maintenance of the status quo. position 
of private carriers on the “primary | 
ness” philosophy, the private 
groups believe the commissioy 
carefully — certain 


US] 
trucking 
1 will welgen 
administrative 
| out 

which undoubtedly will not apn: 
final ruling. Extension of federal regu 


lation over private truckers would me 


ISSUES 


ir ina 


ill 
t tremendous amount of time spent in 
considering conversion applications, as 
well as the expansion of the co nmissi a 
to an unprecedented size 
Some transportation experts hey Say 
the commission would have to reas 
its payroll threefold to handle privat 
truckers in the Same manner as for hire 
carriers are being regulated This ey 
pansion, they reason, would be slapped 


' . 
down summarily by the economy-minded 
Republican Congress. And th commis 


sion, known as the most conservative of 


Ol 
ae ei 
Washington’s regulatory bodies. may not 


he kindly disposed to reach out for what 
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might turn into its most acute head- 
a¢ he. 

On the other hand, the commission 1n 
other instances has interpreted laws to 
mean that it is in effect the guardian ot 
for-hire transporters, both rail and truck, 
and has given them some measure of 
protection, particularly in the case ot 
railroads. The latter are expected to 
enter the cases in support of the for-hire 
carriers. 


Lined up on one side in the present 
controversy are the National Tank Truck 
Carriers, Inc., and the Regular Common 
Carriers Conference, both members of 
the American Trucking Associations. On 
the other side of the fence are the Pri- 
vate Carriers Conference, an ATA mem- 
ber. and the National Council of Private 
Motor Truck Owners, as well as numer- 
ous private manufacturing companies 
whose classification as private truckers 
ire at stake. 


Summary of Schenley Case 


In the Schenley case, the two exim- 
iners summed up their recommendation 
that Schenlev be designated a_ private 
carrier of its own whiskey by stating: 


“It seems to follow then that regard- 
less of any system of bookkeeping or 
1ccounting adopted by applicant in its 
desire to be classed as a private carrier 
in the proposed operation, a transvorta 
tion charge is definitely mode by it and 
its operation is a service for compensa- 
tion irrespective of wheter that charee 
is hidden in the delivered price of the 
liquor and not susceptible of ready identi- 
fication It apvnears that the obvious 
purpose of the whole arrangement is to 
obtain a transnortation service, by motor 
vehicle, for the various subsidiary cor- 
porations at lower expense than would 
be incurred if the charges of motor car- 
riers are pa‘d for service between the 
same points.” 


Schenlev Distillers controls 21. sub- 
sidiaries and sought classification as pri 
vate carrier in operations between the 
various subsidiaries. In addition to m 
posing that Scvenlev be designated a 
r-hire carrier, the examiners ask com 


mission to denv the liquor producer a 


for hire licens Ov grounds the applic int 
’ ' 
had not sh wn t it the ser S oft eX 
] 
tine carriers in the area effected a 


Hicient to meet its requirements 


The for-hire carriers also took hops 
from a remark bv the Schenlev case ex 
miners toat the carrier definitions in th 
Interstate Commerce Act ther was 

nspicuous absence of anv mention of 


transportation for compensation within 


he meaning of private carrier.” 


Experts here poiated out that the dif 


} 


set forth by ICC’s examiners in th 


Schenley and Lenoir cases may result 
! 


from the apparent inconsistency of the 


erent philosophies of private carriage 


commission. In 1943 the commission 
brought out the Woitishek case ruling 
on “private business” as determining fac- 
tor in whether a company should be al- 
lowed to operate as a private carrier. But 
late last year the commission, itself, filed 
and won a suit in the federal court at 
Jamestown, N. Y., against the Jamestown 
Sterling Corp., a furniture firm, on 
crounds the company was charging the 
coing freight rate on furniture delivered 
in its own trucks to customers. 


The National Tank Truck Carriers 1s 
fighting the Lenoir case recommendation 
jointly with the Regular Common Car- 
riers Conference but doesn’t intend to 
participate in the Schenley case, although 
its outcome is important to NTTC. The 
Regular Common Carriers, most power- 
ful of all ATA conferences, will bear the 
brunt of the fight against private car- 
riers in both cases. 


The Lenoir case is first on ICC’s docket 
ind may come up for hearing before the 
Schenley case. After briefs in support 
of or in onvosition to the two recom- 

dations have heen filed, the cases go 
to ICC’s Division 5 (Mctor Carriers) 
which will put out another recommend- 
ed ruling. Division rulings usually are 


made bv one to three commissioners. 


After the division ruling, the full com- 
mission will consider the case. In view 
{ the importance of the issues in these 
cases, the commission probably will al- 
low oral argument, as well as written 
statements, if such a request is made. 


Whatever the outcome before the full 
commission, the cases probably are head- 
ed for the Supreme Court. 





Justice, FTC Asked to 
Look at Fuel Oil Pinch 


NPN News Bureau 
WASHINGTON — Department 
of Justice and FTC have been in- 
formed numerous Midwest fuel oil 
distributors are disgruntled over 
spot supply shortages and some 
are even suggesting thev are being 
untairly treated in allocations by 
suppliers having their own, or con 
trolling, outlets 


Dealers having difficulty getting 


supplies are given such “inane ex 
pl inations” as, “it’s a h ird winter, 
wcording to Willis Ballinger, «hi 
rector of National Federation of 
Small Businesses, Inc., which ap 
prised DJ] and FTC of situation 
“One man. who has been out of 
oil for a week,” said Ballinger, 


“had to turn his orders over t 
mother company—which had 
plenty We don’t understand it, 
and the distributors don’t under- 
stand it. So we've asked the gov- 
ernment to look into it.” 
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Leading Crude Purchasers in 3 Areas 
Meet Indiana Standard Price Increase 


NPN News Bureau 
NEW YORK—Leading purchasers of 
rude oil in the Rocky Mountain, Mid- 
ontinent and Gulf Ccast areas met 
Standard of Indiana’s 25c advance in 
NPN, March 12, 
p. 9), and at least two “reference sellers” 
upped their tank wagon prices for re- 
fined products the second week in March. 
Crude price increases for the most 
part were straight 25c per bbl., although 
there were some exceptions in certain 
fields producing low gravity oil jn south- 
west Texas and Mississippi. 


rude prices, (see 


Among the larger purchasers which 
met the Indiana Standard’s crude ad- 
vance were: Altantic Refining Co., Car- 
ter Oil Co., Continental Oil Co., Gulf 
Refining Co., Humble Oil & Refining 
Co., Magnolia Petroleum Co., Pure Oil 
Co., Republic Oil Refining Co., Shell 
Oil Co., Sinclair-Prairie Oil Co., Stand- 
id Oil Co. of New Jersey (Louisiana 
Division), Sun Oil Co., and The Texas 
Co. (See pages 48, 49 for new prices. ) 

Standard of New Jersey's 25e increase 
overed all Louisiana and Arkansas fields 
vhere it buys and most fields in Mis- 
Eucutta and Heidelburg, Miss., 
however, were bocsted only 20c. 

The Texas Co.’s and Sinclair-Prairie’s 
nereases likewise were straight 25c, with 
the exception of the following south- 


sissippl 


west Texas fields where postings were 
upped only 20c: Texas Co., Baldwin, 
London and Saxet; Sinclair-Prairie, Agua 
Prieta, Bridwell, Fitzsimmons, Piedras 
Pintas, Robinson, Tesoro and Thomas 
Lockhart. 


Tank Wagon Prices Up 


Standard Oil Co. of Indiana announced 
increases ranging from 0.5 to le per gal, 
in its tank wagon prices fcr most re- 
fined products, effective March 13. In- 
crease included prices at both “normal 
and sub-normal” points in Illinois, Indi- 
ana, Iowa, Kansas, Michigan, Minnesota, 
Missouri, Nebraska, North Dakota, South 
Dakcta and Wisconsin, the Indiana com- 
pany said. 


Advance of 0.5¢ per gal. in its tank 
wagon prices for gasoline and light fuels 
in| Oklahoma, and 0.5c generally in 
Rocky Mountain states, effective March 
14, was announced by Continental Oil 
Co. Increases of slightly more than 0.5c¢ 
“may be posted” at a few points in the 
Rocky Mountain Continental's 
announcement said. 


states, 


Some “reference sellers” in the East 
were said to be studying upward re- 
visions in their wholesale price schedules, 
but no general changes had been re- 
ported at NPN press time. 


Cities Service Strike Truce Reached: 
12c Basic Wage Increase Is Included 


By NPN Staff Writers 

Agreement between Cities Servic 
Oil ¢ international representatives of 
OWIU and presidents of local unions 
vas reached in New York March 18 re- 
xarding settlement of strikes at the com- 
pany s refineries at Linden and Petty’s 
Island, N. J., and at East Braintree, 


Settlement, which was to be presented 
vediately to local unions for ratifica- 
Hi. ¢ Brandli, Cities Service vice 
sident and general manager, said, in- 
ded basic wage adjustment of 12c per 
uur, “cost-of-living” adjustment of 8c per 
b flective for all of 1947 and 
f-living” adjustment of 1S« per 
vember and December, 1946. 
idditi Mr. Brandli stated, there was 
erential adjustment of 5c per 
to Linden refinery cnly. 


Dp! i 
as oe | an) 


At Houston, Tex., strikes continued at 
Deer Park refinery of Shell Oil C 
d Shell Walkout 
llowed failure to arrive at a settlement 
fter a meeting March 12. More than 
2500 Shell workers were idled by the 

1400 CIO members 


plant. 


Chemical’s 


rike f the 


\MIARCH 19, 1947 


OW1U Cities Service 
Linden refinery walked out on March 
i2 after company had made offer which 
it described as “largest increase offered 
by any cil company in the United States 
in the current round of wage demands.” 
OWIU international officals said they 
had vainly tried to notify local officers 
of company’s offer before the walkout 
occurred. Refinery at Petty’s Island was 
struck March 13, and East Braintree 
followed on March 15. Employes at the 
Titusville, Pa., plant remained at work. 

Issue Shell Statement 

In the Houston strike, P. E. Foster, 
manager of the Shell refinery, and B. M. 
Downey, Manage! 


employes at 


f the chemical plant, 
in a joint statement last week said: 

“The union’s action is sinecrely re- 
gretted and was taken in spite cf our 
having offered wage increases and other 
money benetits amounting to approxi- 
mately $900,000 annually.” 

The company statement asserted that 
Shell offered the union a 22c hourly cost- 
f-living wage increase retroactive to 
last Feb. 16, to continue to Sept. 30, 
with a provision of reopening negotia- 
tions at the time 
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California Aqency Seeks 
35c Crude Price Boost 


Special to NPN 

LOS ANGELES—Board of Oil 
Producers Agency of California 
has appointed three-man com- 
mittee to recommend program of 
action on crude price situation at 
next meeting of the agency. Pro- 
gram will include recommendations 
that: 

l. Price of crude produced in 
California be 
bbl > 

2. Comparable increase be made 
in prices for finished products. 

Move resulted = from 
meeting March 12 wherein board 
members complained that present 
prices of 


increased 35c per 


heated 


California crude pur- 
chasing companies were “com- 
pletely inadequate in view of con- 
tinued increases in operating cests.” 
Board members 
discussed advisability of Independ- 
ent producers shutting in wells 
until purchasing companies meet 


spokesman — said 


recent Midcontinent increases. 
Spokesman for Standard — of 
California said crude price situa- 
tion was still being studied by his 
company but that no action was 


contemplated at present 











Meanwhile in Washington, The Texas 
Co.’s Sunburst, Mont., works and Mt. 
Vernon, Ind., terminals were named _ in 
OWIU notices of intention to strike 
filed with the Labor Department. 


Department was advised production, 
processing and transportation were 
threatened with interuption by dispute 
at Sunburst over master contract on 
nationwide basis. OWIU Local 452 
filed this notice, effective March 11, 
while Local 556 cited Mt, Vernon ter- 
minal in notice effective March 10. 


American Oil Co. was named by 
OWIU Local 542 on behalf of employes 
at Cambridge and Chelsea, Mass. effec- 
tive date was March 12 for both points 

At Houston, Oil Workers’ Local 227 
filed against General American Trans- 
portation Corp., saying members had 
“no recourse but to strike” in view of 
“stalling” 


negotiations. 


charged to management in 
Effective date ot 
was March 10. Same company at Corpus 


notice 


Christi was named by Lecal 343° in 
notice effective same day. 

AFL Teamsters’ Local filed two notices 
as follows 
Terminal 
Ind., along with a 


Refiners Transport and 
Corp., Jeffersonvill 
New Albany, Ind., cement 
effective March 15., Local 89 

West Penn 


burgh, Pa., and seven other driveaway 


company, 


Forwarding Co. Pitts- 
g 


and ~~ haulaway effective 
March 13: Gas Station, Garage and 
Parking Lot Union 964, Cleveland. 


companies; 
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Jersey Standard and Socony 
Delay Buying Aramco Stock 


Companies Guarantee $102 Million Loan to Develop 


Aramco’s Refining, Production and Transportation 


NPN News Bureau 
NEW YORK — Standard Oil Co. 
(New Jersey) and Socony-Vacuum Oil 
Co., Inc., are postponing acquisition of 
stock interests in the Arabian-American 
Oil Co., but are guaranteeing an Aramco 
bank loan of $102,000,000 to speed de- 
velopment of Aramco’s facilities in Saudi 
Arabia. This was disclosed March 12 in 
separate announcements by Jersey, So- 
cony-Vacuum and Aramco, 


Aramco will use the new capital to: 


1. Install additional refinery equip- 
ment. 


2. Accelerate development of its pro 


ducing facilities. 


3. Construct a deep water port at 
Damman on the Persian Gulf. 


4. Build a railrcad to serve its pro- 
ducing fields. 


Jersey and Socony-Vacuum said that 
actual acquisition of Aramco stock is be 
ing delayed pending clarification of th 
so-called Red Line Group Agreement of 
1928, but indicated that the differences 
over the agreement may be resolved at an 
early date. (The 1928 agreement re- 
stricted independent acticn in a large 
area of the Middle East by partners in 
the Iraq Petroleum Co., including Jersey 
and Socony-Vacuum.) For a more detailed 
discussion of the agreement, see state- 
ment by Jersey Standard on this page. 


The bank loan will extend over 10 
vears; $76,500,000 has been guaranteed 
by Jersey and $25,500,000 by Socony. 
When Jersey and Socony-Vacuum  ac- 
quire Atamco stock, the purchase pay- 
ments will be used to retire the loan. 
This $102,000,000 loan is separate from 
another loan of —$125,000,000 — being 
arranged to finance construction by the 
Trans-Arabian Pipe Line Co. of a 30- 
inch pipeline from the Persian Gulf. to 
the Eastern Mediterranean. The $125,- 
000,000 pipeline loan will be guaranteed 
by Standard Oil Co. of California, The 
Texas Co., Jersey and Socony-Vacuum. 


Both Jersey and Socony-Vacuum an 
nouncements cited a world-wide _ in- 
creased demand for petroleum products 


“Upon acquiring an interest in Aram 
co,” B. Brewster Jennings, president of 
Socony-Vacuum said, “this new source 
will help to provide crude cil for So- 
cony-Vacuum’s foreign markets in the 
Eastern Hemisphere and at the same 
time help to make fully available 
Western Hemisphere crudes for growing 


12 


Western Hemisphere needs.” 

Jersey said: “Recent long-term esti- 
mates of needs for oil products have 
shown clearly that unless substantial 
additicnal sources of crude oil become 
available in the Eastern Hemisphere, 
and increasingly serious drain will de- 
velop on Western Hemisphere sources, 
which must themselves meet expanding 
market demands here.” 

All interested departments of the U. S. 
Government have been kept informed of 
all negotiations, the announcements said. 

The statements indicated that clarifica- 


tion of the 1928 Red Line group agree- 
ment among Iraq Petroleum partners may 
be reached out of court. Litigation, 
brought by Compagnie Francaise des 
Petroles, is now pending in British court. 
The French company challenged the 
right of Jersey and Socony-Vacuum to 
buy into Aramco under terms of the 
1928 agreement, while the American 
companies have contended that the 
agreement is dissolved. 

“These differences have been discus- 
sed on a friendly basis, and while wait- 
ing for a decision of the court it is 
hoped that the conflicting views will be 
resolved to the satisfaction of all con- 
cerned,” Jennings of Socony-Vacuum 
said. 

Eugene Holman, president of Jersey, 
said: “We are hopeful a new agreement 
can be reached which, while eliminating 
the old restrictive features, will go fur- 
ther in meeting the commercial needs 
of all participants.” 

It is understood that U. S. State De- 
partment also objects to certain restric 
tive features of the 1928 agreement. 


Jersey Statement Tells Story of 
Middle East Oil History, Policy 


The following memorandum on poli- 
cies and actions of the Standard Oil 
Co. (New Jersey) in connection with 
Middle East oil production was issued 
by the Jersey company last week coin- 
cident with the announcement that Jer- 
sey and Socony-Vacuum are guaran- 
teeing a bank loan of $102,000,000 for 
Arabian-American Oil Co. Jersey's 
statement is published here in full be- 
cause (1) it gives a concise story of 
the history of oil in the Middle East and 
(2) it sets forth Jersey’s Middle East 
policy. 


I. HISTORICAL BACKGROUND 

During the eastward expansion of Ger- 
man commercial interests at the close of 
the 19th century, the German-controlled 
Baghdad Railway Co. obtained from the 
Turkish Government rights for a_rail- 
road through Anatolia to Baghdad. The 
mineral rights for a strip 20 kilometers 
wide on either side of the railroad right- 
of-way were included. 


The Germans also attempted to ac 
quire mineral rights for other areas in 
the region—then known as Mesopotamia. 
These additional claims were not actuall 
granted, but dccuments were obtained 
by the Germans which indicated the in- 
tention of the Turkish Government to give 
them a preferential position in the event 
that such mineral rights were granted 


The mineral rights included oil, al- 
though at that time oil had not been dis- 


covered in the area. Its presence there 
was suspected, however, and_ therefor 
the mineral rights had great potential 
value. 


Turkish Petroleum Company 


Shortly before the First World War 
the Germans joined with the British 
Anglo-Persian Oil Co., the Royal Dutch- 
Shell group, and C. S. Gulbenkian in 
the formation of the Turkish Petroleum 
Co. The Germans supplied their mineral 
rights and their claims to oil concessions, 
while the other groups contributed what- 
ever rights and claims they had in this 
area, as well as capital and_ facilities 
necessary for exploration and develop- 


ment of the concessions. 


Because of the several groups involved 
and the conflict. of national interests, 
the negotiations were complicated. But 
agreement was finally reached in 1914. 
The papers were signed in the Britis! 
Foreign Office, and the signatories in- 
cluded representatives of the British and 
German Governments. This agreement 
frequently is referred to as the Foreign 
Office agreement. 


Under this agreement, Anglo-Persian 
Oil Co., through its subsidiary D-Arcy 
Exploration Co. owned 50% of the newly- 
formed Turkish Petroleum Co.; Royal 
Dutch-Shell owned 25% through Anglo- 
Saxon Petroleum Co.; and the Deutsche 
Bank owned 25%. Five per cent of the 
total stock was held by the D’Arcy com- 
pany and Anglo-Saxon Petroleum Co.— 
214% contributed by each concern—for 
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Mr. Gulbenkian, as a “beneficiary 5% 
interest without voting rights.” 


The First World War began before 


Turkish Petroleum Co, had advanced 
fal bey md the 


organization stage. At 
the outbreak of war the interest of the 
Deutsche Bank was taken over by the 
British Custodian of Enemy Property and 
the company remained inactive during 
the wai period. 


United States Participation 
The war ended victoricusly for the 
Allies and Great 


mandate 


Britain was given a 
over Mesopotamia. In ensuing 
discussions, the French received from the 
British, as confirmed in the San Remo 
Agreement, the German share in Turkish 
Petroleum Co. During this time and on 
several occasions thereafter the United 
States Government advised the British 
and French Governments that the na- 
tionals of the United States were en- 
titled to “equality of commercial oppor- 
tunity” with nationals of other countries 
in the mandated area. 


A long period of discussion and nego- 
tiations followed. The right of United 
States citizens to participate in the de- 
velopment of oil resources in the area 
was finally recognized, and an invitation 
was issued to American petroleum in- 
terests to join the negotiations involving 
reorganization of Turkish Petroleum Co. 


Meanwhile, at the invitation of the 
United States Department cf Commerce. 
all interested American oil companies 
had met in Washington to discuss par- 
ticipation by United States companies 
in the development of oil resources of 
the Middle East. Later a representative 
was nominated to conduct negoltiaticis 
with Turkish Petroleum Co. on _ behalf 
of the American oil companies. During 
the period of negotiations several of the 
American oil companies dropped out. 
When an agreement was finally reached 
in 1928, only five American companies® 
still remained interested. During this 
time, the Government of Iraq, having 
been duly established and recognized, 
had granted to the Turkish Petroleum 
Co. in 1925 a petroleum concession cover- 
ing a large area in Iraq. 


Restrictive Provisions 


The Foreign Office agreement of 1914 
contained a restrictive clause which pro- 
vided that none of the signatories would 
act independently “directly or indirectly 
in the production or manufacture of crude 
oil” within most of the area of the old 
Ottoman Empire. The original Turkish 
Petroleum Co. partners wanted these 
restrictions carried forward to apply also 
to any new participants. After extended 


° The Atlantic Refining Company, Gulf Oil 
Corporation of Pennsylvania, Pan-American Pe- 
troleum and Transport Company, Standard Oil 
Company of New York, Standard Oil Company 
(New Jersey). 
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negotiations the American companies, 
with the knowledge of the United States 
Department of State, agreed to the exist- 
ing terms. 

On July 31, 1928, the participants 
in ‘Turkish Petroleum Co. signed a Group 
Agreement which specified and limited 
the activities of the signatories within 
a defined area. On a map attached to 
the agreement this area was bounded 
by a red line. For this reason the agre« 
ment has often been referred to as the 
“Red Line” agreement. 


The New Company 


Ownership of the reorganized Turkish 
Petrcleum Co. was established as follows: 
5° to Mr. Gulbenkian and 23.75% (25% 
of the remaining 95%) to each of four 
groups—Compagnie Francaise des Pe- 
troles, the Royal Dutch-Shell Co., the 
Anglo-Persian Co. (later changed to 
Anglo-Iranian Oil Co.), and the American 
companies. The American companies 
grouped their interests under Near East 
Development Corp. To provide the 
share the Anglo-Persian Oil 
Co. surrendered half of its ownership of 
the original Turkish Petroleum Co.. in 
return for a royalty on all oil to be pro- 
duced. 


American 


Five American oil companies were orig- 
inal participants in Near East Develop- 
ment Corp., but in the course of the 
next few years three of them decided 
to dispose of their interests, which were 
purchased by the remaining American 
partners. Thus Standard Oil Co. (New 
Jersey ) and Socony-Vacuum Oil Co., Inc., 
successor in 1931 to Standard Oil Co. of 
New York, today share equally in the 
ownership of Near East 
Corp. 

Shortly after the Group Agreement 
was signed, the name of Turkish Petrole- 
um Co, was changed to Iraq Petroleum 


Co. 


Development 


Group Action Stipulated 


The Group Agreement provided that 
the signatories submit to jurisdiction of 
the English courts and that the agree- 
ment be construed according to, and 
be governed by, English law. It stipu- 
lated, among other things, that the par- 
ticipants in Iraq Petroleum Co. act only 
through jointly-owned operating com- 
panies in all matters pertaining to the ex- 
ploration for, and production of, crude oil 
within the defined area. Under this 
provision any concessions within the area 
obtained either by Iraq Petroleum Co. 
or any company operating under it, or by 
any of the participants in Iraq Petroleum 
Co., had to be turned over to Iraq Pe- 
troleum Co. to be operated for the benefit 
of all participants. 


Operations of Iraq Petroleum Co. 


The principal operations of Iraq Pe- 
troleum Company include exploration for, 
drilling for, and production and transpor- 
tation of, crude petroleum. Under the 
terms of the Group Agreement, all crude 
oil produced was offered at cost, plus 
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a charge of one shilling per ton, to each 
participant in proportion to its owner- 
ship of Iraq Petroleum Co. Until the 
Second World War, each participant took 
its pro rata amount of crude oil pro- 
duced. 


Iraq Petroleum Co. and its associated 
companies have obtained a number of 
concessions, and explorations for petrole- 
um have been conducted over v« ry large 
areas within the “Red Line.” Substantial 
production has been developed at Kirkuk 
in Iraq, where oil was first found in 
1927, and important 
also been made in Qatar in the Persian 
Gulf, and at Ain Zalah in the north- 
eastern part of Iraq. Pip-<lines have been 
constructed from Kirkuk to two terminals 
on the Mediterranean Coast, one at Trip- 
oli in the Lebanon and the other at Haifa 
in Palestine. From 1934 to the outbreak 
of the Second World War, production 
from the Kirkuk field was maintained 
at about 86,000 b/d, of which Standard 
Oil Co. (New Jersey)’s 11.875% share 
(one-half of 23.75% ) amounted to about 
9,500 b/d. In addition, the Jersey com- 
pany purchased one-eighth of Mr. Gul- 
benkian’s share of the production. 


discoveries have 


Operations during World War II 


Operations of the Iraq Petroleum Co. 
were curtailed during the Second World 
War. Circumstances of war made it 
impossible to offer crude oil to the French 
group or to Mr. Gulbenkian after the fall 
of France. Also, Standard Oil Co. (New 
Jersey) was unable to take deliveries 
while the Mediterranean was closed to 
tankers. The war also interfered with 
plans for enlarging the pipeline capacity 
from the Kirkuk field to the Mediterranean 
ports, To meet emergency war require- 
ments, two small refineries were con- 
structed by Iraq Petroleum Co., one of 
these being an expansion of stabilization 
plants already at Kirkuk into a plant cap- 
able of producing gasoline. A small 
refinerv was also constructed in Tripoli, 
Lebanon, by the Free French High Com- 
missioner, with the assistance of ITraq 
Petroleum Co., and is now owned and 
operated by that company. 


Following the conclusion of hostilities 
in the Second World War, operations of 
Iraq Petroleum Co. were resumed as 
rapidly as possible, with each participant 
again taking its proportionate amount of 
crude oil produced. 


ll. CURRENT DEVELOPMENTS 
Expanding Oil Markets 


Until the close of the Second World 
War the activity of Standard Oil Co. 
( New Jersey) and its affiliated companies 
in crude oil production in the Middle 
East was limited to its less than one- 
eighth participation in Iraq Petroleum 
Co. Yet the crude oil requirements of 
Jersey affiliates, who for decades have 
been an important factor in meeting the 
oil needs of people throughout the Euro- 
pean area, have grown with a steadily 
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increasing demand. To meet its expand- 
ing Eastern Hemisphere requirements, 
Jersey has had to draw more and more 
heavily upon Western Hemisphere crudc 
oil sources to supplement its share of 
crude produced by Iraq Petroleum Co.- 

which even in prewar years amounted 
to only a fraction of Jersey’s needs in 
the European area. 

Recent long term estimates of needs 
for oil products have shown clearly that 
unless substantial additional sources of 
crude oil become available in the East- 
ern Hemisphere, an increasingly serious 
drain will develop on Western Hemis- 
phere sources—which must themselves 
meet expanding market demands her« 


Middle Fast Oil Sources 


The principal sources of crude oil in 
the Middle East are: 





(a) Iraq Petroleum Co. production, 
which at present is principally from the 
Kirkuk field, and in which Jersey now 
participates; 

(b) Iran, where Anglo-Iranian has 
large potential supplies from its con- 
cession in the southwestern portion of 
the country; 

(c) Kuwait, where Gulf Oil Corp. and 
Anglo-Iranian jointly have substantial re- 
serves; 

(d) Saudi Arabia, Arabian 
American Oil Co. has developed substan 
tial production. 


where 


Jersey has considered all of — thess 
sources in its postwar planning. 


Early in these considerations it be- 
came clear that Jersey could not depend 
solely on crude oil from Iraq Petroleum 
Co. to meet its long-range needs. While 


Jersey is counting on this source for in 
creasing supplies of crude oil and has 
joined in plans for expanding substantially 
the production of Iraq Petroleum Co. 
the fact remains that Jersey’s needs i: 
the Eastern Hemisphere have grown far 
out of proportion to its less than one 
eighth share in Iraq Petroleum Co. pro- 
duction. Whatever the increase in that 
company’s production, Jersey manage 
ment must look beyond this to other 
important sources of supply in the Middl 
East if it is to meet its responsibilities 
to its stockholders and customers as the 
world use of oil expands. 

The second two of the sources of 
crude oil listed above are outside th« 
“Red Line,” and negotiations were started 
to obtain crude oil supplies from both 
An agreement in principle was recently 
announced whereby Jersey and Anglo 
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Iranian, together with Socony-Vacuum 
Oil Co., Inc., will investigate the possi- 
bility of constructing a jointly-owned 
pipeline from the Persian Gulf into the 
Eastern Mediterranean, and whereby Jer- 
sey would purchase from Anglo-Iranian 
a substantial quantity of crude oil over a 
twenty-year period. But this new supply 
from Anglo-Iranian will be insufficient 
to meet Jersey’s long-range requirements 
in the Eastern Hemisphere. 


Undeveloped sources of crude oil out- 
side the “Red Line” area have also 
been investigated. These include Egypt, 
where Jersey has conducted exploratory 
drilling. But at present these new sources 
do not show sufficient promise. 


Arabian American Oil Co. 


Concurrently with the Anglo-Irania: 
negotiations, Jersey had looked toward 
the possibility of a crude oil supply from 
Saudi Arabia. This important source is 
being developed by Arabian American 
Oil Co., an American company jointly 
owned by Standard Oil Co. of California 


and The Texas Co. 


In the early 1930’s Standard Oil Co. 
of California had acquired a concession 
to develop petroleum resources on Bahrein 
Island in the Persian Gulf. Geological 
studies at Bahrein suggested the possi- 
bility of oil on the Arabian mainland, 
a short distance across the Gulf. Cali- 
fornia Standard obtained a concession on 
the mainland of Saudi Arabia in 1933. 
Later, The Texas Co. acquired a half in- 
terest, and this concession is now held 
by Arabian American Oil Co., whose 
stock is held equally by The Texas Co. 
and Standard Oil Co. of California. 

The total concession now covers some 
150,000 square miles, comprising an ir- 
regular area which begins not far from 
the head of the Red Sea and extends 
southeast through Saudi Arabia to the 
western shore of the Persian Gulf, thence 
southward to encompass a large part of 
southern Saudi Arabia (see map, p. 14). 

Following years of exploratory and drill- 
ing work, commercial production began 
in 1938. By the end of the Second 
World War four major oil fields had been 
discovered within the area of the con- 
cession. Three of these fields are cur- 
rently producing, and by the end of 1946 
Arabian American Oil Co. was producing 
approximately 200,000 bbls. of oil per 
day.® 

Participation by Jersey in the develop- 
ment of the Arabian American Oil Co. 
concession seemed advantageous for these 
reasons: 

1. Additional capital and facilities are 
needed to expand production and build a 
pipeline. 

2. Jersey needs additional crude oil for 
its established markets in the Eastern 
Hemisphere. 


3. It seemed likely that the Saudi 


© Present United States domestic crude oil 
production 4.700.000 b/d 
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Arabian Government would approve 
wider American participation in Arabian 
American Oil Co. 


It developed that Jersey might acquire 
an interest in Arabian American Oil Co. 
were it not for the restrictions of the 
Group Agreement of 1928. Jersey de- 
cided, therefore, to approach its Irac 
Petroleum Co. partners to determine if 
some modification of the Group Agree 
ment of 1928 could be worked out s 
that the company could participate in 
dependently in the development of other 
sources of crude oil within the “Re 
Line.” 


War Effect on Group Agreement 


This possibility was placed in an en- 
tirely new light when British legal coun- 
sel advised that the effect of the German 
occupation of France, where the French 
company was incorporated and where 
Mr. Gulbenkian was at the time, was 
to dissolve the Group Agreement in 1940. 


This situation did not affect the corpo- 
rate existence of, or stock holdings of 
the partners in, Iraq Petroleum Co. Pro- 
duction has continued, and has been dis- 
posed of as theretofore. But some new 
operating agreement among the partners 
seemed desirable. 


Jersey could not meet this desire sim- 
ply by re-establishing the old Group 
Agreement because of two important 
changes in conditions since 1928. The 
first was the great increase in Jersey's 
need for crude oil, which impelled the 
company to make independent effort to 
develop new sources in the Middle East 
The second was that Jersey was informed 
by the United States Government. that 
its policy would not support a new agree- 
ment which incorporated the old restric- 
tive features—however acceptable such 
restrictions may have been under condi- 
tions of two decades ago. Moreover 
Jersey believes that world oil markets 
can best be assured of the most oil at 
the lowest cost under freely competitive 
conditions, The company has taken a 
strong stand against entering restrictive 
agreements, even in foreign countries 
unless required by the laws or customs 
of the land. 


Decisions and Actions 


When, therefore, in the summer of 
1946, Jersey accepted the opinion o 
counsel that the Group Agreement. of 
1928 was dissolved, it decided to express 
its willingness to join in a new Group 
Agreement—one which would, however, 
eliminate the old restrictive features. So- 
cony-Vacuum Oil Co., Inc., the joint 
owner with Jersey of Near East Devel- 
opment Corp., had independently reached 
similar conclusions. Shortly thereafter 
these conclusions were formally trans- 
mitted to the other Iraq Petroleum Co. 
partners. 


— 


Since that time, all members have 
joined in active attempts to work out 
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some new business arrangement which, 
while eliminating the old restrictive fea 
tures, would go further in meeting th« 
commercial needs of all participants. Un 
der discussion are plans to expand sub 
stantially the production of Iraq Petrok 
um Co. and to make this production 
available to the partners in proportion 
to their specified needs. 


Meanwhile, Jersey has proceeded with 
negotiations with Arabian American Oil 
Co. On Dec. 26, 1946, it announced 
that agreement in principle had been 
reached whereby Jersey would acquire 
a substantial interest in that company. 
Should this agreement be concluded, 
the expanded plans for Arabian American 
would result in a substantial increase in 
that company’s production, and it is con- 
templated that another pipeline would 
be constructed from the Persian Gulf 
to the Mediterranean. This line would 
be in addition to the one mentioned 
above to handle Anglo-Iranian oil pro 
duction. 


Jersey's participation in the Arabian 
American Oil Co. has the sole purpos« 
of providing crude oil and products from 
Saudi Arabia. 


During these negotiations, Jersey, in 
accordance with its policy, has kent a! 
interested departments of the United 
Government informed. 


Arabian American Production 
To Be Headed by F. A. Davies 


NPN News Bureau 
NEW YORK—H. D. Collier, chairman 
of the board of Arabian American Oi] 
Co., announced March 13 that F. A 
Davies had been relieved of adminis 
trative duties in connection with office 
of president and has been elected vice 
president in charge of production and 
exploration so that “he can concentrate 
his efforts on development of produc- 
tion necessary to fill new pipeline and 
take care of other markets now being 
so rapidly developed by Arabian Amer 
ican Oil Co.” 


Mr. Davies was among first of engi 
neers and geologists to enter Arabia and 
has directed development of company’s 
activities since the beginning, Mr. Collier 
stated. 

W. F. Moore, general manager of 
foreign operations of The Texas Co., will 
succeed Davies as president of Arabian 
American. 


Krug Sets Cut-Off Date 


WASHINGTON — Interior Secretary 
Krug has set an April 1 cut-off date for 
nominations to the National Petroleum 
Council from the independent retail mar- 
keting branch, with idea of making at- 
tual appointments in time for new mem- 
hers to attend April 22 meeting of NPC 
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Photographed at the annual meeting of Illinois Oil & Gas Assn. at Mt. Vernon, Ill.. were (left to right): Charles Rayner, petro- 
leum advisor to State Department; Sen. Joseph C. O’Mahoney of Wyoming; Hiram Dow, chairman of Interstate Oil Compact 
Commission: Will I. Lewis, past Illinois association president; John D. Howie, association executive secretary 


Develop Markets Abroad to Absorb 
Foreign Oil Output, O'Mahoney Urges 


Illinois Producers Hear Senator Also Advocate 


Revision of Tax Laws to Assist Small Business 


By EARL LAMM 
NPN Staff Writer 
MT. VERNON, IIl.—Speaking before 


500 oil men attending annual convention 
of Illinois Oil Gas Assn. at the armory 
here during evening of March 13, Sen. 
Joseph C. O’Mahoney, chairman cf the 
Senate Petroleum Resources Comunittee, 
advocated: 


1. Development of petroleum markets 
in Europe and Africa to absorb products 
from prospective increased production of 
Middle East and Latin America to aveid 
backing up in domestic markets of foreign 
oil. 


2. Development of an industry sense of 
national responsibility by establishing na- 
tional rules, or standards, for national 
corporations engaged in foreign oil oper- 
ations; disclosure of contents of foreign 
contracts to a responsible U. S. govern- 
ment department in order that govern- 
ment may know what contractual obliga- 
tions it might be called upon to support. 


3. Revision of tax laws to permit smal! 
business to plow profits back into in- 
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dustry, enabling them to expand and 
maintain Competition, providing greate! 
opportunity for all. 


4. Support of legislation halting the 
trend toward economic concentration 
Strengthening of Clayton Act to prevent 
interlocking of big corporations. 


Calling oil a great free enterprise, 
O'Mahoney said that wherever it oper- 
ates, the spirit of America is known and 
that it must help settle world issues. 


“It is impossible to maintain a pol tical 
determination,” he said, “unless we main- 
tain an economic determination; to keep 
open the door of opportunity without it, 
will be impossible. Men cannot be politic- 
ally free unless they are economically 
tree ie 


O'Mahoney declared that in all of the 
committee hearings he has attended, 
without exception Independents and 
majors have proclaimed a desire to main- 
tain free competition. The oil industry is 
a mirror in which is reflected all of these 
(world) issues of competition and free 
enterprise, he said. Since the attempt to 


monopolize the industry was broken up 
by the Supreme Court decision in the 
early part of this century, he pointed out, 
the industry has split up and oil men have 
spread out over the world seeking oil. 
Purchase of interests in Arabian Ameri- 
can Oil Co. by Socony-Vacuum, The 
Texas Co. and Jersey and California 
Standard companies, and plans for con- 
struction of $125,000,000 30-inch pipe- 
line by Trans-Arabian Pipe Line Co. were 
cited as current developments. The con- 
cession in Saudi Arabia measures some 
350 million acres, he said, where oil de- 
posits are estimated by experts at 30 
billion barrels,—eight or nine billion bar- 
rels more than reserves in all U.S. 


“No wonder DeGolyer said the center 
of gravity for oil is shifting from the 
U.S.,” he added. 

Referring again to the four American 
companies operating in the Middle East, 
he said that allowing for duplication of 
U. S. stockholder ownerships, these stock- 
holders still represent a greater popula- 
tion than lives in New York City or any 
other major metropolis. 

“These corporations,” he went on, “rep- 
resent tremendous numbers of people in 
the U. S., and they have spoken about 
maintenance of our position . . . When 
oil is taken out of the ground (in the 
Middle East) it is taken out under the 
eyes of governments of these countries, 
and if we believe in free enterprise, those 
countries must be brought to see free 
enterprise in the government of the people 
to whom they sell their oil.” 

He cautioned, however, that America 
should not attempt to force free enter- 
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prise upon others, but should teach them 
its advantages. 


“More oil is being demanded in the 
U. S. today than ever before,” he said. 
“because we have the money; but need 
I tell you that the great volume of oil to 
be released in the Middle East might re- 
place South American oil in Europe a 
\frican markets, and that South Ameri- 
can oil may be turned back upon our «: 
to make it difficult for you to do some of 
the things you wart to do.” 


He suggested further development. o! 
markets jn Europe and Africa in order 
that they might absorb the supply oi 
products from prospective increase in 
Middle East production without disturb- 
ing South American markets. 


Views National O11 Policy 


Pointing up a naticnal oil policy for (ie 
U. S., he said: 

1. All competitors in the U. S. who 
operate in foreign countries should dis- 
close all conditions of their coatracts i> 
the Middle East to ‘a responsible federal 
department, for the governmeat should 
not be called upen to protect contracts 
without knowledge of their contents. 

2. All (international) organizations 
should develop a standard rule of re- 
sponsibility; that is, industry should de- 
velop a sense of national responsibility. 

And in neither of these two things. 
Sen. O'Mahoney said, should government 
be involved, “for that’s the way to a 
centralized power.” ] 

Switching to small business, he said 
that he would like to see revision of tax 
laws so that profits of small business can 
be plowed back into industry, permitting 
small firms to expand to provide greater 
opportunity for all. 

“You can maintain competition,” he 
idded, “if you make good your faith in 
free erterprise by supporting a bill stop- 
ping the trend toward economic concen- 
tration 
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Ours is a government where 
ie source of all authcrity is the peon! 
ind that is the source of our freedom,” 


] 1 
1i¢ concluded 


Charles Rayner, petroleum adviser to 
ie State Department, discussed known 
vorld oil reserves, domestic production, 
supply and demand, a»d recommended 
adoption of the Anglo-American Oil 


\greement 


i} 


Margin of Safety Diminishing 


He pointed out that average production 
in the United States increased from 3,- 
327,000 bbls. in 1938 to 4,745,000 bbls. 
in 1946, and that this country is now 
using up its margin of safety by produc- 
ing at a maximum rate of efficiency ard 
that imports are approximately in bal- 
ince. 

In 1940, he said, production in the 
United States was 1,200,000 b/d below 
the maximum efficient rate. “That mar- 
gin of safety has disappeared,” he con- 
tinued, “for we are now currently pro- 
ducing up to the maximum efficient rate.” 

However, he said, it was not his inten- 
tion to enter into a discussion of the ex- 
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tent to which future discoveries of oil wil 
satisfy increased production demands, «r 
whether this country is going to become 
in the future a gradually increasing net 
importer of oil. 

Imports in 1988 were given as 148,809 
b/d average and exports, 530,800 b/d, 
or approximately four to one, however, 
most of this favorable export balance dis- 
appeared in 1946, as imports totaled 369,- 
C00 b/d and exports 412,000 b/d. 

He placed world cil reserves at 57 bil- 
lion bbls.; of which amount he said Amer- 
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ican nations own about 37 billion bbls., 
or 59°, ineluding 20 billion of 21 bil- 
lion bbls. in the U. S. reserves. 

Hiram M. Dow, chairman of Inter- 
state Oil Compact Commission, told the 
Illinois producers. 

“Your state has taken the lead in cer- 
tain aspects of secondary recovery and 
your Geological Survey is showing the 
way for other state agencies in secondary 
recovery research, ranking, in that respect, 
right along with the Pennsylvania Geo- 
logical Survey.” 


FTC Cites ‘Alarming Increase’ in Mergers; Oil 
Industry Is Mentioned Specifically in Report 


NPN News Bureau 

WASHINGON Oil industry comes 
in for specific mention in special report 
which FTC has submitted to Conzress, 
citing an “alarming increase” in business 
mergers and acquisitions—most of them 
absorbing small firms. 

FTC, as it has repeatedly since 1929, 
again urged strengthening of Section 7 
of Clayton Act which proibits acquisi- 
tion by one company of shares of stock 
of © mpeting company when effect of such 
acquisition is to lessen competition be- 
tween the two companies, or restrain suc h 
commerce in any section or community, 
or tend to create a monopoly of any line 
of commerce. 

FTC said that 1800 merzers and other 
acquisitions have occurred since 1940, 
and that 133 or 8% have been petroleum 
and coal products firms. 

Actually, said FTC, enforcement of 
law against collusion among competitors 
has had effect of encouraging acquisi- 
tions tending to create monopoly. 

Section 11 of the Clayton Act, provid- 
ing for FTC cease and desist order and 
direction of divestment of voting stock 
held in a competing company, the agency 
said, “became a dead Ictter” in 1926. 
This. it added, was a result of a Supreme 
Court decision holding that where a 
corporation had illezally acquirad stock 
of competing corporations and had used 
control so acquired to obtain transfers to 
it of all the business and assets of such 
corporations, the authority of the com- 
mission was limited to a divestiture of 
the valueless stock of the former com- 
peting corporations. 

Thus, said FTC, “a premium was placed 
upon the attainment of monopolistic ends 
ky the completely final method of con- 
solidation, as against the weaker and 
more vulnerable methods of co-operation 
amone different firms.” 

Fully 90% of all the firms bought out 
since 1940, FTC reported, held assets of 
less than $5 milllon, and 70% had less 
than $1 million of assets, On other hand, 
it added, only 4% of the total number 
of acquired firms had assets of over $10 
million. FTC said also 60% of the 
actions have been horizontal acquisitions, 


that is, the purchase of firms engaged in 
roughly similar lines of production. 

In petroleum, agency said, most acqui 
sitions are classified as horizontal, “since 
the field is very broad and nearly every 
phase of it is dominated by fully inter- 
grated companies. 

“For example, the 20 major integrated 
oil companies prior to the war produced 
53° of the crude oil, owned 89°° of the 
crude oil trunk-line mileage and S5°e of 
the cracking capacity, produced 84°o of 
the gasoline and controled better than 


l 
3¢ 


96° of the gasoline pipeline mileage. It 

is among these major integrated com- 

panies that the most active acquiring 
concerns are to be found: 

Company’s Rank 

Number of Among 1,000 


Acquisitions Largest Mfg. 


Company 1940-46° Corps. in 1944 


The Texas Co 10 10 
Standard Oil Co. (N. J.) 7 l 
Atlantic Refining Co 6 38 
Koppers Co., In« 5 132 
Socony-Vacuum Oil Co., 

Inc 5 5 
Sunrav Oil Corp 5 291 
Shell Union Oil Corp 3 21 
Red Bank Co 3 } 

° Exclusive of acquisitions of pipelines 


+ Not among the 1,000 largest manufacturers 
in 1944. 

“Five of the seven firms listed are 
completely integrated cil companies and 
include the nation’s first and fifth largest 
manufacturing corporations. Nearly all of 
the companies acquired by these huge 
corporations were engaged in some line 
of the oil industry.” 


New Encland Fuel Oil Ration 


Figures Released by OGD 
NPN News Bureau 
WASHINGTON — Interior’s Oil and 
Gas Division March 14 made public a 
tabulation of fuel oil rationing statistics 
compiled from records of individual or 
local boards in OPA Region 1, compris- 
ing six New England states of Maine, 
Massachusetts, New Hampshire, Ver- 
mont, Connecticut and Rhede Island. 
The tabulation, first of series, lists num- 
ber of rations issued by each board and 
callonage covered by such rations for 
period June 1 to November 30, 1944. 
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International Law vs. U. S. Law 


Enters California Tidelands Case 


NPN News Bureau 

WASHINGTON—The U. S. Suprem« 
Court finally has before it the problem of 
deciding to what extent international law 
apples in the federal government’s claim 
to California tidelands ownership. The 
U. S. also bases its arguments on fact 
that it first owned the land now called 
California. 

The State of California, backed up by 
several other states, insisted that U. S. 
law should rule in a domestic question, 
and in that law there is a wealth of pre- 
cedent for continuing California’s exercisé 
of ownership. 

But if the court should want to dig into 
the international concept of the marginal 
sea, it will find firm support for Cali- 
fornia’s case there, too, the high tribunal 
was told, 

Besides, contended the state’s assistant 
attorney general, William W. Clary, it 
was “with the consent and the co-opera- 
tion” of the federal government that 
states long have exercised owners’ control 
over submerged coastal lands out to the 
three-mile limit, and the government has 
recognized states’ ownership in paying 
them for, or leasing from them, property 
or facilities extending into the belt it now 
claims. 

As for assertion by the government that 
it never conveyed title to the cffshore 
lands when California was admitted to 
the union, the state official pointed out 
that the government never had the title to 
convey. This was so, he said, because, 
while Mexico had the right to incorpo- 
rate the belt into the territory before the 
United States bought it, she had not 
done so. 

In the Act of Admission of California 
he added, there were the “distinct” pro 
visions that only vacant, unappropriated 
uplands could be public (federal) lands 
and that proprietorship of inland navig- 
able waters should rest in the state. Estab 
lished law of this country extends that 
proprietorship to the beds of navigable 
waters; the inland water theory is based 
on the theory of ownership of the sea 
which is expressed in international law 
and the waters of the three-mile belt are 
“navigable,” he declared. 

Counsel who had preceded the Cali 
fornia official before the bench had been 
the targets of numerous questions from 
the bench suggesting it was having diffi 
culty getting at the meat of the issue. 

More than one member of the court 
displayed what amounted almost to irrit 
ability at sidelights brought into the argu- 
ments. This happened when U. S. Atty 
Gen. Tom Clark, opening them, con 
cluded his presentation by saying Presi- 


‘dent Truman had authorized him to say 


the government “has every desire to do 


substantial equity to California and to the 
private interests involved” in the tide- 
Jands. It happened also when Fred L. 
Howser, California attorney general, out- 
lined the various interests and their sub- 
stantiality. 

Mr. Clark was asked by Justice Rut- 
ledge what legal bearing the President’s 
intentions had on the issue, and Chief 
Justice: Vinson observed that the fact oil 
is present in some parts of the marginal 
sea belt “possibly would have no effect 
on a proper determination.” 

As Arnold Raum, special assistant to 
Clark, followed him in pressing the gov- 
ernment contention that the concept of 
the marginal sea is international in origin 
and development and “the federal gov- 
ernment is the only sovereign in this na- 
tion possessed of international powers,” 
Justice Frankfurter inquired testily: 

“What rights are the United States to 
ect—what is it that establishes what we’v: 
always called ‘title?’ ” 


Attitude Changes 


Che court’s attitude changed. markedly 
however, as Mr. Clary moved into a 
specific, documented presentation and 
Price Daniel, attorney general of Texas, 
explained that California was proceeding 
Ih the case Ona rule ot property law 
stemming from the rights of the 13 orig 
inal states and extended by court deci- 
sions over a period of 150 vears. 

Mr. Clary cited decision after decision 
to suggest to the court that it would go 
contrary to precedent if it did not decide 
California owns the three-mile belt. He 
paraphrased former Justice Holmes to 
declare that, if more than 50 court deci- 
sions are to be reversed: 

“It will need more than the invisible 
radiation of international law to upset 
them.” 

The government, while not asking that 
the decisions affecting inland navigable 
waters be overruled, submitted that the 
court should not extend “the unsound 
rule of those cases” to the marginal sea. 

Mr. Daniel attacked this position 
caustically, reciting that the theory of 
ownership of the sea in the international 
law invoked by the government had been 
applied progressively to arms of the sea 
and to inland waters. These latter he 
likened to the branches of a tree and 
ce clared: 

“The government would cut off the 
trunk and leave the branches suspended.” 

Earlier- Mr. Raum had attempted to 
answer questions from the bench on this 
point by contending that the various de- 
cisions cited by the state in support of 
its case should suggest merely that a 
state can be deemed to have only such 
sway over the marginal sea belt as states 





have over dry land—police powers, for 
example. He drew only an expression of 
puzzlement from Justice Frankfurter over 
just what manner of judgment the gov- 
ernment sought. 

Leander I. Shelley, attorney for the 
American Assn. of Port Authorities, sub- 
mitted that, despite the government’s dis- 
avowals of any claim to bays, harbors 
ind the like, its suit jeopardizes heavy 
state, municipal and private investments 
in and about such indentations of the 
nation’s coastline. He pointed out that 
the government would be hard put to de- 
cide into what category Long Island 
Sound should be put in event the court's 
decision went against California. 

Mr. Raum was pressed also from the 
bench for his construction on the fact 
Pennsylvania, which is bordered in part 
by Lake Erie, has filed a brief in opposi- 
tion to the government’s claim although 
the government puts inland waters in the 
same “exempt” class with bays and har- 
bors. 

He replied that the several opposition 
briefs filed have made of the case “one 
big brew,” and observed that a decision 
for the government probably would make 
necessary a further proceeding, looking 
to the appointment of a special master 
to define the limits of the marginal sea 
belt 

An eight-man court heard the argu 
ments, Justice Jackson, a former attorney 
general, having disqualified himself. 


Deaths 


Banks H. Funderburk, 42, owner oi 
Funderburk Oil Co., Charlotte, N. C., and 
two friends were found dead March 15 
tboard the Funderburk yacht in the in- 
land waterway at Shallotte, near th: 
North Carolina-South Carolina line. 

Investigation revealed the three men 
had been overcome by exhaust fumes 





escaping into the cabin of the boat from 
the motor. Mr. Funderburk and_ his 
companions had planned a trip to Cuba 
and had started down the inland water- 
way shortly before noon on March 14 
They were found early the following 
morning after the craft had run aground 
Surviving are Mrs. Funderburk and one 


son 
© ° 9 


Harold O. Gudgel, 58, died in his car 
near Evansville, Ind., Feb. 5, follow- 
ing a cerebral hemorrhage. . . M1 
Gudgel, long connected with the oil busi- 
ness in Indiana, for a number of years 
operated the Home Oil Co., Crawfords- 
ville, Ind. Prior to that he held various 
executive positions with the Indian Re- 
fining Co. At the time of his death he 
was working for The Creasey Co. 

° ° ° 

Harvey CC. Fremming, OWITIU-CIO 
president from 1929 to 1939 and subse- 
quently CIO regional director in Kansas 
City, Mo., until 1943, died March 1 in a 
Denvez, Colo., hospital after a long ill- 


ness. 
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Tax Reliet Needed to Help Oil Industry Modernize 


Equipment to Handle Larger Volume at Low Cost 


i Woe great extent to which the oil industry eats up capital 
s shown by figures recently published by the Standard of 
Ohio in its Sohian, In the ten years from 1936 when the 
present management under President Holliday decided to make 
complete oil company, almost $106,000,000 has been in- 
ested in NEW equipment, NEW properties, NEW oil wells 
NEW service stations etc. These new capital expenditures 
tarted at $2,776,000 in 1936 and have steadily increased to 
$20,334,000 which was spent in 1946. 

With labor unioneers, reformers, and spending politicians 
oudly decrying profit and passing tax laws that leave less and 
less every year for re-investment in a business from earnings and 
salaries, the Standard of Ohio is a striking example of how 
i company simply has to have money in order to live as well 
is expand. The Standard of Ohio got its present capital in- 

stment of $110,000,000 by reinvesting over all its years $33,- 
000,000 out of earnings, by borrowing $16,000,000 and by re- 
eiving from its shareholders $61,000,000 that they had saved 

of their earnings above what the government took away 
from them in taxes. The company’s total capital in 1936 was 
548,000,000 and at end of 1945 was $110,000,000. 

The company heads this statement “Tools of Our Trade 
Cost Millions’, a slogan that an organization of thrifty share- 
holders, The Tool Owners Union, is heralding to the country, 
lespite the opposition of the labor unions. By contrast to 
these millions the statement points out that “a Chinese coolie 

in go into business for himself with his bare hands” but 
vhere would America be today if it had been stripped of 
profit to the bare hands of the coolie? 

In the 10-year period the company paid dividends to the 

ol owners of $16,000,000 while the tool owners re-invested 
$24,000,000 from earnings to help run the business. 

he need for constantly putting money into the business 
1 order to provide the workers with the tools of the trade, is 


iven in the statement as follows: 


) 


Re-investing profits “is one of the main sources for the money 
ve need to keep our plants and our equipment up-to-date, 
ind thereby maintain our company In a properly competitive 
sition 
For that very reason . . this money is a protection to 
‘bs in Sohio just as much as it represents protection on behalf 


f continuing future dividends to the shareholders. 


Unless we have the best and finest equipment—and _ thes 
ys that constantly requires more and more money—we can- 
t expect to keep abreast of our competition. If we can't 
et or beat our competition, we can’t earn money. If we 
mt earn money, not only will our shareholders lose divi- 
lends, but our employes will lose jobs. 
Last vear we did the largest volume of business measured 
n dollars, in our company’s history—and earned a proportion- 
tely higher net income 
This was fortunate indeed; because, ever since the wat 
ve have been looking forward to replacement of some of out 
tools of the trade that took a severe beating during the war: 
ind have been functioning ever since, without breakdowns 
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only because of the skill and ingenuity of our operating en 
gineers,” 

Rehabilitation and modernizing of plants and equipment “is 
why the earnings accomplishment of our company in 1946 is 
so important to every Sohioan. Many companies did not make 
money, or made very little money, in 1946. We made enough 
money not only to pay our shareholders their regular dividend, 
but also to reinvest in our business an amount substantial 
enough to represent an important beginning on our imperative 
program of modernization of refineries and the other tools of 
our trade which represent the very lifeblood of our business.” 

A strong element in Congress is talking about reducing or 
taking off entirely the income tax on small businesses on that 
part of the net income which is left in the business. It will 
also be necessary to change the rule of the Internal Revenue 
Bureau against accumulation of allegedly large surpluses. 
There is also talk of reducing the tax on larger incomes. How- 
ever not much headway seems to be being made these days on 
these reforms. A noisy crowd is still inveighing against the 
larger personal incomes and demanding lightening of the tax 
first on the small incomes. 

A story in the Sunday papers showed to what extent these 
heavy taxes on the larger incomes are doing, though the story 
made no reference to the taxes. A group of medical college 
presidents joined in a statement that the country’s health is 
threatened by shrinkage of medical school funds and_ their 
inability to get more money. These presidents would have 
done their cause more good and the country a great service 
if they had tied their plight to the excessive taxes that do 
not leave a man enough to give any substantial sums to schools 
and such public interests. 

The need for tax relief for the small oil man, in order that 
he may be a competitive force in the industry and thus save 
the majors from becoming absolute monopolies, is told by 
Senator O’Mahoney of Wyoming, chairman of the Senate special 
committee investigating petroleum resources, in the commit 
tee’s report filed this winter. 

Said the senator's report: 

“At home as well as abroad, a national oil policy based upon 
the principle of free enterprise would not only safeguard the 
position of the ‘Independent’ against restraints of trade, but 
would recognize the handicaps imposed by inequitable tax laws 
and the preponderant weight of the financial resources of the 
integrated ‘majors... . . Lack of financial resources limits 
the ability of the Independent to withstand pressure as well 
as competition and, in the case of the producer, tends to in- 
duce the sale of proven properties by the wildcatter to the 
major. The wildcatter must turn over his capital, but the 
major can hold the property in idleness until a favorable time 
for production. 

“The majors are corporations with thousands of stockholders 
of small average holdings, whereas the Independents are fre- 
quently the ventures of comparatively few stockholders. Again, 
the major is less affected by the life expectancy of its man- 
agers or stockholders, because its executives are drawn from 
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an ample reservoir of talent, and because its stockholders 
normally do not exercise executive functions. On the other 
hand, when the founder of a small Independent dies, there 
is often no one among his heirs to succeed him, and the in- 
heritance tax frequently deals such an enterprise a severe 
blow. These are considerations which emphasize the necessity 
of antitrust enforcement, and of revision of the tax laws to 
remove the apathy toward investment of private capital in 
independent enterprise.” 

NPN is suggesting to the top executives of the majors that 
they not only publicly declare a policy of wanting sound 
competitors but that they instrument that policy by provid- 
ing means of teaching the Independents the newly develop- 
ing ideas of better management which the majors are bene- 
fiting from through their large staffs of business experts. Also 
NPN urges that the majors go another step by providing a fund 
which can be used on sound banking terms to help transfer a 
small business on the death or retirement of its operating 
owner to new ownership and management that will be entirely 
competent, instead of, as is now so often the case, a major 
company buying the business outright and thus reducing its 
competition, competition which from here on it needs desper- 
ately for political reasons if none other. (See “A Program for 
Oil to Keep Its Freedom Through Cultivating Healthy Com- 
petition”, NPN Jan. 29, 1947 p. 16), 

In the meantime every oil association, especially those of 
the Independents, should be hammering their Congressmen 
hard for such revision in the tax laws as will give oil com- 
panies, large and small, as much of the money as possible 
from earnings that will permit the industry to modemize and 
rehabilitate its equipment to meet the increasing demands 
for volume and low costs that are now right upon us. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 














More Companies Should Use Ad Space 
To Get Across Facts About Business 


S THE oil industry launches its new Public Relations pro- 
A gram, the professional advertising men of the industry 
could well look at how others are using advertising to help 
business and not just to sell products. 

Outstanding over the years has been the job that the Frue- 
hauf Trailer Co. has been doing in informing the public of 
the need for sound highway construction policies and warning 
against destructive tax and load and speed restrictions. Oil 
companies have an equal interest in thes« obstacles to good 
highway transportation but so far seem to remain silent in 
their advertising. In addition to using general magazines and 
newspaper Fruehauf has been telling this story continually in 
Editor & Publisher, the trade paper of the newspaper and 
publishing industry through which they reach the writing men 
and editors. 

Shell Oil Co. also is using that paper, and others, on good- 
will advertising, a recent advertisement telling of the many 
different kinds of people who work for Shell, and saying that 
“petroleum offers ever-expanding job opportunities.” Union Oil 
Co. of California uses general magazines and newspapers to 
tell about the achievements of private enterprise. 

In advertising papers and in general business papers N. W. 
Ayer & Son, Inc., one of the oldest and largest advertising 
agencies, steps to the pulpit to talk of things other than ad- 
vertising and their services. A recent Ayer advertisement asked 
“How Much Profit Should a Business Earn?” Enough to do 
the job and continue the company. Ayer warns that profit is 
not a certain thing in any company, that half of the country’s 
450,000 corporations generally do not make profits. Profit 
comes from good management which is hard to achieve but 
which is so necessary for the welfare of the worker, investor 
and_ public. 

These are lone voices against this violent storm of accusation 
and misinformation about business. More companies of every 
kind will have to speak out if they would counteract this cam- 
paign of those who would destroy the free enterprise system, 





Business Wants Drastic 
Revision of Labor Laws, 


should be outlawed. 
3. Jurisdictional and sympaty strikes 
and secondary boycotts should be out- be repealed. 98.390 “ves.” 


lawed. 99.73% “yes.” 


98.12% “yes.” a special privilege class exempt from 


antitrust laws and injunctions and should 


8. New labor legislation should pro- 


Questionnaire Reveals 4. All labor contracts should be made vide for independent, autonomous local 


legally binding o: 


; ee ; NEN News Bureau ment alike and 
CHICAGO—Small business is strong- Tee Of 
. ‘ action. LOO ( 

ly in favor of drastic revisions of pres- ~ 


labor and manage- 


enforceable by court 


5. “Unfair labor practices” should be 


unions, not affiliated with AFL or CIO, 
which can protect the interest of mem- 
bers on local plant level without becom- 
ing threat to federal or state govern- 


ent labor laws and wants added _protec- standard, applying impartially to unions ments, 96.51% “yes. 
pred aigie oe coercion, such owes Fe as well as management. 99.73% “yes.” 9. Labor union coercion to force own- 
cently applied by AFL Teamsters Union 6. Union membership should not be ers of businesses to join union must be 


to service station owners at Joliet, [b., 
according to Frederick A. Virkus, chair- 
man, Conference of American Small Busi- 
ness Organizations. 


ves, 


His opinion, he said, is substantiated 


made a condition 
closed shop should be outlawed. 98.12% 


of —employment— 


stopped; union membership must be con- 
fined by special legislation to employes 
only. 97.05% “yes.” 


7. Norris-Laguardia Act has created 





by replies to a questionnaire sent to 
more than 150,000 small business men 
throughout the country by the confer- 
ence in an effort to crystallize opinion. 


Following is the summarized result: industry public 


1. Should Wagner Labor Relations 
Act be repealed and new legislation 
drafted by Congress? 96.78% voted 
“yes”. 

2. Industry and nationwide, public be 
damned strikes, such as recent coal strike, 


50 W. 50th 





Oil Survey Copies Ready 
NPN News Bureau sailed = . : 
NEW YORK—Copies of the oii NEW YORK — Appeal by Tool 
opinion Owners Union from decision of New 
“Those, Who Know You Well— 
Think Well of You,” just pub- 
lished, now are available from API, 
uw Ya 96. be filed probably late this week in First 
N. Y. Price is $4 each, covering 
the cost of printing. 


Tool Owners Union to Appeal 
New York Board’s Decision 


survey, . . + 

) York State Board of Standards and 
Appeals denying approval of certificate 
of authority to operate in New York will 


District Supreme Court, New York 
County, according to R. E. Desvernine, 
attorney for organization, 








20 


NATIONAL PETROLEUM News 











MAT 





ot 


id 
te 

ill 
st 


rk 


























10-MILLION-GALLON CROWN PLANT STORAGE. SALES OF 
RICHLUBE AND RICHFIELD MOTOR OILS AVERAGE 18-20 
CARLOADS PER YEAR, COMPARED WITH 1 OF BRAND SOLD 
BEFORE SWITCH TO RICHFIELD. 





RICHFIELD 


OIL CORPORATION OF NEW YORK 
19 WEST SOTH STREET, NEW YORK 20, N. Y. 


7 aInpremeD wrt! RICHFIELD 
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S. B. WILKES, PRESIDENT, CROWN 
PETROLEUM CORP., HARTFORD, CONN., 
ONE OF THE AREA’S LARGEST PETRO- 
LEUM DISTRIBUTORS, SAYS, ‘‘! LIKE TO 
DO BUSINESS WITH RICHFIELD. | GET 
FAST ACTION WHEN | NEED /T—TOP 


PRODUCTS.” ee 
eee wey a 


a 


a 





a 
~_— 


BARGES MOVE RICHFIELD PRODUCTS TO CROWN. 
IN 15 YEARS AS RICHFIELD DISTRIBUTOR, STARTING 

AS HYGRADE Oil IN 1931, COMPANY’S FUEL Oil 
BUSINESS ROCKETED FROM ZERO TO ONE OF 
AREA'S BIGGEST. SERVICE STATION OUTLETS GREW 
FROM 3 TO 70. 
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EDWARD C. JONES KNOWS HOW WELL SATIS- 
FIED DEALERS ARE WITH RICHFIELD PRODUCTS. 
THIS 12-YEAR EMPLOYEE DRIVES ONE OF 30 f 
CROWN TRUCKS, WHICH DELIVER RICHFIELD | 
PRODUCTS THROUGHOUT THE HARTFORD AREA. 





If you’re an Independent Distributor 
in an Eastern State, write for full de- 
tails about the value of a Richfield 
Franchise covering a complete line of 
gasolines, motor lubricants and heat- 
ing oils, plus a protected territory. 





SERVING THE EASTERN SEABOARD FROM MAINE THROUGH THE CAROLINAS 
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Oil's Construction, Equipment 
rogram Will Set New Record 


CPA Restrictions Major Obstacle for Most Projecis at Present: 
High Costs May Delay Some Plans but Majority Will Proceed 
As Bans Are Eased; Half Billion Is Tagged for Oil Marketing 


By HOLGER RIDDER 
NPN Staff Writer 


| give its readers 


dustry construction, NATIONAI 


programs of 150 oil companies 


pi ture 


f what is coming in oil in- 


ETROLEUM NEws studied thx 


integrated and Independent 


large and small—in all parts the country. 

Che material for this article and others which will follow 
was obtained by NP™ staff writ ind orrespondents throug] 
personal interviews th exe es of the companies. Since 
most gave confidential information with the understanding 
that company names would be published, all company 
names have been eliminated ept where reference is 
innual reperts that have been made public. 


This article covers the 
picture, Subsequent stories 


data on (1) service station 


general oil industry construction 


he series will give further 


bulk plant and terminal and 


3) refinery construction programs 


The oil industry is embarking upon 


the most ambitious construction and 


equipment program in its history—a pro- 
the ex- 
penditure of more than a_ half billion 
dollars for new bulk storage, garage, of 


cram Which is expected to s¢ 


fice, warehouse and retail facilities in 
marketing alone in the next five to 1¢ 
Vears, 

The construction planned is geared 
to decrease operating costs through use 
of more efficient equipment in more ef- 
ficient plants; to provide additional spac: 
for warehousing and display of additional 
merchandise; and to handle an increased 
volume of petroleum products without 
greatly increasing the number of outlets. 


Insofar as building restrictions permit, 
this program, to meet a steadily growing 
demand for petroleum products, has 
gotten underway already. Impetus will 
be added once Civilian Production Ad- 
ministration limitations are removed. 
Three obstacles which may retard the in- 
dustry’s building beyond this point can 
be summed up in two words—high costs. 


Contributing to these high costs are: 


1—Abuse of the overtime pay 
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stipulation among some of the build 
cratts. 

Contractors’ reluctance to fig- 
ure on jobs in view of fluctuatin2 
costs. 

3—Labor output is not on a par 


wita wages, 


To determine just how extensive thi 


industry’s construction program is and 
how soon it can be expected to move 
forward in full swing, NATIONAL PrTRO- 
LEUM News, through its nationwide news 
gathering facilities, surveyed more than 
150 oil companies, leading marketers 
and refiners and leamed: 


1—That 57% of all oil industry 
construction plans now in the blue- 
print stage will be put into effect as 
soon as building restrictions are re- 
moved (see NPN, Feb. 19, p. 22). 

2—That the remainder of the 
plans may be held up pending a re- 
duction in building, material and la- 
bor costs. 


However, the latter is problematical 
because of competition. Many oil com- 
pany officials feel that once restrictions 
on building are raised and construction 


specially of marketinz facilities) gets 


under way, those who may have intend- 
ed to hold up until costs decreased, will 
see their competitors corraling good busi- 
ness. When that happens, these officials 
declare, then costs will not hold up con- 
struction and plans will move from the 
drawing boards into the hands of con- 


tractors, 


One thing is certain, the industrv’s 


onstruction program as stands now 
Iwarfs previous planning efforts. Con 
truction during the 1920's, when the in 


dustry was being nurtured from a husky 
nfant to an industrial giant bv the in- 
creasing flow of go soline dollars, may 
have reached a higher volume than does 
the present program, but it was not a 
program drawn up in the industry’s plan- 
ning rooms to meet anticipat d demand 


} 
such as the present one 


Regarding oil marketing facilities, pai 


ticularly service stations, construction 


can be expect d to open up as soon as 
CPA building restrictions cease. Sur- 
vey reports indicate that an estimated 
55% of service stations now on blu 
prints will be started when restrictions 
ire lifted. The remaining 45% may be 
held up further due to high costs but t 

element of competition, mentioned pre- 
viously, may force these into the active 


column. 


Few Additional Outlets 


In any event, it is conservatively esti- 
mated toat more than a half billion dol- 
lars will be channeled into marketing 
construction without appreciably increas- 
ing the number of outlets. The reason for 
the very slight increase expected in the 
number of marketing outlets can be attrib- 
uted to an apparent trend toward _in- 
creasing the volume of business per out- 
let. 

One eastern major oil company official 
expressed this view on construction plan- 
ning: The size and extent of the buikd- 
ing program and the other needs for cap- 
ital, he said, will make it necessary for his 
company to go into the money market 
for new funds, and he believes many 
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PARAMINS ‘make good oils better! 





| high 


Build your premium motor oil sales . . . with | 
performance as your best salesman. Use | 
PARANOX 105 for mild cleaning action and | 
greater resistance to oxidation. Keep your 
product among the leaders with these per- 


formance features. 





performance 
Premium 
motor oils 








ADDITIVES WITH A BACKGROUND PARAMINS INCLUDE: PARATONE —for improved viscosity index. 
PARAFLOW —/for lower stable pour. 


PARATAC —for tacky oils and greases. 

PARAPOID —for E.P. gear oils. 

PARANOX —for inhibiting corrosion and oxidation. 
PARASHEEN—for better appearance. 

PARADYNE —for improved gasoline. 


ENJAY COMPANY, INC. 


(formerly Chemical Products Dept., Stanco Distributors, Inc.) 26 Broadway, New York 4, New York; Agents and Distributors Around the World 
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other large companies will be in the same 
position. 

As to just how high building and ma- 
terial costs have risen (and also indicat- 
ing in part just why these costs may 
cause plans to be either delayed or re- 
duced), the figures vary both according 
to locale and to the type of construction 
planned. However, survey figures show 
costs have risen from 50 to 100% as 
compared to prewar, with the average 
for the nation, so far as oil industry con- 
struction is concerned, running about 
72%. Costs since the end of the war 
siow an increase ranging from 15 to 
50%, with 29% as a fair national aver- 
age. 

As stated previously, an estimated 
57% of all building plans of the indus- 
try now ready are expected to be put 
into effect as soon as building restrictions 
are eased. Just when the remaining 43% 
of the plans will materialize is a matte1 
of conjecture. How soon costs will de- 
crease, and to what extent they must drop 
before planners will decide the time is 
ripe for economical expansion, is hard to 
determine since judgment on that score 
seems to vary with each company official 
interviewed. 


Differ on Effect of Higher Costs 


One Southwest marketing official put 
it this way: 

“No one in the oil business is stopping 
projects because of building cost increases 
If it can be justified for a certain con- 
struction, a boost in construction costs 
won't stop it just because of the boost 
If it is that marginal, it is not worth do- 
ing at all.” 

He was an exception, however; most 
ethers said that they believe there is a 
point at which new construction, no mat- 
ter how badly needed, is uneconomical. 

One fact is evident, very few com- 
panies, including jobbers, throughout the 
nation said they had no construction plans 
in view. Virtually every marketer, Inde- 
pendent refiner and major oil company 
reported plans in the making, already 
prepared or already in the construction 
stage. 

Findings of the survey on a geograph- 
ical basis reveal these viewpoints on 
construction plans: 


Eastern and Southeastern 


Of 10 major companies and leading 
jobbers contacted, nine had definite con- 
struction plans either completed or in the 
process of completion, with one offering 
no comment on present or future plans. 
Of the nine who had definite plans, two 
reported that 10%, of 390 service stations 
planned for the future have been com- 
pleted since the end of the war. Thre« 
said sites fer new stations already have 
been purchased, 


Fiye companies said their construction 
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plans were held up due to high costs, in- 
dicating that they would have gone ahead 
except for CPA, while two said that only 
CPA restrictions stood in the way of their 
coing ahead. Three companies weren’t 
sure what they would have done if there 
had been no restrictions. 


Hunt Economical Materials 


One major company engineer, report- 
ing relatively few service stations con- 
structed since the war, said building plans 
now hinge largely on cost. However, 
the company has acquired many station 
sites on which it its committed to go 
ahead with stations when able. This last 
condition means not only “able,” but 
thle to build at an economically justi- 
fiable price. Rise in building costs has 
modified plans extensively so that today 
the company will entertain any sugges- 
tions in the way of more economical 
building materials. 


Company has tried to get fixed price 
contracts but no builder will offer any 
except at a prohibitive figure high enough 
to protect him against any contingencies. 
But this official said contractors had in- 
formed him they think they are nearer 
to getting back on the old fixed price 
basis than at any previous time. 


He also said many new ideas in de- 
sign, layout and equipment for service 
stations cannot be tried out until some 
reduction, or at least stability, in con- 
struction costs is achieved. 

He also observed that “it is too bad 
building trades cannot make effective 





plans to stabilize rates of pay and a 
standard work week which would elimi- 
nate overtime. Even the high wage rates 
of $2.50 per hour for many crafts (he 
was speaking particularly of New York 
and Chicago) could be met if overtime 
was dropped as a bait to draw workers 
from one job to another, and equally im- 
portant if building crafts could be made 
to see the importance of turning out a 
reasonable amount of work per hour in 
return.” 

One jobber, reporting six new stations 
built since the war, says he has about 
a dozen more planned, with the real es- 
tate bought and craded. But even when 
CPA goes he may wait on some of the 
projects until he can get a better picture 
of what building costs are going to be. 


Experimentation Stymied 


Another major company engineer said 
his company would like to build many 
pew service stations and try out many 
experimental ideas but cannot go ahead 
with a free hand due to present building 
curbs and high construction costs. He 
said a_ station costing $17,000 prewar 
would cost $45,000 now. 

The engineer also cited high labor 
costs, asserting that bricklayers who get 
$1.90 an hour for a 40-hour week some- 
times lay off week days and work only 
Saturdays and Sundays in order to col- 
lect double time. 

The official of another major com- 
pany said increased costs undoubtedly 
have caused modification of building 
plans. He added that high wage rates 
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NPN’s survey on the construction 
outlook and plans for the oil industry 
reveals these observations by oil com- 
pany executives: 

1—A steady, continuous rebuilding 
program which will run at good vol- 
ume for at least five years after it 
gets started. 

2—Construction program of one 
company calls for increasing the num- 
ber of service stations by one third, 
but generally new construction will 
be aimed at large and more efficient 
units to handle a large volume rather 
than increasing the number of retail 
units. 

3—Many companies have acquired 
land for stations and now await lifting 
of building restrictions and in many 
cases reduced building costs befor 
building. 

41—Companies study methods of re- 
ducing building costs such as using 
cheaper materials at rear of stations 
instead of enamel and by using over- 
head heating to eliminate furnace 
rooms, 





Outlook at a Glance 


5—Stations in some cases are be- 
ing built in “stages” with temporary 
buildings, completion awaiting elimi- 
nation of CPA restrictions. 

6—New station design, layout and 
equipment cannot be tried out until 
costs are reduced or stabilized. 

7—While most companies plan to 
do some building when restrictions are 





lifted, two have called a complete 
halt to their service station construc- 
tion because of high costs. 

S8—Contributing to high costs, 
which in many cases are cited as 
main factor in holding up construc- 
tion, are listed these factors: 


(a) Building crafts take ad- 
vantage of double time stipula- 
tion in contracts. 


(b) Contractors refuse to give 
contracts due to price 
fluctuations for both labor and 
materials. 


fixed price 


(c) Low production per man 
hour. 








NATIONAL PETROLEUM NEWS 





OU. 


nou 


rat 
ible 
nar 
uy 
trem 
tion 
ind 
prin 
rigic 
plet 
eral 
tion 
cou 
tim 
gral 
star 


ed 


“<< 


tion 
quil 
mal 
the: 


due 
Dis 
bill 


tion 


bill: 
bas: 

I 
mat 
ke SS 

: 
Irol 
Nov 
tob 

( 
bric 
ped 


MA 








—_ 








yuld be met if only production per man 
iour had not dropped so low. 


Sun Oil Co. in its annual report says: 

“Due to Civilian Production Adminis- 
ration regulations the company was un- 
ble to do more than make a start on the 
narketing expansion program announced 
t the end of 1945. This program con- 
emplated construction of 400 service sta- 

ms of an improved and modern design 
ind extension of terminal facilities in 
rincipal areas. Before regulations became 
rigid the company was permitted to*com- 
plete six of its postwar stations. A pro- 
vram of partially developed service sta- 
tions within CPA limitations, which 

uuld be fully completed at a subsequent 
time, was then undertaken. This pro- 
gram also was curbed but the company 
started 90 of these stations and complet- 
dd 25. 

“Meanwhile, land for the service sta- 
tion and terminal program has been ac- 
quired and the company is hopeful of 
making more substantial progress with 
these projects during the current year.” 


Program Will Be Steady 


Another major company executive said 
that before the war the company was en- 
gaged in a long-range program of replac- 
ing obsolete stations with modern ones 
ind is now ready to resume this pro- 
gram. Company does not plan to do any- 
thing in a hurry and sees a steady, con- 


tinuous rebuilding program which will 
run at good volume for at least five years 
after jt gets started. 

Standard Oil Co. (Kentucky) in its an- 
nual report states: 

“As a result of increased business, the 
company’s facilities and equipment for 
transportation, storage and delivery of 
petroleum products and merchandise are 
grossly inadequate for proper and econ- 
nomic operation. 

“During the war vears it was impossi- 
ble to improve this condition to any great 
extent and during 1946 only a portion of 
this expansion program was completed 
due to continued building restrictions, 
scarcity of labor and material. The addi- 
tion to gross property, plant and equip- 
ment during the year was about $2,400,- 
000. Provisions must also be made 
for additional and more modern retail 
service stations. 


“It is most important that this expan- 
sion prozram be continued in future years 
to provide for present and anticipated 
additional business. Your board deems 
it advisable to adhere to the company’s 
long established policy of financing these 
additions and improvements from current 
earnings.” 


Will Use Profits to Build 


While one company reported halting 
its building and remodeling program be- 
cause of high construction costs, the top 
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official of another told NPN he sees two 
years of grace before sharp competition 
for gasoline business returns and plans to 
use those two years to get a maximum 
amount of profitable (service — station) 
business and to use the profits to build 
and remodel. 


The latter company runs its own con- 
struction crew, buys materials from local 
ind building material dealers and _ picks 
up local labor for casual work. There 
is a large saving in not using a contrac- 
tor because, the company believes, most 
contractors do not know how to build 


‘service stations. 


Midwest 


Six major companies reporting in this 
area all say they have definite construc- 
tion plans either now on the drafting 
boards or already completed. Totol of 
10 stations completed since the end of 
the war by the six majors. One company 
reported it planned to increase the num- 
ber of its stations by one third. 


Five of the majors said their plans 
had been delayed by CPA restrictions 
mainly while one reported that it prob- 
ably wouldn’t have carried out its pro- 
gram, because of high construction costs, 
even if there had been no CPA. Still an- 
other company stated jt was devoting its 
principal efforts to remodeling. 


Of 51 jobbers surveved, 44 said they 





Report on General Construction Material Production 


Summary of the position of major 

mstruction materials according to latest 
Commerce Department reports and _pre- 
senting the picture as of November, 1946, 
reveals these conditions: 

Fabricated structural steel—Bookings 
‘§ 98,804 tons in November showed 24% 
lecrease from 1936-40 monthly aver- 
ige. Total shipments for 11 months was 

384,341 tons, a 3% increase over the 
iverage reported for the same months in 
the five prewar years. 

Lumber—3,040 million board feet pro- 
luced, 9% less than October output. 
Distributors’ stocks Sept. 30 were 1.6 
billion board feet. Mill and concentra- 
on yards stocks increased from 4 to 4.2 
billion board feet by end of year, on 
basis of estimates. 

Hardwood flooring—Production _ esti- 
mated at 37.6 million board feet, 6% 
less than the year’s high in October. 

Softwood plywood—Decrease of 13% 
from October’s production was registered. 
November shipments 14% below Oc- 

ber 

Clay products—Output of unglazed 
brick, clay tile and clay sewer pipe drop- 
ped below October figure. Despite brick 
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decline, stocks highest since May, 1944. 
Clay tile down slightly. Production of 
sewer pipe through November higher 
than output for any entire year since 
1942. 

Miscellaneous clay products—Unglazed 
hollow facing tile output above October 
figure. 

Asphalt roofing—Drop of 6% in pro- 
duction. 

Cast iron pressure pipe—Decrease of 
18% from October but 11-month total 
of shipments shows 32% gain over simi- 
lar 1945 period. 

Cast iron soil pipe—Production down 
8% from October but almost double 
tonnage of November, 1945. 

Asbestos products — November _ pro- 
duction below October because of sea- 
sonal factors. 

Concrete blocks — Estimated fourth 
quarter output reached about 290 mil- 


lion blocks. 


Paint, varnish, lacquer—Linseed oil 
production 5° above October. 

Metal building materials—Production 
generally at low level due to continued 
short supply of steel shapes. Output of 


builders hardware, steel windows and 
nails registered substantia] improvement, 
whereas lath, sheet metal products and 
screen cloth were still below anticipated 
levels. 

Open web steel joists — November 
shipments showed no change over Oc- 
tober. Backlog at that date was 5 to 
10 weeks. 

Sheet metal products—Output - still 
critically short. 

Builders hardware—Deficits still in 
evidence. 

Metal lath and accessories—Over-.‘! 
production improving but below antici- 
pated levels. 

Steel windows—Fourth quarter output 
estimated at 1,455,505 units, still below 
projected requirements. 

Nails—Shipments of wire nails showed 
gain of 3%. 

Plumbing fixtures —— December _ pro- 
duction in all categories showed gain. 

Heating—November output of cast 
iron and convector type radiation 11% 
above average monthly 1941 production. 

Wiring devices—Production of most 
critically short electrical wiring devices 
continued to~show gains. 
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SERVING LAMSA SOUTH OF THE BORDER 


Service on schedule in air transportation is 
a must. The equipment compactly built into 
Butler Built Refuelers is elaborate, yet engi- 
neered for simple, safe and speedy operation. 
In every detail it is geared to cut time on the 
ground to the very minimum. 


Sizes range up to 5,000 gallon or even larger, 
to accommodate the air traffic of the world’s 
airports, large and small. 

With materials in erratic and short supply 
let Butler engineers earmark your refuelers 
well ahead of your needs, 
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had definite construction plans; five said 
they had no plans and two offered no 
comment. 
they had built no service stations since 
the war, the 44 reporting said th 

planned to erect 69 service stations and 


Though these jobbers said 


four of these said they also had drawn 
up extensive remodeling plans. 


One jobber said he had purchased real 
estate for his planned stations. 


Only two jobbers gave definite reasons 
for delays in their construction plans, one 
blaming CPA restrictions and the otter 
high costs. 

Pure Oil Co. in its annual report said 
that it expects to confine its expenditures 
for service stations “to those areas which 
offer unusual economies of distribution.” 
The report cited “destructive competition 
in the marketing of gasoline in past 
years which has decreased profits” and 
expressed hope that “with the improve- 
ment of building conditions these ex- 
cesses may not be again indulged in.” 


One major company official, whose 
company built four stations prior to 
CPA restrictions and has 34 partially 
completed, said building costs are so high 
that he doubts if oil companies can make 
a return on investment in new retail 
outlets. So far as his company is con- 
cerned, he says its program is at a stand- 
still. 


Fears Investments May Be Too Big 


The same official cited a station built 
in 1934 which cost $11,000 now would 
require $30,000 to duplicate. He con- 
tends there is only a certain amount of 
business to be had and that companies 
with big investments cannot compete with 
those having smaller and less expensive 
outlets. 


Another official of the same company 
estimated that the cost of a service sta- 
tion has increased 100% above prewar, 
but attributes 25% of the increase to the 
need for larger buildings and grounds. 
so he puts the actual cost boost at about 


—~or 


ioe, 


He also said he foresaw little chang 
in plans already prepared, due to CPA 
restrictions or increased building costs. 
He did say, however, the company 
planned on cutting a few corners, sucn 
as using a cheaper material at the reat 
of the stations instead of enamel. 


One jobber said that he found skilled 
labor still scarce and rates up som 
Though he has built no stations sinc 
the war he has purchased real estate for 
ore and is considering the purchase of 
another location, 

Another jobber reported: 

“All of the new work we have don 
or are doing amounts to about $60,000 
We got a contractor's bid on part of it 
in January, 1943, for $13,400. Work was 
delayed and he is doing it now for $30.,- 
200 . > We are frowning on construc- 
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NPN News Bureau 
WASHINGTON—Building con- 
tractors on industrial and commer- 
cial projects will be in “a far better 
position” to compete for labor 
this year than they were in 1946, 
in the view of the Labor Depart- 
ment. 

Surmising that the spot short- 
ages in building trades labor which 
plagued some contractors last year 
may become more widespread, the 
department expects labor to be 
increasingly attracted to the larger 
jobs by their prospects of better 
pay than smaller contractors can 
offer and longer periods of steady 
work. 

The department 
ereater need for labor if materials 


foresees a 





Building Trades Labor Outlook Seen Better 


come through with something like 
regularity, as generally expected 
with shortages only in certain areas. 

And as restrictions ease on in- 
dustrial and commercial projects, 
the larger contractors will find 
it the easier to interest workmen. 
Hence, housing contractors may 
be hard put to find enough brick- 
layers, carpenters, plasterers and 
plumbers, especially during the 
July-August-September 
peak of activity. 


seasonal 


At. that, the department points 
out, many small contractors should 
have enough labor by reason of 
the likelihood that the material 
supply situation will have so im- 
proved that jobs may be staggered 








tion of new stations since we have enouzh 
already built.” 

One major company executive said 
plans there call for construction of 40 
to 50 new stations and modernizing about 
150 others. The company is making 
studies on how to reduce building costs, 
such as using overhead heating, thus do- 
ing away with a furnace room. 

Ultimate plans of another Midwest ma- 
ior calls for construction which will in- 
crease the number of its stations by one- 
third. Stations now are being built in 
“stages” with pumps and tanks installed 
and small temporary buildings for tem- 
porary operations. As restrictions are lift- 
ed, stations will be completed. 


Southwest, Midcontinent 


[welve companies reporting in these 
areas seem about evenly divided as to 
the cause for any delays in construction 
plans, four blaming CPA restrictions; four 
ttributing delays to high costs and four 
offering no comment. 


Seven companies reported construction 
plans either completed or in the works, 
only four saving they had no plans in 
mind. One company said no comment. 
Of the seven who reported on construc- 
tion plans, three said remodeling of sta- 
tions was included. One said 80 stations 
are slated for remodeling. Three com- 
panies giving figures said they planned 
to construct 65. stations. 

One major company, reporting costs 
up 65-70% with labor costs doubled dur- 
ing the last three or four years, said it 
as not changed jts plans due to CPA 
restrictions and has “taken it on the cin” 
as to costs. Some items have been de- 
laved in the past but now plans will go 
thead re gardless of cost. 

Another major company official, tak- 


ing the opposite view, said, “We do not 
plan any construction of this nature (serv- 
ice stations) until the materials situation 
has loosened up considerably and we 
also are waiting for construction costs 
to drop.” 

Still another company said 10 stations 
are planned for this year, although its 
construction plans are not yet complet- 
ed. Company also plans to remodet 
about 80 stations, for which plans are 
completed. CPA restrictions have been 
the major stumbling block so far. 


West Coast 


Two companies said they had called 
a complete halt to their service station 
construction prozram. Another company 
said jts plans for the future were indefi- 
nite and no stations have been completed 
since the war. 

Completion of 23 stations since the 
end of the war was reported by another 
company. Thirty-four other stations have 
been built by property owners and leased 
to the company and 13 additional stations 
now are under construction by the com- 
pany and seven by property owners. 

One West Coast major confined its 
discussion of construction plans to say- 
ing it is building “what they can.” 
However, it is known the company is in 
the midst of a $20 million postwar ex- 
pansion and remodeling program. 

As one part of this program the com- 
pany plans a new three-story garage 
building in a West Coast city, which 
will include a super service station and 
storage space for 750 cars per business 


Hiv: Thit garage will Be completed early 


BS °mae 


4 x - 
this summer. 


As to its. plans.for service station con- 
struction, only qgmment of one official 
was to say, “It runs into the thousands.” 
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The Bowser Flexible Shaft 
Drive Xacto Pack helps 


tank trucks to stay on the 


job! 


BOWSER, INC. 
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YOU GET FULL PROFIT ON EVERY 
GALLON WITH BOWSER XACTO PACK 


Xacto Pack is the compact metering and pumping unit for 
tank trucks and other liquid transfer operations at bulk plants 
or warehouses. It is now available as a standard unit with the 
Bowser engineered and tested flexible shaft drive. 


The Flexible Shaft Drive Xacto Pack is quickly installed 
without special tools or fittings which makes it easy to transfer 
from one tank truck to another. Lubricant is permanently 
sealed in the flexible shaft at the factory to eliminate the 
necessity for lubrication in the field. A dust-flinger groove on 
the take-off end keeps out road dust. 


Bowser Xacto Packs are supplied with flexible shaft drive 
and regular dial—as illustrated—or with ticket printer, pre- 
determining dial, gasoline engine or electric motor. The flexi- 
ble shaft drive may be purchased as an accessory to replace 
the gasoline engine drive on Xacto Packs now in service. 


Write today for complete information. 


cEuNUE, FORT WATNE 2, I'HOIAWA 


LIQUID CONTROL SPECIALISTS SINCE 1885 
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STATION SERVICE FOR PROFIT 





An Ounce of Prevention... 


How It Can Insure Profits 


Return of Competition Increases the Need for 
Cleaner Stations to Protect Continued Sales 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Nobody is going to ring a bell when 
the day of real competition for gasoline 
and oil and TBA business returns. 


By the time a dealer notices a little 
more sales resistance, or a falling off in 
his trade, the changes already will be far 
advanced. Some competing dealer or 
dealers, will have taken the play away 
from him. And he'll be missing the prof 
its from the customer who isn’t there. 


Whatever he does after that to clean 
up his toilets, to wash his windows, t 
spruce up his lube room, he will do as a 
follower and not as a leader. And it may 
be too late to get back the customer who 
isn’t there. 

Then, to protect his profits, he will be 
forced to copy the moves made by his 
competition, For instance, if his tourist 
business has been secondary, he will think 
about cleaning up his restrooms and in- 
creasing his floodlighting. Then he will 
hope that traveling motorists will asso- 
ciate his brand with a recollecticn of 
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clean stations and good service offered 
elsewhere by dealers flying the same 
flag. 

Dealers will also be concerned lest the 
unfavorable comparison with really clean 
restrooms arouses public sentiment in 
favcr of compulsory regulation of service 
stations. They will be interested in ward- 
ing off any new inspection laws with 
their attendant fees, licenses and unwel- 
come restrictions. 

With motorists no longer clamoring for 
scarce merchandise, no dealer will want 
to lose any TBA sales to others who 
offer cleaner goods, displayed in better 
order. Some additional sales appeal will 
be a necessity for the dealer who wants 
to move his accessory stock. 


More Salesmanship Needed 


It will take more salesmanship at the 
pump island to keep the customers com- 
ing back. The groundwork for sales has to 


* be laid by a cheerful and courteous re- 


ception for all customers, cld and new. 
The quality of the windshield cleaning 
will have to be equal to that offered 
elsewhere. Little things like personal 























Are your dealers waiting for trade to fall off before doing 
something about cleaning up their stations? 


32 








An Outside Viewpoint 


This article is an answer to the 
many excuses made by service 
station cperators for not cleaning 
up their stations and using more 
aggressive selling tactics. 


Salesmen and station supervisors 
for oil jobbers and marketing com- 
panies have been telling dealers 
some of these things right along, in 
different werds. 


An outside viewpoint is pre- 
sented in this story, rather than 
that of any one company or jn- 
dividual. For that reason it can 
be circulated to dealers, to give 
added weight to what dealers may 
have heard already, but do not yet 
fully accept. 

In the latter part of this article, 
reference is made to use of an in- 
spection form. The 1947 edition 
of the NATIONAL PETROLEUM 
News Service Station Housekeep- 
ing Inspection Form is being pre- 
pared and socn will be announced. 











appearance, cleaner uniforms and_ less 
noise on the station radio, mark a station 
in the customer's mind as efficient, well 
run and worthy of continued patronage. 

Unnoticed as yet, competition of an- 
ther sort is in the preparation stage 
Present day service station dealers who 
ignore the competitive effect new  sta- 
tion building programs will have on their 
community, may wake up sometime to 


























When new station construction gets to the point where your 
dealers can’t miss it, the time for action will be past 
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ind a part of their good trade missing. 
it will be drifting to new stations. 

If dealers could visualize new stations 
pringing up all around them, taking their 
ustomers away, they Would make all 
ossible haste to clean up the premises 
ind improve their standards of service 
ind courte sy. 

But when new construction does get 
inder way it will have to be at a slow 
pace. Consequently a change in the gen- 
eral quality of service stations will come 
tbout before many dealers are aware of 
t. Long before stations can be built in 
iny great volume, a completely invisible 
hange may occur in public attitude. 
Motorists will again follow their natural 
bent and begin to patronize cleaner and 
better looking stations, whether new or 
ld 

: * 3 

Customers have not been too critical 
uring the long period of shcrtages of 
tires, batteries and TBA merchandise in 
general. They have been aware of the 
turnover in station help and, to some 
xtent, of the task involved in hiring and 
(raining new men, 

Phe public has known, too, that it has 

t been possible, even if desired, to do 
nuch more modernizing or enlarging of 


resent stations, or to replace much old 
quipment. So there has been too littl 
centive tor vigorous use of brcom, 
yrush nd elbow grease. 


Periodic Inspection 

housekeeping involves so many 
etails no individual can keep them all 
n mind, We all become accustomed to 
ir everyday surroundings, too, and after 


time no longer notice things a customet 
vould see. To avoid getting in this kind 
f a rut, every station operator cught to 
make a pericdic inspection of his place 
{ busine SS 


Hle needs a new set of eyes througn 
vhich to look at his station and he can 
eet it from an inspection form. A form 


il 


ompetitive standards, because jt will 


automatically put him in touch with 


over every feature of service station 
iousekeeping found in the petroleum in- 
dustry 

Because the inspection form is a writ- 


; 


ten record, a station can be given a first 
nspection and needed improvements 
checked back against the written report. 

Inspection requires no investment ex- 
cept time and a good service station 
business today is too valuable an asset to 
let it go to seed for lack cf a little 
effort. Especially when there is a long 
waiting list of men willing to buy almost 
any kind of a station. 

They represent still another kind of 
competition trying to break into the field. 
There may be some among them willing 
to put forth any effort to succeed when 
they gain a foothold. 





Reprints 


Reprints of this article are avail- 
able at nominal cost: 


Single copies FREE 

Under 100 $.04 each 
100-500 .03% each 
501-1000 .03 each 
Over 1000 .02% each 
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Sales Action Can Offset Competition 
Offered by Overhead Tank Suppliers 


Former Operations Manager of Large Oil Company 
Lists Pointers Which Sell Underground Tanks 


By NPN Staff Writer 

Underground gasoline stcrage tanks 
can be sold to farmers against the com- 
petition of companies that supply over- 
head tanks at little or no charge. That's 
the view of a former operations manager 
of a large oil company. 

The way to begin, he says, is by adopt- 
ing a plan of sales action rather than talk- 
ing about elevated farm tanks and thus 
giving millions of dollars worth of word- 
of-mouth advertising to competitors. 

In setting up a sales story, he suggests 
that there are three things a marketer 
wants to do for his customer so as to re- 
tain his friendship and business: 


1. Protect him from loss on either 
product or equipment. 

2. Give him a dollar’s worth of 

product service for every dollar spent; 

that is, see that he gets the quality 
out of the gasoline that is in it. 

3. See that he stores and handles 
gasoline with the greatest economy 
and safety possible. 

He continued: 

“Let’s analyze point No. 1. If a herizon- 
tal storage tank has a diameter of three 
feet and is six feet long, and it is half full 
of gasoline, the surface area of the gaso- 
line would be 18 sq. ft. This is about the 
average of the 300-gal. elevated tanks 
being put out. 

“Now, consult the weatherman. The 
U. S. Weather Bureau in Chicago, for 
instance, reports that temperature went to 
70° F. or above during 150 days of the 
365 davs of 1946—and that was in the 
shade. But are the elevated farm tanks 
in the shade? Certainly not, theyre in the 
hot sun for the reason that they should 
not be placed near the barn or house and 
all farmers know that lightning strikes 
trees, including shade trees. So out into 
the hot sun the elevated tanks go. 

“The initial boiling point of most gaso- 
lines is between 90 and 100° F.; that is, 
they begin to give off condensible vapors 
at those temperatures. Now, if it’s 70 or 
75° in the shade, just what is the tem- 
perature on top of that metal tank in the 
hot sun? Just put your hand on it and 
you'll find that it’s plenty hot. The heat 
radiates right down on top of that 18 sq. 
ft. of gasoline inside the tank and evapor- 
ates it rapidly. The accepted figure is 
0.5% monthly, which is one gallon out 
of 200 in the tank, but on the hottest 
summer days, it may greatly exceed that. 

“Evaporation is also increased by the 
frequency of refilling the tank or lifting 
of the cap to the fill pipe or hole. The fill 
caps are merely hinged on lids—not sealed 


plugs—and the tanks have no pressure 
vents to prevent vapor loss like the equip 
ment on bulk plant storage tanks. On 
windy days, evaporation from the elevated 
farm tanks may be further increased by 
suction created by the wind blowing 
around the loose fill cap and drawing ofl 
the vapors. Naturally, too, the farmer's 
loss by storage in a small, above ground 
tank is above the average for the gasolin 
inside is heated through and through by 
the hot sun, which does not occur in largs 
bulk storage or terminal tanks, or in un- 
derground tanks. 


With regard to point No. 2, the forme: 
operations man says that the marketer is 
proud of his gasoline and has a right to 
be. As far as he is concerned, it is the 
best there is for start, mileage and general 
performance. But, he asks, is the quality 
helped by storage in an elevated tank 
standing out in the sun evaporating th 


light ends away? 


“It is not,” he = savs “The heat rays 
deteriorate the quality the marketer was 
so proud of when he sold the gasoline 
The longer the gasoline remains in the 
iank under those conditions, the poorer 
quality it becomes, and that helps no 
body, certainly not the customer, the 
farmer. How can the farmer get the prod- 
uct quality and service out of the gasoline 
on a deal like that? There is a sales 
point here. 


“Now examine point No. 3. Nobody 

likes to see others take unnecessary 
chances that may cause loss of life or 
property, vet every above ground tank 
used on the farm is a daily threat to the 
farm and its operators. Unless properly 
handled, gasoline is a fire hazard and 
may be a dangerous explosive. Tell the 
prospect: 
“* Mr, Prospect, take my word for it, 
that: 
“1. The economical way to store gaso- 
line is below ground where the tempera- 
ture seldom gets above 60 deg. F. You 
stop excessive evaporation losses; you get 
100c return on your volume dollar. 


““9 Because there is no excessive heat 
or sun rays, none of the quality built into 
the gasoline is lost; you get 100c on your 
quality dollar. 

“*3. The amount of gasoline above 
ground in even a one gallon stroke pump 
is mighty small compared to that in a 
300-gal. elevated tank, and if anything 
does go wrong, you will be in better po- 
sition to handle one gallon than 300 gals. 
Gasoline is safest when stored below 
ground and pumped out in small quan- 
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Dealer Merchandising Clinics sponsored b} g 
Sinclair Distributors really pay off. Distri 
utors report many cases where methods an 
ideas learned at clinics have increased busi 
ness at Dealer stations in their territories 


And here’s why — 


At the clinics, Dealers are shown wha 
services pay and how. They learn how t 
save steps and time. They find out how t 
get more lubrication jobs and how to mak 


each job more profitable. 
Keeping station clean can be a simple, streamlined routine. Sinclair Clinics show _ . ~< a8 
Dealers how to make @ service station an efficient and profitable business. Sinclair Merchandising Clinics answet 


the questions Dealers themselves havd 
asked about how to build better business 
For full details about Sinclair Distributog 
Merchandising Clinics and other advan 
tages of a Sinclair Franchise, write the 
Sinclair District Office nearest you. 








Lubrication discussion at clinic follows showing 
of special sound film. Dealers learn how to avoid 

’ waste motion in doing the job and how to make 
each job more profitable. 


Discussion is followed by actual demonstrations 
in the service room. This phase of clinic instruc- 

, tion brings Dealers into familiar working sur- 
roundings. 
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“MERCHANDISING CLINICS, SPONSORED 
BY SINCLAIR, PLACE JOBBERS IN 
A POSITION TO COMPETE WITH ANY 
MARKETER IN THE BUSINESS”... 


says Cc. E. BAUER 


PRESIDENT, CONTINENTAL OIL COMPANY, 
SINCLAIR DISTRIBUTOR IN LOUISVILLE, KY. 
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Sinclair Clinics pay off here 
—one of the Service Sta- 
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tities as needed. Your insurance company 
will tell you that!’ ” 

This, says the former operations man, is 
not “me too” salesmanship. Then he sug- 
gests telling the prospect that as an oil 
man you know something about handling 
gasoline; that the small above ground 
tank is wasteful, expensive, dangerous 
and just not generally satisfactory. 

He continues: “A good plan is to ask 
the farmer to buy an underground tank 
with either a one-gallon stroke pump or 
t rotary pump. Help him select the spot 
where it is to be installed. Avoid a lcea- 
tion near a manure pile where water from 


it during wet weather will drain into the 
hole around the buried tank and rust it 
out in a short time. Suggest burying the 
tank where the earth is fresh and clean 
and not subject to drain water.” 

(Ed. note: Most tank manufacturers 
make both elevated and underground 
types, and the cost of the tanks installed 
is approximately the same, as under- 
ground tanks require a pump instead of 
hese and nozzle with which elevated 
tanks are equipped. See NPN, Dec. 25, 
1946, page 27, for details on how two 
Wisconsin jobbers successfully sell un 
derground tanks ). 


Three-Point Program Is Recommended 


To Improve Industry Labor Relations 


A three-point program by industrial 
management calling for reduction in 
government participation in labor rela- 
tions; fair and equitable laws governing 
labor relations, and insistence that man- 
agement’s responsibility for the conduct 
ot business Was recommended by James 
Tanham, vice president, The Texas Co 
in an address last week before the Sox 
iety for the Advancement of Manag 
ment at Cincinnati. 
o-called 
social legislation in the United States 
such as the Wagner Act, Full Employ 
ment Bill, Fair Labor Standards Act 
elc.— back to the Internaticnal Labor 
Organization where it was first proposed 


Tracing the development o 


as part of an jnternational social justic« 
program, Mr. Tanham told the society: 

ae as we sit here. . . we might 
very well ask ourselves if it is not prob- 
able that some of the methods that have 
been adopted to achieve the ends of 
social justice are in practice working to 
defeat these very cbjectives. 

“For example, take, . . this co-called 
freedom of association. As implemented 
in our Wagner Act it means the right 
to join a union, So men form a union 
and in a given plant they bring absut 
the closed shop. Thereafter to get a 
job in that plant an applicant must be 
a member of that union. What does 
freedom of association mean to such an 
applicant? It means only a requirement 
to join that union if he wants to work. 
But if the union will not admit him to 
membership he cannot get a job. In 
those circumstances what has become of 
his right to work, a right he might have 
assumed js his because he is an American 
citizen? 
“. . . let us examine management's 
position in this world-wide and national 
drive for social justice and in the face 
of the peculiar techniques often used 
in this effort. 

“Management’s life has not been too 
easy in the last 10 or 12 years. Two 
phenomena have added many difficulties 
for management: First, the growth of 
unions; and second, the increasing role of 
government in industrial relations, not 
only through law and administrative 


36 


processes, but also through wage con- 
trol, wage setting by so-called fact-find 
ing boards, and jn other ways. 

We have been a sort of proving 
ground for a variety of panaceas, Pet 


haps we and the American public hav 


experimented sufficiently to reach some 
cone lusions that will make tor greater 
progress in the future.” 


Conclusions Are Listed 


Mii Fanham then listed these con 
lusions as having been amply demon 
strated 

1—Industrial peace is not advanced 
by governmental participation in di 
cisions affecting controversial issues 
Whether that participation be by tri 
partite boards or by fact-finding boards. 

“2—Another 
reached is that you cannot have peace in 


le gets four 


conclusion we have 


i ball game where one. si 
strikes. Mere specifically, you cannot have 
labor peace in the United States unless 
our laws, the rules of the game, are im 
partial and not one-sided. This includes 
the observaticn that the public welfare 
ind our system of private enterprise ar 
as vulnerable to monopoly in labor as 
to monopcly in industry, And let us 
be quite clear that a plea for equality 
in law is not a demand for punitive legis- 
lation. 

‘3—A third conclusion to which we 
have come js that management must, 
in the very interest of better human 
relations, take the lead in bringing about 
the conditions necessary for the develop- 
of harmony in this field. 

“4A fourth conclusion, I believe, 
is that the time is here for management 
to get off the defensive and get on the 
offensive in the field of human relations. 

“We must insist: 

“1—That as far as possible the govern- 
ment stay out of labor relations. 

“2—That the rules of the game, the 
laws governing labor relations, be made 
fair and equitable. 

“3—We must jnsist that management's 
responsibility for the conduct of the 
business cannot be shared and_ that 
therefore management must have the 





power of decision in all matters affect- 
ing its operations. 

With these three points _ settled 
management can really do its job in 
human relations for the benefit of all. 


Offers Suggestions 


“May I suggest a few things which at 
this particular time seem most important. 
“First: I suggest a recognition through- 
out the company management of the 
importance of good industrial relations 
and a willingness to pay the price of 
talent to discover and apply the principles 
and policies necessary, 

“Second: Let’s face realistically — the 
juestion of foremen and matter of fore- 
men’s unions. . . My suggestion is that 
since we do regard foremen as a_ part 
f management, we be very sure in all 
respects not only to treat foremen 
so that they appear to be a part of 
management but even more specifically 
that in every way possible we convince 
the foreman that he is a part of mang 
ment. 

.,. Tf you want a_ real thrill 
in feremen relationships, vou might try 
this one. We did it with amazingly 
happy results. 


Foremen Relationships 
“Each week we took 25 foremen out 
of the plants and at least 100 miles away 
to a comfortable hotel. We invited them 
to tell us everything p ssible that they 
felt management was doing or not dcing 
contrary to their best judgment It took 


two days t 


» convince the first group 
that we were sincere, that there would 
be no backfire and that we honestly 
were trying to find out the best way of 
helping them do their jobs, Then they 
really let us have it. Week after week 
each new group gave us the works. The 
second group showed less reluctance to 
talk than the first group. The third 
group could hardly wait to get there 

“We made written records of every 
complaint and every suggestion, We fol 
lowed through on every one 


“Next, I suggest that we give much 
more time and much more effort, to help- 
ing the average employe understand thi 
facts about the business in which he is 
engaged. . . 

. . . I suggest greater care nol only 
in the selection, but in the educaticn 
of men selected, to conduct negotia- 
tions. 
ss I suggest that you overlook no 
opportunity in the field of training. 

“And last, but not least, cultivate your 
community goodwill. As an employer, 
you are a factor there. Be a good neigh- 
bor and don’t hide your light under a 
bushel. Tell the story of benefits con- 
ferred—modestly but clearly. In_ time 
of labor trouble you become conspicuous, 
but your reputation has been established. 
It’s pretty late then to do much about it. 
Cultivate good community _ relations 
wherever you operate. You will have a 
great advantage when you need public 
support. You avoid trouble by establish- 
ing and making known a tradition of 
fair dealing.” 
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GET MORE 





PIPELINE OIL 


WITH 


BREAXIT COMPOUNDS are up-to-the-minute emulsion breaker- 





especially developed for use in the oil industry. The remarkable 
records they have established in Gulf Coast fields have proved con 
clusively their value to producers. 

On-the-spot field testing on live oil will show you how to get more 
pipeline oil and more profit with BREAXIT. Call or write for one of 
our trained engineers to visit your field and make recommendations. 


You'll get quick field service and prompt to-the-lease delivery. 


BREAXIT DIVISION, 
HUMBLE OIL & REFINING CO., 26. 20x 2180, Houston, Texas 


or 


THE CARTER OIL COMPANY, MARKETING DEPT., TULSA, OKLAHOMA 
a 
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Sinclair Plans Products 


Line from Texas to Ohio 


Special to NPN 
HOUSTON—Harry F. Sinclair, here 
on an inspection of Sinclair Oil Co. and 
Sinclair Refining Co. facilities in Texas, 
has revealed plans to construct a 10-inci: 
products line from the Houston refinery 
to Kansas City, thence eastward to Colum- 
bus, Ohio, to connect with the present 
Ohio distribution system. 


Sinclair said a large part of the pipx 
and right of way have been obtained 
and construction will begin in the nea 
future. The line from Houston will ex- 
tend through Fort Worth, Tulsa, Coffey- 
ville, Kans., and Kansas City, connecting 
at that point with an eastward line to 
St. Louis and the Ohio products pipeline 
system at Columbus, Ohio. Important 
communities to be served by the east- 
ward expansion from Kansas City to 
Columbus will include Indianapolis, ‘Terr: 
Haute, Dayton, Akron, Youngstown, and 
Cleveland. The present terminus of th« 
Atlantic Coast line at Steubenville, Ohio, 
will be connected with the Ohio system 
by a line from Youngstown. 


In addition to this line, Sinclai: 
the company will build an eight-inch line 
from its Corpus Christi refinery at Austi: 
and San Antonio, Tex. 


Accompanying Sinclair on his two t 
three weeks tour were George MacDonald 
Samuel L. Fuller and Alvin Untermyer, 
directors; H. L. Phillips, president of 
Sinclair Prairie Oil Co.; George H. Taber 
Jr., vice president in charge of refining 
operations; J. E. Dyer, vice president in 
charge of marketing; Ernest L. Hughes 
special assistant to Sinclair; W. W. Baker 
and P. E. Frank, Engineers; and Byrnes 
MacDonald, executive assistant, all of 


New York. 


Connecticut Common Carrier 
Products Pipeline Planned 


NPN News Bureau 
NEW YORK - Plans to construct 


common carrier products pipeline from 
New Haven, Conn., to Hartford were 
disclosed here March 14. Bill to incor- 
porate Connecticut Pipeline Corp., intro- 
duced Feb. 2 in Connecticut Legislature 
by Rep. Phim, will have hearing March 
20 before committee on incorporations. 


Incorporators are Edwin F. Blair, Wil 
liam C. Eberle, Ned F. Foulds and 
T.A.D. Jones. Original plans call for 40 
miles of 8 in. line from New Haven ter- 
minal to Hartford with possible exten 
sions to other points within the state 
Tentative tariff schedule was reported to 
be 8c per bbl. If approval is forth- 


coming from legislature, line will be 


started as soon as pipe is available, Foulds 
stated. 


Present shipment of petroleum prod 
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ucts to Hartford, Foulds added, are about 
75% by barge, remainder by tank car 
and transport truck. Passage of bill au- 
thorizing new pipeline is reported facing 
opposition of railroad representatives. 


Large Diameter Pipe 
Demand Studied by U. S. 


NPN News Bureau 
WASHINGTON — A subcommittee 
of the Interdepartmental Petroleum Com- 
mittee has begun an investigation to de- 
termine probable demand of oil and gas 
industries over the next couple of years 
for large diameter steel pipe to be used 
in pipelines both here and abroad. 


Commncement of study coincides with 
an FPC expression of concern to com- 
mittee lest areas north of Ohio River 
experience natural gas shortages of in- 
creased severity next winter and the one 
following due to continuing lack of pipe- 
line capacity. Also, it points up apparent 
shortage of steel as such to meet other 
demands including for smaller diameter 
pipelines and for oil country tubing and 


casing, 


Subcommittee’s job is strictly that of 
fact finding. It will consider all known 


or prospective “Big Inch” pipeline proj- 
ects—oil as well as gas and foreign as 
well as domestic—and attempt to arrive 
at some estimate of probable total de- 
mand for steel. 





What later use might be made of in- 
formation is not stated, but it could, 
for one thing, have an important bearing 
on rate at which steel will, or is being 
made available for such overseas projects 
as the Trans-Arabian pipeline and the 
Maracaibo line in Venezuela. 


Represented on subcommittee are In- 
teriors Oil and Gas Division, FPC, Com- 
merce Department’s Office of Interna- 
tional Trade, and Office of Temporary 
Controls. Latter is not on full commit- 
tee, but has been given representation on 
study group through a hook-up with 
OIT. 


Filing New Products Line 


CHICAGO—Standard of Indiana is now 

filling its new six and eight inch prod- 
ucts pipeline from Whiting, Ind., to 
Moorhead, Minn., and is beginning 
operation at some terminals which are 
nearing completion. The terminal at 
Minneapolis began operation on limited 
scale on March 15. 


Maritime Commission Decides Against Removal 


Of More Surplus Tankers from Reserve Fleets 


NPN News Bureau 
W ASHINGTON—Disregarding its own 


estimate that world demand for govern 
ment-owned tanker tonnage will be great 
er in April than in any other peacetim« 
month, U. S. Maritime Commission March 
17 decided definitely not to take any 
more surplus tankships out of reserve 
fleets. 


No. offic ial announcement was made 
of the major policy action, but agency 
aides said commission believes there is 
insufficient time between now and June 
30, when USMC tanker operation author 
itv expires, to make profitable the refitting 
and re-operation of the laid up vessels 


“Both foreign and domestic tanker 
requirements have been pyramiding all 
long because of the worldwide shortace 
of tanker tonnage,” one top USMC of 
ficial said. “We were short over 60 
tankers in meeting requirements this 
month and we'll be short more than 100 
in April.” 


Hardest hit by the commission decisio 
to get along with surplus tankers now in 
operation are the British, who applied 
for about 100 bottoms in April but will 
get only about 40, same as in March 


They were notified last week of the 


commission action and reportedly ar 


considering whether to appeal to Whit: 
House. 

Commission also will fall short of meet 
ing requirements of coastwise shippers 
but is hopeful that it will get break on 
weather and there will be no unusual 
demand for heating oils during April. 

Meanwhile, commission has asked 
American Merchant Marine Institute to 
arrange meeting next week, either her: 
or in New York City, between govern 
ment and petroleum shippers to discuss 
future status of government-owned tank 
ers. All shippers, large or small, as well 
as general agents and ships brokers will 
be invited to meeting. 

Commission aides believe shippers will 
recommend that government bareboat 
charter tankers after June 30. Commis 
sion, it was said here, will be receptiv: 
to such a recommendation and probably 
will ask Congress for bareboating author 
ity along much same lines as dry cargo 
ships now are chartered, At present time 
surplus tankers are operated under gener- 
al agency, or voyage charter, arrange- 
ments.” 

Prompt action on recommendations of 
shippers’ meeting will be taken by com 
mission so as to present request to Con 
gress in time for legislative study and 
ction before June 30 dea: line. 
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Chrysler Adds ‘If’ Advice 
On 5,000-Mile Oil Change 


Special to NPN 
DETROIT—Chrysler recently released 
formation to its dealers that in all 
hrvsler division cars equipped with 
he full-flow oil filter the oil does not 
ive to be changed oftener than every 
».000 miles 
Back of this suggestion was an experi- 
wee covering millions of miles driven 
vy owners of postwar Chrysler cars 
yuipped with this exclusive oil filter that 
es not by-pass any of the oil but 
ters all of the oil before it re-enters 
‘il lines in the engine. 
Originally it was recommended that 
il be changed at 1,500 to 2,000 miles 
cars operated in the colder sections 
the country and at 2,500 to 3,000 
iles in moderate zones. 
Now Chrysler engineers report an 
wner will be able to save two oil 
hanges in every 5,000 miles in cold 
ctions and one oil change in moderate 
nes as well as the time involved for 
yperation. 
Under the new program, Chrysler cau- 
1ed owners to continue to observe 


ty 


ruct 


ions regarding changing the fil- 
r at intervals of 5,000 miles as orig- 
ills Sp ( ifie d 

Some Chrysler engineers, it is learned, 
lso believe that the release also failed 

wution owners who merelv drive a 

w blocks to work, park their car all 
lay and drive the few blocks back home 
night to change their oil more often 
ecause no filter can possibly take out 
vater from condensation which has a 
ery detrimental effect on lubricating 
| 

They also feel that it would have 
en much safer for the owner to fol- 
mw this latest suggestion if the owner 
is also advised to use only one make 
nd grade of oil from change to change 

is to prevent any “fight of the addi- 
es” in his crankease as no filter can 
minate the chemical reactions of mix- 
g an oil with one type of additive 
vith another carrying a totally different 
pe of additive 


Refinery Shipment to Reds 
Rejected by House Group 


NPN News Bureau 

WASHINGTON — House Appropria- 

ns Committee has rejected request of 
State Department for permission to com- 

e shipment cf parts of two Houdry 
nits to Russia, according to Chairman 
Taber (R., N. Y.). 

“We can’t do such a thing; that’s ap- 
easement,’ said Mr. Taber. 

Equipment is valued at $12,483,345 
nd is inclided among materials worth 
ital of $25,000,000 State Department 
‘roposed shipping to Russia under lend- 
ease liquidation agreement. Department 
iad asked both House and Senate appro- 
wiations Committes to OK shipments de- 
pite a federal law banning such ship- 
nents after last Dec. 31. 
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Strength in the chime is a major 
factor in establishing the strength of 
the container. Inland Steel barrels, 
drums and pails have a chime formed 
by five thicknesses of steel joined to- 
gether by the double-seaming meth- 
od, producing an unusually strong 
joining of the head and body of the 
container — strong enough to stay 
leakproof under the rough handling 
encountered in shipping. At regular 
intervals in the manufacture of 
Inland Steel barrels, drums and pails, 
sections of these extra strength 
chimes are cut and tested to make 
certain they are being perfectly 


formed. 


Emphasis on strength in the de- 
sign and structural features of Inland 
Steel Containers have won the un- 
qualified preference of America’s 


manufacturers and shippers, 


These V-shaped 
rolling hoops do 
not flatten out or 
dent easily. 


Section through 
lug type closure 
that is liquid- 
proof, airtight 
and siftproof. 


Protection bead 
on pails adds ma- 
terially to its 
strength and 
utility. 


Offset bottom, an 
important design 
feature of all In- 
land Steel Con- 
tainer pails per- 
mits containers to 
be stacked and 
rolled together. 


Container Sh ectatltsts 





This shows 


how the five 
thicknesses 
of steel 


form 
chime. 


a 


INLAND STEEL CONTAINER CO. 
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World Conservation 
Is Urged by Krug 


NPN News Bureau 
NEW YORK—The “job of weridwid 
conservation of mineral resources” was 
described here March 17 by Interior Sec- 
retary Krug as one that “must be done- 
whether we like the prospect or not.” 
Mr. Krug’s remarks were introductory 
to a speech in which he told American 
Institute of Mining and Metallurgical 
engineers that the U. S. has “clearly 
come to the point where, willy-nilly, we 
must seek outside sources for an increas- 
ingly important group of minerals.” 


Mr. Krug declared U. S. has an abund- 
ance of a number of metals or minerals 
is completely lacking in others such as 
tin, and listed a third category under the 
heading “those that have been abundant, 
but now are becoming depleted” in which 
grouping he said “petroleum might like- 
wise be included.” 


Urges Dual Action 


To meet situation, the secretary urged 
united action along two lines: first, a 
detailed inventory of available resources 
and, then, the taking of steps to intensify 
exploration; improve mining, producing 
and refining techniques; to acquire from 
outside sources “such metals and miner- 
als as we lack” and to build up properly 
safeguarded stockpiles of critical ores 
concentrates or metals. 


Greater part of the job, Mr. Krug 





Views Second-Line Reserves 


NEW YORK-—Sir William Fra- 
ser, chairman of the Anglo-Iranian 
Oil Co., told the American In- 
stitute of Mining and Metallurgical 
Engineers on March 18 that he 
doubts that oil from shale and 
coal may be properly regarded as 
“second-line reserves.” 


“The ratio of human effort and 
consequent costs to all other ex- 
penses in winning oil from solid 
mineral deposit seems to me so 
prejudically high,” he said, “that 
I cannct foresee these so-called 
second-line resources ever succeed- 
ing free petroleum without ma- 
terial detriment to national econ- 
omy unless there be a complete 
revolution in current production 
technique.” 


Sir William quoted the De 
Golyer report on the Middle East 
made three years ago which said 
that the center of gravity in world 
oil production is shifting from the 
Gulf-Caribbean area to the Middle 
East and is likely to continue to 
shift until it is firmly established 
in that area, He added that the 
De Golyer commission “did not 
err on the side of exaggeration.” 
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said, “must still be done by industry 
itseli—working in a free economy.” Also, 
he said operators in major mineral in- 
dustries would make a real contributio) 
to national welfare if they would follow 
practice of API and American Gas Assn. 
and periodically assemble data on known 
or proved reserves. 


Additional Registrations 
Under Lobbying Act Listed 


NPN News Bureau 

WASHINGTON—The following are 
newly registered with the secretary of the 
Senate under terms of 1946 Lobbying Act: 


Joseph L. Dwyer, Washington, D. C.— 
Employed by API at salary of $10,000 per 
year and expenses. Latter includes out-of- 
pocket costs for federal documents per- 
taining to oil, transportation, meals, en- 
tertainment, taxis and cther miscellaneous 
items, 


Mrs. Mildred L. Dryden, Washington. 
D. C.—Secretary to executive secretary of 
Independent Natural Gas Assn. of Amer- 
ica at yearly salary of $4,000. Formerly 
employed as assistant clerk in office of 
ex-Senator Truman, according to Senate 
secretary's office. 

Harold L. Kennedy, Washington, D. C. 
—Employed by Mid-Continent Oil & Gas 
Assn., at yearly salary of $10,000, plus 
actual expenses while away from Wash- 
ington. 


Wesley E. Disney, Tulsa, Okla., and 
Washington, D. C.—General counsel for 
INGA at salary of $833 monthly, includ- 
ing expenses for travelling but none for 
entertainment. Also represents fluorspar 
mining group, headed by S. H. Davis of 
Tulsa, and tale mining group. From latte: 
group, Disney, former Oklahoma repre- 
sentative, will draw $15,000 for extended 
services, while no remuneration was listed 
for his work for fluorspar group. 


Pan-American Js Only Bidder 
On WAA Avgas Equipment 
Special to NPN 
HOUSTON — Pan-American Refininz 
Co. was the only company to bid on the 
War Assets Administration sale of $2,- 
§32,227 worth of aviation gasoline refin- 
ing equipment added during the war to 
the Pan-Am refinery at Texas City, 


The Regional War Assets office here 
said Pan-Am’s bid of $380.000 has been 
forwarded to Washington for acceptance 
or rejection. The office explained that 
the facilities did not constitute a sep- 
arate plant but were merely added _ to 
the existing Pan-Am refinery. 


Proposed Indiana Gasoline 
Tax Increase Is Defeated 
INDIANAPOLIS—Propesal to boost 


Indiana’s state gasoline tax from 4c to 5c 
was killed prior to the legislature’s ad- 
journment last week. H. B. 428, which 
originally carried the le increase, was 
amended to eliminate the increase, and 
the final bill as signed by the governor, 





merely changes the methods of distribut- 
ing funds collected on a 4c rate. 


Under the amended law, effective 
March 31, H. B. 428, an amount of $30 
million is taken as a base. Any amount 
collected in excess of that will be dis- 
tributed on a basis of 64% going to 
county governments, 16% to cities and 
the remainder to the State Highway De- 
partment fcr general use. 


Rucker Tells House Committee 
Labor Laws Should Be Revised 


NPN News Bureau 
WASHINGTON—Allen W.. Rucker, 
president of the Tool Owners Union, 
told the House Labor Committee that 
federal labcr laws should be revised 
to eliminate the closed shop jin order 
that the American worker can “freely 
choose to bargain individually or collec- 
tively as he or she may prefer.” 

Mr. Rucker’s appearance before the 
committee March 12 came to stormy 
end when two members—Reps. Madden 
(D., Ind.) and Klein (D., N. Y.)— 
publicly demanded that Chairman Hart- 
ley (R., N. J.) conduct a probe of his 
union because Mr. Rucker would not 
reveal the number of members or their 
names, 


Consider Law to Make Sure 
FPC Doesn't Control Oil 


NPN News Bureau 

WASHINGTON—Congress has before 

it legislation which would prevent the 

Federal Power Commission from. trying 

to extend its authority under the Natural 

Gas Act to control certain phases of oil 
and gas production. 


The legislation, whose sponsors believe 
it has a good chance of enactment, would 
make it plain that FPC has jurisdiction 
only over interstate natural gas pipelines, 
and not over production and gathering 
facilities. 

This follows recommendations of the 
oil and gas industries which felt that FPC 
was extending jts jurisdiction so as to 
eventually regulate the field price of gas 
and, possibly, the production and _ pric 
of crude oil when it is produced in con- 
nection with gas. The pending legisla- 
tion, in the form of three identical bills, 
was jntroduced in the House by Reps. 
Rizley (R., Okla.) and Carson (R., O.) and 
jointly in the Senate by Sens. Moore 
(R., Okla.) and Ferguson (R., Mich.). 


Refinery on Stream April 1 


DALLAS — Sid Richardson Refining 
Co. declared March 13 that 20,000 b/d 
Texas City refinery recently acquired 
from American Liberty Oil Co. would go 
on stream by April 1. Freeman Bur- 
ford, in change of cperations, said initial 
stocks of 500,000 bbls. of crude were 
available and that production would be 
mainly from East Texas and Dickinson 
crudes to be supplemented later by West 
Texas “sweet” oil. 
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Service Station Sales 
Show 8°/, Dip in January 


NPN News Bureau 

WASHINGTON — January sales to- 

taling $8,321,084 by 1,426 selected serv- 

ice stations were 8% below Decembei 

receipts but 6% above sales in January, 

1946, Bureau of Census reported March 
1) 


No, of 
Stations Pct. 

States Reporting Change Jan. Sales 
ima 17 9 63,094 

na 7 16 39.397 
\rkas 27 9 72,075 
I 159 i 882,803 
Colora 28 14 124,558 
( ticut 26 10 156,235 
Dist. of Col 22 6 277,023 
Florida 9 24 252,530 
Cceorgia 15 4 112,357 
Idaho 8 te) 54,115 
Illinois 153 7 785,628 
Indiana 29 8 197,515 
lowa 17 8 110,620 
Kansas 24 12 150,026 
Maine 23 12 44,379 

Maryland 13 -10 1 v Pee 
Masachusetts 22 13 307,963 
Michigan 79 8 556,867 
Missouri 57 + 3 220,387 
Montana 13 —16 74,824 
Nebraska 16 12 85,284 
New Jersey 62 5 480.076 
New Mexico 16 12 67,284 
New York 105 9 513,126 
Ohio 55 8 380,838 
Oklahoma L7 3 99,325 
Oregon 23 17 66,797 
Pennsylvania 64 6 504,648 
Rhode Island 17 9 33,765 
So. Carolina 13 9 49,445 
Texas 63 10 470,386 
Utah 20 6 60,457 
Vermont 10 5 11,779 
Virginia 16 § 65,280 
Washington 4] 13 192.358 
Wisconsin 35 11 153.141 
Wyoming 6 8 56.059 
Chicago, Ill 54 6 355,688 
Los Ang., Cal 50 6 310.885 
Portland, Ore 10 15 25.094 
St. Louis, Mo 12 + 3 57.168 
San Fran., Cal 12 4 50.169 
Seattle, Wash 22 12 68,327 


Jobbers’ Sales Seen 15% 
Better Than January, ‘46 


NPN News Bureau 
WASHINGTON—Sales increase _ of 
15% for January of this year over Janu- 
iry of 1946 was recorded by petroleum 
ind petrcleum products = “merchant 
Commerce Department's 
Office of Business Economics estimated 
March 18 in the introductory issue of 
4 summary report jt will make monthly. 
“Merchant or service and_ limited 
function explained — the 
office, “comprise a group generally 
operating as jobbers or middlemen. They 
nelude all regular wholesalers engaged 
in foreign and domestic trade who take 
title to the goods they buy and sell and 
who are largely independent in owner- 
ship. Such groups as manufacturers 
agents, assemblers and brokers who also 
engage in wholesale trade are not in- 
cluded.” 
lhe oil men’s sales last January were 
$38 million as compared to $34 million 
for January a year ago, the Commerce 
unit said. 
Che oil wholesalers sampled numbered 
29, of whom 23 are in New York State, 
Vennsylvania and New Jersey, and the 


whole S ile rs ei 


W holesalers,” 


MARCH 19, 1947 


remaining six are “rather widely dis- 
tributed” elsewhere. 

Repor's by these 29, incorporated by 
Census Bureau into a recent wholesaler 
sales and inventories report, showed they 
had total dollar volume fer last January 
of $917,000, which was 13% more than 
their January, 1946, sales aggregate. 

This volume then was projected to the 
$38 million figure on basis of 1939 
census and other national infcrmation, 
including tax payments, general trade 
indexes and petroleum 
figures. 


production 


Liquid Hydrocarbon Extraction 
Plant Under Construction 
Special to NPN 

BATON ROUGE—Sun Oil Co. and 
C. H. Murphy, Jr., have started construc- 
tion of a $2,500,000 liquid hydrocarbon 
extraction plant in the New Delhi field 
to process some 14,500,000 feet of natural 
gas daily, it has been revealed by Joseph 
L. McHugh, Louisiana commissioner of 
conservation. 

Mr. McHugh said the plant will reduce 
the amount cf gas flared in the field to 
about 200,000,000 cubic feet daily. 


Tax Cut Won't Aid Motorists 
Special to NPN 
OTTAWA — Few Canadian motorists 
will benefit much from the demise of the 
Dominion government’s 3c gasoline tax. 
The provinces have taken up where Can- 
ada left off with the following tax in- 
creases: Ontario, 3c; Quebec, 3c; Sas- 

katchewan, 2c: and Alberta, 2c. 
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OIL MARKETS 





Midcontinent, Midwest, Central Michigan Prices Rise 


Refinery markets east of the Rockies were thrown into con- 
fusion the second week in March following 25c increase in 
crude prices posted early in the week by Standard Oil Co. 
of Indiana which was later met by leading purchasers. 

Generally speaking, the entire list of refined products was 
priced higher in the Midcontinent, Midwest and Central Michi- 
gan areas, while at the Gulf and along the Atlantic Seaboard 
many suppliers either withdrew from the market or reported 
their postings unchanged pending “decisions as to policy.” 

Low quotations reported for gasoline in the Midcontinent 


MIDCONTINENT — Prices for most 
refined products in Midcontinent ros¢ 
curing the past week as result of 0.1 to 
2c advances in quotations for light prod- 
ucts and 5 to 30c increase in heavy fuel 
postings reported by majority of | re- 
finers, following general crude price boost 
March 10. 

Demand was said to be extremely 
heavy for all products, due partly, accord 
ing to several refiners, to customers 
anticipating higher prices following crud, 
price hike. Some slackening in gasoline 
demand the latter part of the week was 
noted by Kansas refiners, however; this, 
they said, was because of rain and snow 
in parts of the state. Tank car situation 
remained difficult, reports indicated, and 
delays up to three weeks for lack of cars 
were reported. 

Sales of five cars Ethyl gasoline at 
§.75c, seven cars regular-grade at 8« 
and three cars 42-44 kerosine at 6.75« 
to Wisconsin and Nebraska jobbers wer¢ 
reported by Oklahoma refiner 

Grade 26-70 natural gasoline prices 
were reported unchanged. Nine cars were 
reported sold open spot at 5.125c, F.O.B 
Group 3. Quotations were reported at 
4.625c, F.O.B. Breckenridge, with no 
open market sales reported. 


° ° ° 


ATLANTIC COAST — General level 
of refined products prices was reported 
unchanged along the Atlantic seaboard 
the second week in March despite a 25« 
advance in crude prices posted early in 
the week over the Eastern half of the 
country. 

Several suppliers late in the week wer 
reported considering general advances in 
their products prices to reflect the in- 
creased crude costs, but decisions wer 
said to be complicated by fact that heat 
ing oil season was almost at an end, 
necessity of determining competitive 
prices for heavy fuels, and possibility of 
consumer resistance if much more than 
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proportionate share of increase were ap- 
plied to gasoline. Suppliers also indicated 
they were watching the trend of cargo 
offerings at the Gulf before making any 
revision of their seaboard terminal and 
refinery price schedules. 


Inter-supplier inquiry for No. 2 fuel 
was active in the New York Harbor area 
ind a good bit of the surplus which has 
been hanging over the market for some 
time was said to have been sopped up. 
One supplier, short of oil, reported buy- 
ing in excess of 400,000 bbls. of No, 2: 
details as to price were not disclosed but 
indications were that deals were a suc- 
cessful hedge against possibility of 
higher prices at the Gulf. 


Although overall stocks of No, 2 fuel 
along the seaboard remained considerably 
higher than year ago, several suppliers, 
particularly at New York Harbor, said 
they had no excess material, Most sup- 
pliers at New York had advanced their 
No. 2 prices to 6.2c tank cars, 6.1¢ 
barges, by the end of the week, but at 
the same time at least four suppliers con- 
tinued to post 5.9c tank cars, with one 
offering barge lots of 5.65c. 


GULF COAST — Trading was virtu- 
ally at a standstill at the Gulf following 
the 25c boost in crude prices early the 
past week. Inquiry, both domestic and ex- 
port, was active but buyers and _ sellers 
appeared to be pretty far apart on prices. 


dicated they were 





- CRUDE PRICES 


Complete tables on crude oil 
prices—including the recent in- 
creases in postings—are printed 
on pages 48 and 49. 











and Midwest were up 0.25 to 0.5c; in Central Michigan th 
increase generally was 0.625c. Atlantic Coast suppliers in 
watching the trend of cargo offerings at 
the Gulf before making revision of their seaboard termina 
and refinery price schedules. 

Kerosine and buming oils were up 0.5c to as much as 1,125: 
in some central areas, with heavy fuels rising approximately 
20c per bbl. Some soft spots along the Eastern Seaboard 
were eliminated, but, for the most part, prices for both dis 
tillate and heavy fuels were reported unchanged. 


Cargo liftings the past week were said t« 
have been mainly against short-term con 
tracts under which there were “escalator 
clauses” protecting the seller against 
higher crude costs. 

A number of suppliers withdrew their 
quotations for all refined products im 
mediately following the crude price hike 
but re-entered the market later in the 
week with quotations 0.5 to 1c per gallon 
higher than their pre-crude advance 
levels. Others reported their pre-crude 
advance quotations unchanged pending 
“decisions as to policy.” 

Price of 5.125c was said to “have beer 
down on No. 2 fuel,” but confirmaticr 
was lacking; quotations for the product 
as the week ended ranged from 5 to 6¢ 
per gal. sources in New York and _ the 
Southwest generally believed that straight 
run No. 2 distillate “would be at a prem 
ium” because of the crude price rise, One 
source estimated that refiners could 
crack 70% gasoline from distillate against 
40% from East Texas crude, and said he 
would not be “surprised to see virgin No 
2 sold from 5.5 to 6c.” Offerings of this 
type of No. 2 were reported very scarce 
and, according to several reports, littl 
cracked No. 2 was being offered either 


° ° ° 


MIDWESTERN — Midwestern quota 
tions 0.25c to 1.125c¢ per gal. higher wer 
reported by Midwestern refiners for all re 
fined products following the general in 
crease in crude prices in the week ended 
March 15. 

Trading was hampered by confusion 
which appeared to be general among the 
trade, with tank car marketers pulling out 
of the market almost completely due t 
their inability to get commitments from 
their sources of supply. 

Sharpest increase in prices was in 
kerosine and light fuels, with boosts in 
quotations ranging from 0.5 to 1.125« 
per gal, These products remained unusu- 
ally tight with demand “still strong, re 
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. . . 
Summary of Daily Gasoline Prices (Mar. 10 to Mar. 17) 
U. 8. Motor (ASTM octane) Monday Frida: 
y Wednesday Tuesday 
78-78.5 octane Ethyl: Mar. 17 Mar. 14 Mar. 13 Mar. 12 Mar. 11 
Oklahoma Be ici (1)8.5-9. 5(1) (1)8.25-9.5(1) (1)8-9.25¢1) (1)7.75-9.2541 
Mid-Western (Group 3 basis) (1)8.5-9.25(1) (1)8.125-9(2) (1)8. 125-911) (1)7.75-901) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8.25-9.5(1) (1)8.25-9.5(1) (1)8.25-9.5(1) (1)8.25-9.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 9.25(4) 9.25(3) (1)8.25-9.25(1) (1)8.25-9.25(1) 
Bs SOEs CEO SMD nde cs cae vc chsssees (1)9-9.25(6) (1)8.25-9.25(1) (2)8.25-9.25(1) (3)8.25-9.25(1) 
Cent. W. Tex. (Truck Tnsp. ¥ ‘ 9.25(2) 9.25(2) 9 ,25(2) (1)8.25-9.25(1) 
73-75 octane: 
Oklahoma . (2)7.5-8.25(3) (2)7.5-8.25(3) (1)7.25-8.25(2) (1)7-8.25(2) 
~—— (Group 3 basis) siecle (2)7.5-8.25(1) (1)7.125-8.25(1) (1)7.125-8(1) (3)7-801) 
Tex. (For shpt. to Tex. & N.M. dest’ns) (1)7.25-8.5(1) (1)7.25-8.5(1) (1)7.25-8.5(1) (1)7.25-8.5(1) 
th W. Tex. (For shpt. to Tex. & N.M. dest’ns) 8.254) 8 .25(3) (1)7.25-8 .25(1) (1)7.25-8.25(1) 
E. Tex. (Truck Tnsp.) (2)7.75-8.5(1) (1)7.25-8.5(1) (2)7.25-8.5(1) (3)7.25-8.5(1) 
in Cent. W. Tex. (Truck Tnsp.) 8.25(2) 8.25(2) 8.252) (1)7.25-8.25(1) 
a 63-66 octane: 
Ee ne ee eee ere cccece cas 
ina Mid-Western (Group 3 basis) | ema seis 7.5(1) 7.375(1) 7.37501) 7.125(1) 6.875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
s W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)7.875-8(2) (1)7.875-8(2) 8(2) 8(1) 8(1) 
$5 E. Tex. (Truck Tnsp.) . g : 
rel Cent. W. Tex. (Truck Tnsp.) 
ely 
60 octane & below: 
ard Oklahoma ... eee TT TTT eT (1)7-7.5(2) (1)6.75-7.5(2) (1)6.75-7.5(2) (1)6.5-7.5(1) (3)6.5-7.501) 
j Midwestern (Group 3 basis) | 7 ye (2) 7-7.5(2) (1)6.75-7.501) (196.5-7.501) (1)6.5-7(2) (1)6.3-6.75(2) 
GIs N. Tex. (For shpt. to Tex. & N.M. ‘dest’ns) (1)6.5-7.8(01) (1)6.5-7.801) (1)6.5-7.8(1) (1)6.5-7.8(1) (1)6.5-7.8(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.5-7.75(2) (2)7.5-7.75(2) (1)7.5-7.75(2) (1)6.5-7.75(1) (1)6.5-7.75(1) 
E. Tex. (Truck Tnsp.) 7.5(6) (2)7-7.503) (1)6.5-7(4) (2)6.5-7(4) (3)6.5-7(3) 
Cent. W. Tex. (Truck Tnsp.) (1)7.5-7.75(1) (1)7.5+-7.7501) (1)7.5-7.75(1) 7.25(2) (1)6.5-7.5(1) 
Motor Gasoline, 78-78.5 oct. oe (a) o ‘ 
New York harbor ... ae aiage ts ak aie a (1)9.4-11.2(1) (1)9.4-11.2(1) (1)9.4-11.2(1) (1)9.4-11.201) (1)9.4-11.21) 
New York harbor, barges | eee rere re (1)9.3-9.5(1) (1)9.3-9.5(1) (1)9.3-9.5(1) (1)9.3-9.5(1) (1)9.3-9.501) 
j Philadelphia Pomweke shake diekaam (1)9.25-11(1) (1)9.25-11(1) (1)9.25-1101) (1)9_25-11(1) (1)9.25-1101) 
ue Philadelphia, barges RE IO (1)9.15-9.5(1) (1)9.15-9.5(1) (1)9.15-9.5(1) (1)9.15-9.5(1) (1)9.15-9.5(1) 
‘on Baltimore ... SE Ee eae (1)8.75-10.5(2) (1)8.75-10.5(2) (1)8.75-10.5(2) (1)8.75-10.5(2) (1)8.75-10.5(2) 
ats Baltimore, barges. aie : oe a era (1)8.65-9.4(1) (1)8.65-9.4(1) (1)8.65-9.401) (1)8.65-9.4(1) (1)8.65-9.4(1) 
inst Motor Gasoline 74-76 oct. 
New York harbor ... esse cecsecersess (1)8.4-9.7(1) (1)8.4-9.7(1) (1)8.4-9.7(1) (1)8.4-9.701) (1)8.4-9.701) 
New York harbor, barges teens (1)8.3-9.2(1) (1)8.3-9.2(1) (1)8.3-9.201) (1)8.3-9.201) (1)8.3-9.2(1) 
= Philadelphia ; ° este eereccorcece (2)8.25-9.5(4) (2)8.25-9.5(4) (2)8,25-9.5(4) (8 259 5(4) (2)8 95-9. 5(4) 
en Philadelphia, barges ; ale iantatre wimat (1)8.15-8.5(4) (1)8.15-8.5(4) (1)8.15-8.5(1) a7 oo ee 
\\9 oR \9 om = (1)8.15-8.5(1) (1)8.15-8.501) 
1m Baltimore . . .. . or terce (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) (2)7.75-9(4) 
ike Baltimore, barges ........--.---+--+++e0+  (1)7.65-8.4(D (1)7.65-8.4(1) (1)7.65-8.4(1) (7 65-8. 4¢2) (1)7.65-8.4(1) 
| Motor Gasoline: 
the Western Penna, Bradford-Warren: 
llor 74-76 Oct eelsinas ve (1)8-8.5(1) (1)8-8.501) (1)8-8.5(1) (1)8-8.501) (1)8-8.501) 
Western Penna, Other Districts: 
ince 74-76 Oct. ... ; Seal gs Nasi eats (2)7.75-8.25(3) (2)7.75-8.25(3) (2)7.75-8.25(3) (2)7.75-8.25(3) (1)7.25-8.25(3) 
ude 
| NOTE: Gasoline prices are reported in each day’s Platt’s OLLGRAM Daily Price Service. Figures shown in parentheses indicate number of com- 
Ing panies quoting the lows & highs of the ranges. 
(a) Postings of one supplier quoting the lows at Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl 
RT 
tor 
luct 
) 6 
the gardless of price,” according to some 9.625 to 10.25c, up 0.75c. Inventories Wax, lubes and petrolatums were reported 
ght sources. were reported low with demand good still extremely tight with premium prices 
rem Group 3 gasoline quotations reported throughout the state. Straight-run gaso- being asked in some instances for ex 
On by refiners as the week ended ranged line was quoted at 8.125 to 8.75c, and port. 
muld from 8.25 to 9c for Ethyl, 7.5 to 8.25c most refiners said they were still ship- Rew] , 
uinst for regular, up 0.25 to 0.5c on the lows ping from daily production. ” ena e gaso ae was . — 
. . . y > » Tr . © 
1 he of the ranges. Supplies of gasoline were Continued strong demand was_re- us i df “ Pict ‘is — fi . opt 
No closely held, according to reports. ported for kerosine, and light and heavy ae eee Ones tee 
this : . ’ had been quoting 7.75c reported ad- 
Most tank car marketers said they were fuels, and quotations for all grades were om 
irce ‘ : x ; : . tot vancing his price 0.25c to Se, and lower 
neither able to buy, nor quote a price reported up in amounts ranging from 0.5 “ai ape yet 
little * Sal ; ; : : field refiner who had been quoting 7.25c 
to customers.” One said his supplier of- to 0.9c per gal. Production, according to “ile 7 seas 
ther = ae are ; a a ek increased his posting to 7.75c. Other 
fered to “give” him one car of gasoline most refiners, was. still insufficient to , 3 
‘ . » , ; . . quotations ranged up to 8.5c¢ in upper, 
at the low, date of shipment. permit build-up of inventories. Several 825c in lower field 
While three refiners reported posting said customers’ trucks were lined up out- ae 
iota prices for No. 6 fuel ranging from $1.50 side their plants, taking daily output of Higher prices for distillates were posted 
secs to $1.64 per bbl.; a tank car marketer re- fuel oils, by another Bradford-Warren refiner, who 
I re ported paying $1.85, Group 3, for five reported advancing his kerosine price 
| in cars. He added that another marketer from 7 to 7.25c and his quotations for 
I Sigg ™ ° ° ° 7 aa ~ ~ 
des offered to pay him $1.85 for 50 cars. Nos. 2 and 36-40 fuel 0.125¢ to 7 and 
6.875c, respectively. Three lower field 
refiners advanced their prices for 36-40 
IS1OT /ESTERN PENNA. — Higher e ng “on 
t} . “ ” f ie re nye Higher bigge fuel, one to 7.5c and two to 7.25c. Our 
j T r . ‘ » < me 7 ° 
5 aa 1 ight proc won hb — Patent i refiner continued to quote 7c fer this 
, ou ubes were reportec Vv severa estern eoT , F : 3 
a CENTRAL MICHIGAN — Prices for Pe et ee cae tine product. lwo refiners also advance d their 
nd Penna. refiners the past week. Deman« prices for Stoddard Solvent 0.25c from 
fron all refined products were reported up 0.5 for light fuels and kerosine remained ex- 85 to 8.75c in lower field 
to 0.9c per gal. in Central Michigan tremely heavy, according to reports, and ‘ 
soir following the 25¢ advance in Michigan majority of refiners said they were sold Refiner who had been quoting 3le for 
ts i crude prices the second week in March. up into April. Stocks were down to low 25 pour bright stock withdrew his quota- 
25. Quotations reported for Ethyl gasoJine point of season. Gasoline demand _ re- tion; prices of other refiners ranged from 
1USU ranged from 10.625 to 11.25c, up 0.5 mained generally steady, it was said, 36 to 40c. Prices 1c higher also were re- 
re to 0.75¢; regular-grade was quoted at with only slight increase in overall stocks. ported for neutrals and cylinder stocks. 
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OIL PRICE SECTION 


At Refineries and 





Terminals and By 
Tank Wagon 


Prices herewith are reproduced from Piatt’s 
UILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose represen- 
tatives in all NPN- OILGRAM offices devote 
their time exclusively to reporting oi! industry 
prices everywhere. 

Prices shown are actual sales prices, or quo- 
tations meaning sellers’ general offers or posted 
rices; for current sales and shipment; for the 
usiness day or period stated; except Tank 
Wagon prices, prices are for bulk lots such as 
tank car and motor transport; barge or tanker 
cargo lot ices are identified; FOB refineries 
or terminals; in cents per gal. except where 
shown in bbis, of 42 gals.; wax and petrolatums 
in cents per und; ex all fees an taxes; for 
crude oil and its products lawfully produced and 
transported; report as received by OILGRAM 
and National Petroleum News but not guaran- 
teed; for subscribers’ private use only and not 
for resale or distribution or publication. Octane 

ratings are unless otherwise wecsd. 
Parenthetical figures before and after prices in- 
dicated number of companies quoting the lows 
and highs of the ranges. For further ra HI ¢ 
price conditions x. ly to any NPN—UILG 
office or see we 4 of any OILGRAM Prin 
Service ay 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 


York, ee and ulsa, address Platt’s 

ice og Inc., 1218 West 3rd St., Cleve- 
land APS? Ohio.” Annual subscription rate in 
U. S.; $125 per year, payable in advance. 


Gasoline 





Prices in Effect 


OKLAHOMA Mar. 17 Mar, 10 
78-78.5 Oct. 

Ethyl .(1)8.5-9 501) (2)7.75-8.75(1) 
73-75 Oct. .(1)7.735-8.25(3) (5)7-7.5(1) 
63-66 Oct. 

60 Oct. & below (1)7 7.5(2) (3)6.25-6.75(1) 
MID- — RN (Group 3 basis) 
78-78 5 ( 

Ethyl .(1)8.5-9.2501) (3)7.75-8.735(1) 
73-75 Oct. (207.75 8.25(1) (7) 7-—7.501) 
63-66 Oct 7.51) 6 62511) 

60 Oct. & below (207 7.5(2) (41)6.25-6.75(1) 


N. TEX. ayer shpt. to Tex. & N.M. dest’ns,) 
78-78.5 a 

Ethy! .(1)8.25-9.5(1) (2)8.95-8.3(1) 
73-75 Oct .(1)7.25-8.5(1) (2)7.25-7.3(1) 
63-66 Oct. 
60 Oct.& below(1)6.5 7.801) (2)6.5-6.601) 


W. TEX. (For shpt. ‘joan . & N.M. dest’ns.) 





78-78.5 Oc 
Ethyl 9.25(4) (2)8.25-8.75(1) 
73-75 Oct. , 8 2514) (2)7.25-7.75(1) 
63-66 Oct . (1)7.875-8(2) 7.2501) 
69 Oct.& below (2)7.5-7.75(2) (2)6.5-7(2 
.. (Truck Tnspt.) 
3.5 Oct .(1)9-9.95(6) (498.95 
(1)8-8 5(1) (4)7.25-7 
60 Oct. & be low 7.5(6) (4)6.5 
CENT. W. TEX. oy Tnspt.) 


78-78.5 Oct. . 9% ) 8.25(2) 
73-75 Oct. y 5542) 7.25(2) 
60 Oct.& below(1)7 t.d0c1) 6.5(2) 
KANSAS (For Kansas destinations only) 






78-78.5 
Ethyl . (3)9.25-9.5(1) (1)8.2-9.501) 
73-75 Oct. (3)8.25-8.5(2) (1)7.2-8.501) 


63-66 Oct 
60 Oct.& below (: 2)7.5-7.75(2) (1)6.4-7.75(1) 
ARK. (For shipment to Ark. & La.) 


78-785 Oct. 

Ethyl ee 9.125(1) 8.25(1) 
73-75 Oct. 8.125(1) 7.251 
60 Oct. & below, 

unleaded 7.37501) 6.501) 
WESTERN PENNA. 

Bradford-Warren: 
74-76 Oct. .(1)8-8.5(1) (1)8-8.5(1) 


Other districts: 
74-76 Oct. . (2) 7.75-8.25(3) (1)7.25-8.25(3) 
CENTRAL MICHIGAN (FOB Central Mich 
refinery group basis; for shpt. within Mich 
shpts. may originate at plants outside Central 
group.) 
U.S. Motor: 

78-78 5 

Oct. ..(€2)10.625-11.25(1) (1)9.875-10.75(1) 

73-75 Oct. .(2)9.625-10.25(1) (1)8.875-9.5(2) 
Str. run gaso- 

line, excl. De- 

troit) shpt. .(1)8.125-8.75(2) (2)7.5-8(3) 


44 





Prices in Effect Mar. 17 Mar. 10 
OHIO (S. O. Ohio quutations for statewide de- 
livery and subject to exceptivuns for local price 
ri gua ) 
73-75 oc 


10.5 9.25 


CALIFORNIA 


Los Angeles dist.: 


80-82 Oct. 
Ethyl . (2)10-12.75(2) (2)10 
74-76 Oct. .(1)8.5-10.75(2) (1)8.5 





San Fran. dist.: 
80-82 oct. 
Ethyl 43.2 
74-76 oct... 11.2 


Kerosine, Gas & Fuel Oils 


OKLAHOMA 














13 W.W 

ro (116.6 71) (1)5.875-6(3 

14 w.w (1)6.625-7.125(1) (3)5.875-6 125(3) 
tange oil .(1)6.375-6.75(2) (2)5.5-5.875(1) 
8 & above 

D.I. gas oil 6 625(1) 9.87511) 
No. 1 p.w (2)6.5-6.625(4) (2)5.375—-5.625(3) 
Ni 1 straw 6.37511) 5 62541) 
No. 2 straw..(2)6-6.375(3) (3)5.125-5.375(4 
No. 3 6.1252) (1)5-! ). 251) 
No. 6 (3)$1.60-1.80(1) (2)81.39-1.50(1 
14-16 grav. fuel $1.45(1) $1. 
MIDWESTERN (Group 3 basis) 
411-43 w.w (2)6.62 o- 71) (1) 5.75 6(3) 
12-44 w.w...(1)6 62 .125(1) (3)5.875-6.125(3) 
Range Oil (2)6. 375 > 6 7 5 2) (2)5 5—-5.625(2) 
No. 1 p.w (2)6.25-6.625(2) (3)5 375-5.625(1) 
No. 2 Straw. . (3)6—-6.375(2) (4)5.125-5.375(1) 
No. 3 (2)5.875-6.125(1) 5(4) 
No. 6 .(1)$1.50-1.64(1) (2)$1.39-1.44(1) 
N. TEX. (For shpt. to Tex. & N.M. dest’ns) 
11-43 wow. >. 25-6.4(1) 6.101) 

14 W.w > ; 6.25(2) 
58 D.I 3—6.75(1) (1)5.5-5.9(1) 
No. 6 fuel $1.3501) 
W. TEX, (For shpt. to Tex. & N.M. dest’ns) 
12-44 w.w &8(1) 71) 
No. 2 Straw(1)6.125-6. 375(1) (1)5.125-5.375(2) 
No. 3 : 6(1) 5.25(1) 
No. 6 fuel $1.66(2) $1.46(2) 


E. TEX. (Truck Trnspt.) 





11-43 w.w (3)6.5-6.875(2) (2)5.75-6.125(2) 
12-44 w.w. (1)6.62 (1)5.875-6(1) 
5 cetane diesel y.. 
58 D.I. & 
above (1)6.: (1)5.375-5.5(1) 
U.G.I. gas oil 4 75(1) 
Ni 2 fuel... 6.25 ( 5.25(1) 
No. 6 fuel . (1)$1.50-1.55 » (2)981.35-1.53°01) 
CENT. W. TEX. 
1-43 w.w. (1)7-7.25(1) 6.1(2) 
U.G.I. gas 5.5(1) 1.501) 
52 & bel. D.I 
gas oil 6(1) 5.5(1) 
8 & abv. D.I. 
gas oil 7(1) 5.75(1) 
No. 2 fuel 601) 5.12541) 
No. 6 fuel (1)81.55-1.57(1) (1)81.31-1.3601) 


KANSAS (For Kansas destinations only) 


12-44 w.w (1)6.75-7.301) (2)6.125-6.75(1) 
No. 1. fuel (1)6.25-6.875(1) (1)5.6—-6 25(1) 
No. 2 fuel (1)6-6.625(1) (1)5.3-601) 

No. 6 fuel .(1)$1.55-1.75(1) (1)8$1.49-1.50(1) 


ARK, (For shipment to Ark. and La.) 


12-44 w.w 6.7501) 5.87501) 
Tractor fuel 7.25(1) 6.375(1) 
Diesel fuel 52 

& below 6.2511) 5.375(1) 
Diesel fuel 58 

& above 6.501) 5.625(1) 
Ni fuel 6(1) 5.125(1) 
Ne 3. fuel 5.875(1) 5(1) 
WESTERN PENNA, 
Bradford-Warren: 
1 W.w ) (2)7.25-7.75(1 
Ni 1 fuel 7.125(1) 
No. 2 fuel (1)7-7.45(01) 
No. 3 fuel 7.45(1) 
36-40 gravity. 6.875(1) 





Other districts: 
5 w.w. (2 
17 Wew (1 
No. 1 fuel qd 
No. 2 fuel...(1 

(1 

(1 


) 





No. 3. fuel 
36-40 gray 


CENTRAL MICHIGAN (FOB Central Mich. re- 
finery group basis for shpt. within Mich; shpts 
may originate at plants outside Central group.) 
14-46 kero 8.37501) 7.625(1) 
16-49 W.w 

kero (1)8.1 8.5(4) (3)7.5-7.6(3) 
P.W. distillate(1)7.85-8.25(4)  (3)7.25-7.35(3) 
No. 2 light 

straw ; 
oy 3 straw.. é 

G.I. gas oil(3)6. 
oo 500 vis (4)6. 
100-300 vis...(1)6.< 


So re bee ee oe! 





(3)7-7.28(1) 
(1)6.625-7.125(1) 
(3) 6(6) 

3) (6)5.5-5.75(1) 
2) (1)5.75-6(4) 









OHIO (Ss. O. Ohio quotations for statewide 
delivery) 
Kerosine 8.6 8.3 








Mar. 17 Mar. 10 
CALIFORNIA 
San Joaquin Valley: 
Heavy fuel 
(PS 400). $1.30(1) $1.30(1) 
Light fuel 
(PS 304 ie $1.50(1) $1.50(1) 
die 
(PS 200) . 6.75(1) 6.75(1) 
Stove dist.. : 
(PS 100). 8.25(1) 8.25(1) 
Los An s q 
1 6 5—9.25 1)7.0-9.2> 
Heavy 
PS 4 (1)$1.25-1.30(4) $1.30(4) 
Lis 
(PS 3( (1)8$1.45-1.50(3) (1)$1.45—-1.50¢ 
Diesel fue 
(PS 200).(1)5.25-6.75(1) (1)5.5-6.7501 
Stove dist 
(PS 100 (1)6-8.25(1) (1)6.5-8.25(1) 
San Fran. dist.: 
40-43 ww 10.7501) 10.75(1) 
Heavy fuel 
(PS 400). $1.35(1) $1.35 
Light fuel 
(PS 300). $1.55(1) $1.55(1) 
Diesel fuel 
(PS 200), 7.25(1) 7.2501) 
Stove dist. 
(PS 100). 8.75(1) 8.75(1) 
Lubricating Oils 
Prices in Effect Mar. 17 Mar. 10 


WESTERN PENNA. 


Prices are for sal 


es made, or offers reliably r¢ 


ported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 col. Vis. at 70°F 


200 Vis. (180 at 


100°) 420-425 fi. 


0 p.t 42(1) 42(1) 

10 p.t. 41(1) 41(1) 
15 p.t. 40(1) 40(1) 
ao Dt (1)36—41(1) (1)36-41(1) 
150 Vis. (143 at 100°) 400-500 fl. 

0 p.t 10(1) 40(1) 
10 p.t 39(1) 3901) 
Io Bt 38(1) 38(1) 
25 p.t (1)35—39(1) (1)35-39(1) 


CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 fl., No 
2 col. 
10 p.t. 1041) B8O1) 
15 p.t. 39(1) 37(1) 
25 p.t (1)36—40(1) (1)31-40(01) 
600 S.R 

filter’ bl 29(4) 29(4) 
650 S.R 3004) 30(4) 
600 fl (2)31-32(2) (2)31-—32(2) 
630 fi 3363) 3303) 


MID-CONTINENT 
Neutral Oils (Vis. at 100° F. 0 to 10 P.P 


Pale Oils 
Vis. Color 


60-85 No. 2.(1) 
86-110—-No, 2(1) 
150—No 3 (2) 
180—No ; (1) 
200—No. 3 (1) 
250—No. 3 (1) 
280. No, , (1) 
oo No (1) 
Red Oils: 
180—No. 5 
200—No. 5 (1) 
300—No,. 5 


9.25-10.25(2) (3)9.25-9.5(1) 


9.75-11(1) (2)9.75-10(1) 
17-18(1) 16(3) 
17-18 5/1) (2)16.5-17(2) 
17-1912) 17(5) 
18-20(1) (3)18-18.5(1) 
19-21(1) (3)19-19.5(1) 
20-—22(1) 20(3) 
17-1811) 17(2) 
19.501) 19.511) 


Pright Stock—Vis. at 210° 


200 Vis. D 
150-160 Vis. D: 


3301) 3101) 


0 to 10 p.p (1)27-29(3) 27(5) 
oo 5 p.p. (1)28.5-29(1) 26.5(2) 
-40 p.p 
1: 30- 160 Vis. E 2601) 2601) 
120 Vis. D 
0 to 10 p.p.(1)26—-28(3) °6(4) 
600 S.R 
(olive-green) 19(2) 17(2) 


SOUTH TEXAS 


(Neutral Oils) 


Pale Oils (Vis. at 100° F.) 


Vis. Color 
100 11%-2%..(3) 
200 No. 2-3. .(3) 
200 No. 2-3.¢3)1 
°™~) No 1 

7TD0 No. 3- 
1200 No. 
2000 No 


Red Oils: 





8.5—-10(1) (3)8.5-10(1) 
11-12.5(41) (3)11-12.5(1) 
1.75-13.25(1) (3)11.75-13.25 fp 
112.5-14.5(1) (1)12.5-14.5(1) 
5.25 3-15.25 
5.7 5 7 





100 No. 5-6. .(2)8.5-10(1) (2)8.5 
200 No. 5-6. .(3)11-12.5(1) (3)11 
200 No. 5-6. (3)11.75-13.25(1) (3)11.7 
500 No. 5-6. .(1)12.5-14.5(1) (1)1 
750 No. 5-6 (1)13—-15.25 (11 
1200 No. 5-6(1)13.75-15 75(1) (1)13.75- 
2000 No. 5-6.(1)14.5—-16.75(1) (1)14.5 





(Continued om next page) 
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Refinery Prices—Continued 
Prices in Effect Mar. 17 Mar. 10 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100°F. 0. to 10 p.p. 
Pale Oils: 


Vis. Color 

60-85—No. 2 11.2541) 11(1) 
86-110—No, 2 11.7501) 11.501) 
50—No. 3 17 541) 17(1) 
fH—No. 3 19(1) 18(1) 
0 No K; | 1841) 18(1) 
50—No. 3 20(1) 1941) 
Red Oils: 

80—No. 5 19(1) 18(1) 
OO—No. 5 19(1) 18(1) 
50—No. 5 2001) 1911) 
Sf No. 5 2141) 2011) 
OO—No. 5 21.5(1) 20.501) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
ils, 15 to 30 p.p. 0.25¢ lower. 
aaa Steam Refined (Viscosity at 210°) 
40 -5(1) 15.5(1 





160 (erwebe aqeee 16.5(1) 16.5(1) 
200 17.5(1) 17.5(1) 
to 10 p. ks, 160 wis. at 210° No. 8 A wed 

)} to 10 p.p (1) 26(1) 

) to 25 p.p 36.51) 25.5 

) to 40 pp 23.501) 

filtered Cyl 

Stock 51) 51) 


Note: To inosine prices PONE. +» in Chicago 
add 0.35c per gal. 


Natural Gasoline 

(Group 3 & Breckenridge prices are to blenders 
on freight Basis shown below. Shipments may 
wiginate in any Mid-Continent manufacturing 
district.) 
FOR GROUP 3 

rade 26-70 5.125( Quote) 5.125 (Quote) 
— BREE KENK N01 

srade 26-70 4.625 (Quote) 4.625 (Quote) 
CALIFORNIA “(FOR plants in los Angeles 
basin) 
21-21.9 pound vapor pressure 


for blending 
LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- = Indus- 

mercial dustrial mercial trial 


District Propane Propane Butane Butane 
N.Y. Harbor 6(2) 6(1), & 25(2) 6.25(1) 
Philadelphia 6(2) 6.2511) 
Raltirnore 661) : 

lastings, W.Va. 5 2511) 1.541) ‘ 
New Orleans 3.25(1)a... site eee 
Toledo : 5.5(1) 5.25(1) 


(a) Tank cars only; 4(1) for transport t trucks. 
Naphthas and Solvents 


(FOB Group 3) 
ia 


cr 

solvent (5)8 195-8 87501) seat 125-7.875(1) 
eaners Npth 8.625(3) 8.12503) 

\. &Pp 

Npt (5)8.625-9 12501) (1)8.1-8.125(4) 
neral spirits(5)7.625-—-8.375(1) (1)7.1 








bber solv 8 62503) (1)8.1-8.125¢ 
equer dil. (2)8.875-10.375(1) (3)8.375-9. 375(1) 
| dil..(1)8 875-10.125(1) (1)8.875-9.625(1) 


WESTERN PENNA. 
Bradford-Warren: 
Stodd: ard 


8.75(1) 8.75(1) 
ther Districts: 
ntreated 
naphtha 8.501) 8.5(1) 
ddard 
solvent 8.75(4) (3)8.5-8.75(1) 


OHLO (S. O. quotations for statewide delivery) ; 
Vv M.&P naphtha D.C. naphtha, Varnolene & 
Ivent 125 11.0 

bber # Ivent 12 10.5 

£. TEXAS (Truck Tnspt.) 
ddard 
Solvent (1)8.5-9(1) 


Wax 
WESTERN PENNA. (Bbis. C.i.) 
White Crude Scale: 


(1)8—8.25(1) 


122-12 

A.m.p. (3)6.5-9(1) (3)6.5-9(1) 
124-126 

A.m.p. (3)6.5-9(1) (3)6.5-9(1) 


MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined: 
132-134 AMP, 
bbls 9.5(1) 8.501) 
CHICAGO (FOB Chicago district refinery of one 
efiner, in bags, carloads. Carloads, slabs loose, 
75e less. Melting points are EMP (ASTM) 
methods; add 3° to convert into AMP.) 
Fully refined: 





2-124 (bags only) 6.85 6.85 
7.15 7.15 
7.4 7.4 
7.7 Bi 
7.9 7.9 
8.6 8.6 
Petrolatums 


WESTERN PENNA. (Bbls., 
irs, O.5c per Ib. less.) 
ow White. .(1)7.75-8.75(1) (1)7.75-8. g5C2) 


carloads; tank 


y White (1)6.75-8(2) (1)6.75-8(2 
eam White. (1)6 5-7.5(1) (1)6. 5-7. 51) 
ght Amber. (1)4.75-5.75(1)  (1)4.75-5.75(1) 
\mber (1)4.5-5.5(1) (1)4.5-5.5(1) 
ed (1)4.5-5.375(1) (1)4.5-5.375(1 
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Commercial or con- 
sumer tank car, tank wag- 
on, dealer, and _ service 
station prices for gasoline 
do not include taxes; they 
do, however, include in- 
spection fees as shown in 
general footnote. Gasoline 
taxes, shown in separate 
— include 1.5c fed- 
eral, and state taxes; also 
city and county taxes as indicated in footnotes. 
Kerosine tank wagon prices also do not include 
taxes; kerosine taxes where levied are indicated 
in footnetes. Dealer discounts are shown in foot- 
notes. These prices in effect Mar. 17, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fl. 1/8c; 
Ill. 3/100c; Ind. 2/25c: Kans. 1/50c; La. 1/32c: 
Minn. 7/29c; Neh 2/10M: Nev. 1/20e: N C 
1/4c: N. Da. 1/20¢: Okla. 2/25¢c: S. Car. 1/8e: 
S. Da. 1/40¢e: Tenn 2/Se: and Wise. 3/100e¢ 

Kerosine insnection fees only: Ala. 1/2e: Fla 
1/8e: Towa 3/50c: Mich 1/Se ner gal 


Atlantic White Flash 
(Regular Grade) 





TLA Commer- Gaso- Kero- 
pa cial Dealer line sine 
: T.W. T.W. Taxes T.W. 
Philadelphia, Pa. 10.5 10.5 5.5 12.2 
Pittsburgh 11.4 11.4 5.5 13.1 
Allentown 11.1 11.1 3.5 12.8 
Erie 11.4 11.4 - 13.1 
Seranton 11.4 11.4 >.2 33.2 
Altoona 11.4 11.4 5.5 13.1 
Fmporium 11.4 11.4 5.5 13.1 
Indiana 11.4 11.4 3.5 13.3 
Uniontown 11.4 11.4 5.5 13.1 
Harrisburg 4m 11.1 5.o 12.8 
Williamsport 11.4 11.4 5.5 13.1 
Dover, Del. 11.1 he 5.5 =» By 
Wilmington 10.5 10.5 5.2 i 
Roston. Mass 10.7 1.5 
Springfield 11.4 4.5 
Worcester Re 4.5 
Fall River 10.7 1.5 
Hartford, Conn 11.4 4.5 
New Haven 11.1 1.3 
Providence, R. I 10.7 1.5 
Atlantic City, N.J 10.3 1.5 10.1 
Camden A 10.3 4.5 10.1 
Trenton 10.3 1.5 10.1 
Baltimore, Md 10.0 5.35 9.9 
Hagerstown 11.0 5.5 10.4 
Richmond, Va 10.2 7.5 10.4 
Wilmington, N. C 10.4 7.5 11.0 
PRrunswick, Ga 11.6 7.5 *°10.9 
Jacksonville,, Fla 11 8.5 10.4 
Mineral Spirits V.M.&P 
w T.W.+ 
Philadelphia, Pa : 12.0 13.5 
Lancaster, Pa 13.0 14.5 
Pittsburgh, Pa 13.5 14.5 
FUEL OILS—T.W 
2 5 6 
Phila., Pa. 10.2 8.7 6.37 5.66 
Allentown 10.8 9.3 
Wilmington, Del..°10.1 8.8 
Springfield, Mass Pe 
Worcester #9.0 
Hartford, Conn 8.9 
xa Effective Feb 5 according to company 


correction Shown incorrectly in Mar. 12 NPN 

* Does not include 1c Georgia kerosine tax. 

+ Mineral Spirits prices also apply to Stoddard 
Solvent: V.M.&P. prices also apply to Light 
Cleaners Naphtha 
Discounts: 

Kerosine—Thru Penna & Delaware, 2c off 
t.w. price on t.w. deliveries of 25 gals. or more 
at one time. 

Effective March 17 
CHEVRON 
(Rexular) Av. Gaso- Kero- 
Re- 80 line sine 
T.T. tail T.T. Taxes T.T. 


San Francisco, 
F. 


Cali 11.5 15.5 15 4.5 13.7 
Los Angeles « a 15 14.5 4.5 12.3 
Fresno . mas Bs. 4.5 14.75 
Phoenix, Ariz. 14 18 17.5 6.5 15.3 
Reno, Nev. 2.9 WS i §.5 15.75 
Portland, Ore. 12 16 15.5 6.5 15.735 
Seattle, Wash. . 12 16 15.5 6.5 15.75 
Spokane 14.5 18.5 18 6.5 19.25 
Tacoma . : a 16 15.5 6.5 15.75 
Roise, Idaho ... 15 19 18.5 °7.5 18.50 
Salt Lake City, 

Jtah . 14.5 . 18 2-2 15 
Honolulu, T. H. 12.5 17 16 5 14.75 


Resale & Commercial Gasoline: Te prices 
for Chevron (regular) and Chevron Aviation 80 
are 0.25¢c per gal. below posted net tank truck 
prices; Pear] Oil (kerosine) T.C. prices, 3c per 
gal. below posted net tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular). Prices for Chevron 
Aviation 91 are 2c above Chevron Aviation 80; 
for Chevron Aviation 100, 5¢ above Chevron 
Aviation 80. 

* Applies to motor fuel only; avgas taxes are 
1.5c federal, 2.5c state. 
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+#Crown Gaso- Kero- 


Net line sine 
Dealer Taxes T.W. 
Covington, Ky 11.7 6.5 11.0 
Lexington 12.2 6.5 11.5 
Louisville 11.6 6.5 10.9 
Paducah 11.6 6.5 10.9 
Jackson, Miss 11.2 7.0 10.5 
Vicksburg 10.9 7.5 10.1 
Birmingham, Ala 11.4 *8.5 eS 
Mobile 10.9 "9.5 10.6 
Montgomery 11.6 *9.5 11.4 
Atlanta, Ga. 11.6 7.5 10.9 
Augusta 11.9 7.5 11.1 
Macon 11.6 7.5 10.9 
Savannah 11.1 7.5 10.4 
Jacksonville, Fla. 11.1 8.5 10.4 
Miami 11.1 8.5 10.4 
Pensacola 10.9 *9.5 10.1 
Tampa 8 8.5 10.4 


* Taxes: In tax column are included these 
city and county gasoline taxes: Mobile 2c city 
Birmingham, 1c city; Montgomery, 1c city and 
le county; Pensacola, 1c city. Georgia and 


Montgomery, Ala., have 1c kerosine tax, Mis- 
sissippi 0.5¢c not included in above prices. 

t Consumer t.w prices are same as net 
dealer prices. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red “Red ° Blue 
Cr’n, Cr'n. Cr’n, Gaso- °Kero- 
Cons. Dir. Dir. line sine 
T-W. T.W. T.W. *Taxes T.W. 


Chicago, Ill 4.3 1.3 11.8 5 13.0 
Decatur 14.0 12.5 12.0 4.5 12.7 
Joliet 4.3 32.8 2.3 1.5 13.0 
Peoria 14.1 2.6 12.1 4.5 13.8 
Evansville, Ind 13.8 12.3 11.8 5.5 12.3 
Indianapolis 14.0 12.5 5.5 13.5 
South Bend 14.4 12.9 12.4 5.5 12.9 
Detroit, Mich i3.5 12.0 15 12.0 
Grand Rapids 3.5 12.0 1.5 12.0 
Saginaw 13.5 12.0 15 12.0 
Green Bay, Wis 4.6 33.3 32.6 3.5 i23.3 
Milwaukee 144.5 13.0 12.5 3.5 23.2 
La Crosse 14.3 12.8 12.3 5.5 i3.0 
Duluth, Minn 14.6 13.1 5.0 13.3 
Mpls.-St. Paul 4.3 32.3 123.3 $3.5 1313.0 
Mankato 14.3 12.8 12.3 53.5 13.0 
Des Moines, la 13.8 123.3 11.8 5.5 °12.5 
Mason City 14.1 12.6 12.1 5.5 °12.8 
St. Louis, Mo iI3.8 123.3 11.8 4.5 12.5 
Kansas City 3.2 i1.7 21.2 4.5. 1.9 
St. Joseph 3.2 11.7 io 13.9 
Fargo, N, D 5.32 i3.8 323.3 3.5 34.0 
Huron, S. D 14.7 13.2 12.7 3.5 13.4 
Wichita, Kans 11.7 12.1 10.6 5.5 10.3 
Omaha, Neb 3.8 Iz.0 22:5 6.05 Bac 
Stanave Aviation Number 73 
Cons. T.W. *Taxes 

Detroit, Mich 17.9 4.5 
Fargo N. D 17.3 5.5 
Huron, & D 16.7 5.5 
Indianapolis, Ind 16.4 .5 
Kansas City, Mo 15.2 1.5 

Oleum ~V.M.&P. °Stani- 

Spirits Naphtha sol *Taxes 


(Prices are base prices before discounts) 


Chicago 15.4 15.7 14.7 1.5 
Detroit * Fy 16.9 18.2 1.5 
K. C.. Mo 15.0 16.0 iD. L.> 
St. Louis 15.6 16.6 15.1 1.5 
Milwaukee 16.3 17.3 16.8 5.5 
Minneap'ls 16.1 17.1 15.4 5.5 


Fuel Oils T. W. 
Chicago 


Standard Stanolex 
Heater Oil Furnace Oj 
1-99 gals 11.5 11.0 
100-149 gals 10.5 10.0 
150 gals. & over 10.0 
150-399 gals 10.0 
400 gulls. & over 9.5 
Stanolex “Stanolex 
Fuel A Fuel © 
1-749 gals 7.75 7.0 
750 gals. & over ; 7.0 6.25 
Stanolex Furnace Oil 
100 gals. 
Other Products 1-99 gals. & over 
Indianapolis TT 10.8 9.8 
Detroit 10.6 9.6 
Milwaukee e 11.1 10.1 
Minneapolis : 11 « 10.0 
St. Louis és 10.5 9.5 
Kansas City 10. 0 9.0 
*Taxes: In gasoline ‘tax column are included 


these city taxes—Kansas City, St. “Soeeph 
St. Louis, 1c. lowa kerosine prices are ex 
State tax. In naphtha tax column are 
1.5c federal tax and state taxes. State 
occupation, consumer and use taxes to be added 
where applicable 

Effective March 13. 
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SOCONY 
VACUUM. 
Tank Wagon Prices—Continued 
Mebilgas(Regular Grade) 
Gaso- Mobilgas Aircraft Undiv Mobiktuel MOBILHEAT 
line Grade 80 Grade 91 Grade 100 c on Dir. Standard Kerosine Diesel (No, 2 Fuel) 
Tees -TH. TW. OTS. TW: TX IM. UTS. UTM. UTM. h UTC. hUTed TW. Cc TW. TC. Yar T.w, 
New York City: 
Manh. *5. 5 14.0 15 0 16 5 10.5 ii.o 10 3 92 °8 8 
Bronx °5 5 14.0 15 0 16 5 105 11.0 10 3 9 2 8 8 
Kings *s.5 14 0 15 0 165 10 5 11.0 7:0 7.3 108 9 2 63 6 6B 8.7 
Queens *5 5 14 0 15 0 16 5 ws 11.6 10 3 9.2 ee 
Richmond _ °*5 5 13 6 14 6 16 1 10 1 10 6 695 7 10 2 6 2 6 6 °°8 7 
Albany, 5 5 13 9 14.9 16 4 98 104 109 7.4 76 99 649 2 685 6.7 8 8 
Binghamton 5 5 mS 12.6 3.3 9 1 93 120 11 0 8 3 85 104 
Buffalo § 5 13 5 14 7 14 hie 16 0 17.2 10 5 11 2 Re 8 4 S88 11 5 8 0 10 5 76 8 0 16.3 
Jamestown 5 5 14.9 10.9#11.4 11.9 8.1 SB i © 10 6 dk 3 8.2 10.2 
Mt. Vernon 5S 0.6 i).3 7.6 108 9.4 6 8 9 0 
Plattsburg 5 5 14 8 18 8°¢ 106 113 11.8 8 6 86 11 74 7.4 95 
Rochester § § 15 1 16 1 176 108 11.6 12.1] S 5 89 11.6 10 4 et 79 99 
Syracuse o § 14 8 15 8 7:S Tee bis 22.5 5S 8 8 11.5 7.9 3s 78 : es 9 7 
Bridgeport, Conn. 15 14 1 18.1°° 10 6 11.1 7.0 c- 95 6.2 “.4 8.4 
Danbury : 3 17 .6°° 11.1 11.6 8 1 10 0 70 7.9 
Hartford is 14 10 1 109 11.4 i.e 7.5 9 7 67 67 8 9 
New Haven es 14 | 18.1*° 10 0 106 11.1 7.0 7.0 69 32 6 2 62 8 4 
Bangor, Me. 5 5 14 6 1.2 82.4 228 8.3 11 § 7.8 101 7.4 93 
Portland es 12 4 13 8 13 14 8 9 4 10 3 10 8 7.3 10 5 68 9 ] 64 8 6 
Boston, Mass. 45 12 7 13 7 13 14 7 3 2 16 2 9 7 10 2 107 7.2 10 6 6.7 9 0 63 8 7 
Concord, N. H. eS 15 3 11.8 128 12 0 10 3 9 6 
Lancaster § 5 15 9 12.4 12.9 96 125 it 3 8 7 108 
Manchester - 14 8 11383 11.8 Se 8 6 11.6 10 0 76 9 5 
Providence, R. I. $5 13 7 14 7 96 10.2 10.7 1.3 78 10.4 6 7 9 0 6 3 SF 8 6 
Burlington, Vt. 5 3 14.7 06 1S 11.7 8.2 8 4 8 0 10 : 7.6 78 9 7 
Rutland 5.5 11.6 12.1 8.9 10 5 80 100 
Tank Wagon Prices: Buffalo . ee Rochester Syracuse Boston Hartford —s 
Mineral Sririts 18 5 ae Oo” 12 5 15 5 18 0 14 5 13 5 
Naphtha 15 0 138 0 1s 5 19 5*° 14 0 15 5 153 0 


Vie. ot 2, 


© Does not include 2% city sales tax applicable to price of gasoline (ex tax). 
de liveries, 0.5c for at least 400 gals.; 
March 17. 


terminals. Discounts: Diesel—On t.w. 
Effective March 13. Effective 


Esso (Regular Grade) 
Consumer Gaso- Kero- 
Tank *+Dealer line’ sine 
Wagon T.W. Taxes T.W. 












Atlantic City, N. J. 10.30 10.80 4.5 10.1 
Newark 10.30 10.80 4.5 9.9 
Baltimore, Md. . 10.00 10.50 5.5 9.9 
Cumberland - 1.50 12.60 5.5 11.4 
Washington, D. C. . 10.30 10.80 1.5 10.4 
Darville, Va. 10.80 11.30 ise 20.8 
Petersburg = 20.20 10.70 7.8 16.4 
Norfolk ~. 9.90 10.40 7.5 10.1 
Richmond 10.20 10.70 7.5 10.4 
Roanoke . 32.70 22:90 7.5 10.5 
Charleston, W. Va.. 11.40 11.90 6.5 13.3 
Parkersburg . 2. 13.80 6.5 11.8 
Wheeling 11.30 11.80 6.5 12.4 
Charlotte, N. C. 11.10 11.60 7.5 10.7 
Hickory wows 22.40 11.99 aco. Shan 
A eee 11.60 12.10 7.5 10.9 
Raleigh ---e2 11.40 11.90 ae ee 
Salisbury eo 22 .OO 39.90 ro 2.3 
Charleston, S&S. C. .. 10.50 11.00 7.5 
Columbia <+ caeo 32.20 7.9 
Spartanburg - 10.90 11.40 <0 
New Orleans, La. .. 9.60 10.10 S.5. *%8-9 
Baton Rouge ... 9.50 10.00 8.5 *9.4 
Alexandria woaves 20.00 30.50 8.5 %9.4 
Lake Charles ...... 9.50 10.00 8.5 *10.9 
Shreveport wee BSD 10.00 8.5 *8.5 
New Iberia, La. .. 10.30 10.80 8.5 *8.9 
Knoxville, Tenn. ... 11.20 11.70 8.5 11.5 
Memphis Bi 10.50 11.00 §.5 10.3 
Chattanooga woe ae 2 8.5 10.6 
Nashville. , aa ee. 32.30 8.5 9.6 
Bristol 10.70 11.20 8.5 11.6 
Little Rock, Ark a.m 11.6 8.0 11.6 
Mineral Spirits V.M.&P 
T.W 2. 

Newark, N. J. 12.0 13.5 
Baltimore, Md 14.5 
Washington, D. C. 14.5 
Fuel Oils—T.W. No. I No, 2 
Atlantic City, N. J 10.1 S 
Newark 9.9 6 
Baltimore, Md 9.9 8.9 
Washington, D. C. . 10.4 9 
eon Va 10.3 
Petersburg 10.4 
Ric shiao nd 10.4 8.9 
Charlotte, N. C : 1 i r 
Hickory 9 
Raleigh ke | ] 
Charleston, S. C ) 
Columbia Io 
Spartanburg 

*Dues uvi Ineiuue le Louisiana ke suc LAX 
Viscounts 

ksso gusoline—to undivided dealers, 0.5¢ off 
Aeaier tw 

Kerosine—In South C 1a le gal. off 
posted t.w. price for 25 

Naphtha—Newark t.w. plices a 1eliver- 
ies of 200 gals. or more; less t 200 gals., 
U.Se over pousied t.w. prices; steel barrel de- 
liveries, 2c uver pusted t.w. prices. Baltimore & 
Washington prices are for t.w delivemes of 
25-99 gals no discounts 

t Effective Nov. 30, 1946, minimum retail re- 





sale price of 14.3¢ posied 


Effective March 14 
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Jersey. 





*° In steel barrels. 


Sohio X-70 Gasoline 
(Regular Grade) 


Con- Re- Gaso- Kero 

sumer sell- line sine 

T.W. ers °¢S-S. Taxes T.W. 
Oh Statewide 15.0 12.0 15.5 5.5 10 
Akron 15.0 12.0 15.5 5.5 10.6 
( n 150 12.0 io.o a 10. 
( nnati 15.0 12.0 15.5 5.5 10.6 
( ‘land 15.0 12.0 15.5 = ag 1( 
( mbus 15.0 12 0 15.5 5.5 10.6 
1) on 15.0 12.0 15.5 5.5 10.6 
Lima 15.0 12.0 15.5 5.5 10.6 
\iansfield 15 0 12.0 15.5 5.5 1f 
\lar 15.0 12.0 io.o 3.0 10.¢ 
Portsmouth 15.0 12.0 15.5 5.5 10.6 
Toledo 15.0 12.0 15.5 5.5 10-¢ 
Youngstown ap 12.0 15.5 5.5 10 ¢ 
Zanesville 15.( 12.0 15.5 5.5 10.¢ 


Aviation Gasoline—Statewide 
Consumer Gasoline 
’ ; Taxes 


Sohio Aviation Gasoline 
62 Octane (Clear) 16.5 .o 
Esso (Clear) Avia. Grade 80 18.5 ~ a 
Esso Aviation Grade 91/98 19.5 ro 
Esso Aviation Grade 100/130 22.5 5.5 
Naphtha—T.W. 
Statewide 
S.R. Solvent 16.5 
D.C. Naphtha 17.0 
V.M.&P. Naphtha 17.0 
Varnolene 17.0 
Sohio Solvent 17.0 
Fuel Oils—T.W. No, 1 No. 2 No, 3 
Ohi Statewide 10.4 10.4 9.6 
**MenuWis LinirG-s.aue) Prues are Balle 
as X-70 unless otherwise noted 


*Prices al ct 


Mpany-vperated 
prices are 


Stations 


*+Statewide subject to exceptions 


other than those shown 

iscounts 

Esso aviation—on contract to hangar opera 
tors and resellers, 2c off consumer t.w. 


t 
ils-—Statewide pri fur tw. @ 


r-uU¢c ites ale 
drum deliveries of 


50 gals. or more: prices for 

deliveries of less th: in 50 gals. are 0.5c¢ higher 
Naphthas contract consumers off t.w 
s—Statewide: 300 to 999 gals., 05c; 1000 


2499 gals., 0.75¢; 2500 to 4999 gals., 1c; 5000 





ore 2als Lucas County: Less thaa 
0 gals.. tank wagon price. 50 to 249 gals. 
0.5¢c; 250 to 499 gals.. le; 500 gals. or over 
1. Fe 
ve hl 
Gasoline—Dealer T.W. Garo 
Fire-Chief Indian line 
(Regular) (3rd Grade) Taxes 
) s, Tex 10.0 9.0 5.5 
Werth 10.0 9.0 5.5 
Wichita Falls 10.0 9.0 5.5 
An ) 10.0 ».0 5.5 
T's 10.0 9.0 5.5 
I 12.0 21.5 5.5 
S Ang elo 10.0 9.0 5.5 
W ) 10.0 9.0 5.5 
Aus n- 10.0 9.0 5.5 
Houston 1s ae 9.0 5.5 
S Antonio 10.0 9.0 5.5 
Arthur 10.0 9.0 5.5 


+ Delivered price; all other t.c. prices are FOB bulk 


(N. B. Prices are Continental's 
‘“‘normal’’ prices. Current selling 
prices may be lower than ‘‘nor- 
~~ a because of local compe 
tition). 





Coneco Demand 


N-tane (3rd Gaso- Kero- 


(regular) Grade) line sine 
*Tank Wagon Taxes T.W 
Denver. Col. 115 nN 5 $5 12 
Grand Junc. 13.5 13.5 5.5 13.5 
Pueblo . ere ee 11.5 $.5 12 
Casper. Wyo. 12 & 115 55 13 
Cheyenne - 2.5 2.2 5.5 12.5 
Billings, Mont. .. 13.5 12 5 65 13.5 
Butte ae ae 13 5 65 15 
Great Falls" : 12.5 6.5 15 
Helena 4 13 65 15 
Salt Lake City, 

Utah . aS 13.5 5 5 18 
Twin Fall, Ida. 17 16 4.0 17.5 
Albuquerque, 

N. M. = 12 11 “7 11.5 
Roswell 11.5 10.5 °7 10.5 

Santa Fe . @ 11 ws F 11.5 
F Smith, Ark. . 10.5 7 10.4 
Texarkana wee 9.3 5.5 9.8 
Muskogee, Okla.. 10.5 9.5 7 9.5 
Oklahoma City .. 10.5 9.5 7 9.5 
Tulsa 10.5 9.5 7 9.5 

Taxes: In gasoline tax column are included 


these city taxes—Al]buquerque & Roswell, 0.5c. 
Santa Fe, Ic. At Ft. Smith, Ark., Oklahoma 
State tax applies; at Texarkana, Ark., Texas 


State 
cities, 


tax applies; outside city limits of both 
Arkansas state tax applies. 





Thriftane 
Humble (3rd Grade) 
(Regular) Gaso- 
*Tank Re- *Tank Re- line 
Wagon tail Wagon tail Taxes 
10. 14.5 9.0 12.0 5 
10.0 14.5 9.0 12.0 5.5 
10.0 14.5 9.0 12.0 9 
10.0 14.5 9.0 12.0 09 
Kerosine 
*Tank Wagon °Retail 
Dallas, Tex - 9.5 13.5 
Ft. Worth j 9 5 13.5 
Houston : 9.5 13.5 
San Antonio 9.5 13.5 
* To all classes of dealers & consumers. 


Esso Gasoline 
(Regular Grade) 








Kero- 

+Gasoline *Gasoline sine 

r.W. Taxes T.W. 
+ Ont. 17.0 11 18 
Tor a) 1 70 11 18 
Brandon, Man. 21 5 10 23 

nni 20.5 10 22.50 

Sask 19. 5 11 21.5 

22.3 11 24.3 

, Alta 20 4 10 22.4 

Calgary 17.5 10 19.5 
Vancouver, B.C... 15 10 24 

Montreal, Que.... 16.5 11 17.5 
St. John, N. B. 16 13 19 
Halifax, N. S 16 13 19 

Prices are per Imperial gal. which is 1.2 U. 


; “includes 3c Federal, and Provincial taxes. 
tTo divided & undivided dealers. 
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MOTOR GASOLINE 


78-78.5 Oct. 
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(Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 
operators FOB their terminals)—Prices in Effect Mar. 17 


s of one supplier quoting the lows at Philadelphia & Baltimore are for Min. 80 Oct. 


Bunker C Fuel 





Diesel Oll 


District 74-76 Oct. Ethyl (a) 
Y. Harb.. (1)8.4-9.7(1) (1)9.4-11.2(1) 
\ 3 Harb., 
barges (1)8.3-8.901) (1)9.3-9.5(1) 
bany (8)9.8-9.85(1) (1)10 85 11.3(3) 
hiladelphia (2)8.25-9.5(4) (1)9.25-11(1) 
*hil., barges (1)8.15-8.5(1) (1)9.15-9.5(1) 
altimore (2)7.75-9(4) (1)8.75-10.5(2) 
alt., barges . (1)7.63-8.4(1) (1)8 65-9 4(1) 
| ee (3)8 8.4(2) (1)9.1-10.401) 
Vilm N. C.. (3)8.05-8.3(1) (3)9.05 =. 15(2 
harleston (2)8—-8 .35(2) (2)9-10. (1) 
vannah 8.65(8) 9 esis) 
icksonville 8.6519) 9.65(6) 
liami 8 .65(7) 9.65(5) 
impa 8.65(8) 9.65(6) 
ensacola 
»bile (1)8.05-8.4(1) (1)9.05-9.401) 
w Orleans (2)7.225-7.5(1) (2)8.1-8.501) 
ortland 9.4(6) (1)10.65-10.9(2) 
Boston . (2)8.8-9.7(6) (2)9.8-11.2(2) 
rovidence 9.6(7) (1)10.85-11.1(2) 
few Haven 10(3S) 1 SS) 
(a) Posting 


KEROSINE & FUEL OILS 

Kerosine 

&/or No. 5 fuel No. 5 fuel y 

No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 

6-95(18) 6.217) (8)2.37-2.47(1) 2.1911) 2.02(10) 

6.85(16) 6.1416) 2.37(9) 9.1941) 

7.4(10) 6.58) 2.5701) » 22(1) i 
(13)7.2~-7.4(1) 6.4(12) 2.23(3) (9)$2.02-2.27(1) 
(4)7.1-7.301) 6.3(5) 

7.3011) 6.6010) 2.19(3) 2.02(5) 
(1)7.175-7.2(1) (1)6.475-6.5(2) 

(8)7 .2-7.3(1) (7)6.6-6.701) 2.15(1) 1.98(3) 
(10)7.15-7.301) (9)6.6-6.701) 

7.306) (5)6.6-6.7(1) 2.1001) 1.93(2) 
(1)7.3-7.409) 6.7(4) ‘i 1.93801) 
(1)7.3-7.4(10) 6.7(6) 1.88(5) 
(1)7.3-7.4(8) 6.7(3) 

(1)7.3—7.4(10) 6.7(7) 1.83(4) 
(1) 7-7 .3(3) 6.5(2) 

73) 6.501) 

6.12515) 5.55(3) 1.70¢1) 1.53065) 

7.309) 6.4(7) 2 545(1) 2.065(3) 

7.211) 6.3010) 2.405(2) 2.40501) 2.06514) 

7.2(10) 6.3209) 2.375(3) 2.035(4) 

7(7) 6.2(6) 2 0353) 


(A.S.T.M.) Ethyl. 





Gas House 





Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity 
Y. Harbor 2.02(7) $2.73(7) 6.6(3) (1)6.5-6.6(1) 
Albany 2.22(1) 6.9(3) 6.9(1) 
Philadelphia (3)2.02-2.27(1) 2.73(6) (2)6.4-6.7(1) 6.4(1) 
taltimore 2.02(4) 2.78(2) 6.8(2) 6.601) 
Norfolk 1.98(2) 2.74(2) (2)6.6-6.8(1) 6.6(1) 
“‘harleston 1.93(1) 2.74(2) 6.6(1) 
savannah 1.93(1) (2)6.7-6.8¢1) 
acksonville (1)1.78—1.88(3) 2.81(2) (4)6.7-6.8(1) 
Tampa 1.8303) 2.81(2) (4)6.7-6.8(1) 
ew Orleans 1.535) 2.33(2) 5.801) 
-ortiand 2.M65(3) 6.811) 6.8(1) 
Boston . 2.065(3) a.eten? 6.7(2) 6.701) 
Providence 2.0353) 2.77(2) 6.7(2) 6.701) 
New Haven 2.03542) (1)6.9-7(3) 
Gulf Coast 
Prices in Effect Mar. 17 
New Orleans & Lower Texas Gulf Coast CARGOES 


Mississippi to Baton Rouge 


Tank Cars 





South & West 





Barges Tank Cars Barges from all Gulf Ports 
AVIATION GASOLINE 
1de 100/130 
(export only) (1)10-11.7501) 
yrade 91/96 
(export only) (1)9-10.2501) 
MOTOR GASOLINE 
8-78.5 Oct. Ethyl(1)7 511) (1)7.695-8 2511) (197.5-7.625(1)01)7. 5-7. 429509) 61)7.695-8.501) 
78.5 Oct. Ethyl(1)8. 7501) (1)7.875-8.875(1 298-8 .571) (1)7.875-8.5(2) (1)7 875-9.5(1) 
76 Oct. (1)7 5(1) (1)7.3125-7.75(1) 7.25(2) (1)7.125-7 .95(2) (1)7.195-811) 
76 Oct -(1)7.5-8(2) (1)7.23-8(1) (1)7.3-7.75(1) (1)7.25-7.65(1) (197.26-9(1) 
-72 Oct Dip ag 
* Prices are for gasoline with approx. same ASTM & research Oct. rating. + Prices are for gaso- 
with research min. of 5 points above ASTM rating 
Unte aded 
a (1)7.125-7.8751) 
Ss Ort 
ie. 6 .925(2) 6.92512) r (1) 
» Cc 
KEROSINE & LIGHT FUELS 
1 kero. (4)6-6.5(1) (195.753-6.501) 615 ) >-¢ (2)35.735-8.5¢2) 
ker 
f oil : S 35< 5.5502) (1)5.235-5 1 5.511 (115-601) 
DIESEL & GAS OILs 
7294 ». 67501) 7501) (1)5.1295-5 .75(2) 
675(2) + DOL) (1)5.125-5 .75(2) 
Ri) yf 1) (2)5.25-—5.875(1) 
S } é >. 925101 | 55-5 .625(1 (1)5.375-6(1) 
. ; $1_70(1) (192.00 10¢4) 
u-10 p 
IEFAVY FUELS & 
SUNKER OIL Ship’s 
Heavy Diesels Bunkers =n 
At all Gulf Ports) Cargoes (Ex. Lighterage) 
( (2)2.08-2.41(1) 
sent taal Shiota NPN Gasoline Index 
( $1.78(1) ¢8)1.53-1.8001 
Dealer Tank 
T.W. Car 
TANKER RATES(a) Cents Per Gal. 
Approxtumtte rutes, cents per bbl.; Gulf- Nor oO 11.78 8.94 
N. Atlantic, not east of New York Month ago 11.44 7.81 
eavy crude & fuel, 10-19.9 grav. 43.8 Year ago 9S] 6.37 
ht cr : re ig a. , 
ee Se oe ee oe Nenaet 4 9 Dealer index is an average of “undivided” 
teh ep "36 dealer prices, ex-tax, in 50 cities. 


N 2 fuel 
~ >: Ra 
or over 

rates 


for 


28 
tes are for vessels 14,000 DWT 
vessels 9000/13,999 DWT, 
are 15% higher. 
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1947 


of New Orleans Domestic & Export 





Tank c 


ing wholesale 


FOB 


line, 
Western, 
adelphia, 


ar index is weighted average of follow- 
markets for regular-grade gaso- 
refineries or terminals: Okla., Mid- 
W. Penna., Calif., N. Y. Harbor, Phil- 
Jacksonville, Boston and Gulf Coast. 





Pacific Coast 


Prices in Effect Mar, 17 
(In Ships’ Bunkers, Diesel Fuel Bu 
or Decp Tank Lots) (P.S. 200) ( 
San Pedro, Calif. $2 305(4) 





San Francisco 
Portland, Ore 
Seattle, Wash. 


Mid-Continent Lubes 
(At Gulf; 


nker C Fuel 
P.S. 400) 

$1 25(4) 
30(4) 
1.50(4) 
1.50(4) 


~ 


in packages, FAS, New Orleans; tn 
bulk FOB terminals) 
Prices in Effect Mar. 17 
Bright Stock Steel Drums Bulk 
D color, Vis. at 210° 
150 vis. 0-10 pp..(1)45-47(1) (1)35-3701) 
(a) FAS at New Orleans. 
Wax 
(Melting points are AMP, 3° higher thap 
EMP. Prices are FOB refinery; carloads; scale 
in bags or bbls.; fully refined slabs loose 
Prices in Effect Mar. 17 
New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
124-6 Yellow 
122-4 White. 
124-6 White. 6.75(1) (1)6-901) (1)7-901) 
Fully Refined: 
123-5 (2)6.1-6 15(1) 
125-7 7.801) (2)6.1-6.5501) (197.8-7.8501) 
WSR-3B0.8.0501) €2)6.4-6.7501) €1)8.05-8.2501) 
130-2 8.301) 6.65(2) 8.3(1) 
3-5 8.55(1) (€2)6.95-7.101) ¢1)8.55-8.801) 
135-7 9.05¢1) 7.2(2) 9.0501) 
Naphtha 
Prices in Effect Mar, 17 
V.M.&P Mineral 
Naphtha Spirits 
New York Harbor 12(4) 11¢5) 
Philadelphia 12(4) 11(5) 
Baltimore 10 54) 
Boston , 12.5(4) 11.5(5) 
Providence 12.5¢2) 11 5(4) 
Export Prices 
Prices in Effect Mar, 17 
Mexican Gulf Porte 
U. 8S. Dollars per Bbi 
Bunker © Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
rampico $1.53 $2 
Veracruz 1 5 
Minatitlar 1. 2 
Pacific Const 
yuaymas $1 91 $3.95 
Manzanillo 91 3.66 
Salina Cruz 1 91 3.50 
Note: All bunkers sales subject to Mexican 


stamp tax of 1.65% ad valorem. 


47 





CRUDE OIL PRICES 


Prieces in $ per bhi. 


of 42 U.S. gats. at the well 








Mid-Continent, Texas-New Mexico, Louisiana-Arkansas, Rocky Mountain and Other Fields 




















(See below for companies posting) 
SCHEDULE 
Gravity A B Cc dD E F G H I 4a K I. M N o r R Ss = 
Below 14 ; ; caw Sane 
14-14.9 1.37 
15-15.9 1.40 $1.20 
16-16.9 1.43 ; 
17-17.9 1.46 ee 
3elow 18 $1.69 
18-18.9 1.49 1.?2 Lae 
19-19.9 1.52 hoe 1.30 
Below 20 1.53 $1.55 $1.40 $1.46 $1.86 $1.76 $1.78 $1.73 $1.68 $1.63 $1.44 $1.51 $1.58 1.73 $1.36 $1 
20-20.9 1.55 «1.57 2 1.48 1.88 1.78 1.89 1.75 1.70 1.45 1.46 1.538 1.00 1.7% 1.38 1.90 1.32 
Below 21 1.55 1.42 1.80 1.65 $1.45 
21-21.9 ty 1.59 1.44 1.50 1.90 1.80 1.82 [o. 42 1.67 12.48% 2.55 1.07 1:77- 1.40 2.333 2:4F 1.35 
22-22.9 1.59 1.61 1.46 1.52 1.92 1.82 1.84 1.79 1.7 1.69 1.50 1.57 1:64 1.80 1.42 1.54 1.4 1.37 
223.93 9 1.61 1.63 1.48 1.54 1.94 1.84 1.86 1.81 1.76 1.71 1.52 121.59 1.66 1.63 2.44 1.356 1.51 1.40 
3elow 24 1.61 1.94 1.84 $1.91 1.76 4 ; r 
24-24.9 1.663 1.65 1.50 1.56 1.96 1:86 1.88 1.938 1.88 1.78 Ps 1.54 1.61 1.68 1.86 1.46 1.58 1.53 1.425 
Below 25 1.658 1.65 1.50 1.56 Lt 2c 2 
25-95.9 1.65 1.67 1.52 1.58 1.98 1.88 1.90 1.95 1.85 1.80 1.7. 21.36 2.08 1.70 1.48 1.468 2.60 1:3 1.45 
2 9 1.67 1.69 1.64 1.60 2.00 1.90 1.92 1.97 1.87 1.82 1.77 1.536 1.6 1.72 1.92 1.90 1.42 1.8 2.4% 
a 9 e 1.69 1.71 1.56 1.62 2.02 1.92 1.94 1.99 1.89 1.84 Lv £60 1:6T 1.74 1.04 1.32 2.064 i. 1.50 
28-28.9 1.71 1.73 1.58 1.64 2.04 1.94 1.96 2.01 1.91 1.86 1.81 1.62 1.69 1.76 1.96 1.54 1.08 1.61 1.522 
Re low 29 1.71 ; , 1.66 
29-29.9 ..7o 3.to 3.40 31.66 2.668 2.906 32.36 1.93 1.88 1.83 1.64 1.71 1.78 1.96 1.56 1.68 1.63 1.5 
29 & Above .. er 2.06 2.03 P 
30-20.9 z 1.75 1.77 1.62 1.68 2.98 1.98 2.00 1.95 1.& 1.e0 1.66 1.73 12.80 2:00 1.70 1.65 1.575 
30 . Above 2.08 1.58 
: 1.77 1.79 1.64 1.70 ,.10 2.00 2. ae ‘Or 1.08 1.7 1.82 2. 1.72 1.67 1.60 
L.ve 2.63 4:66. 3.72 2:32 2:02 2.06 1.99 1.94 1.89 1.70 1.77 1.84 2.04 1.74 1.69 1.62; 
: 1.625 
3 3.9 L.@. 1.85 3.68 1.74 2.14 2:04 2.06 2.01 1.96 i ee Pe 1.79 1.86 2.06 1.76 71 
34- 34.9 ‘ 1.88 1.85 1.7 1.76 2.06 2.08 2.02 1.98 1.9 1.74 1.88 1.78 1.73 
34 & Above 2.16 2.06 1.81 2.08 
95 Q LS U.87 1.72 1.78 2.08 2.10 2.05 2.00 1.95 1.76 1.83 1.90 1.80 1.75 
1.87 1.89 1.74 1.80 2.10 Per 2.07 2.02 L.Or 3.78 1.85 12.92 L.@2 4.70 
1.89 1.91 1.76 1.82 Zidane 2.34 2.09 2.04 1.99 1.80 1.87 1.94 1.84 1.79 
1.91 1.93 1.78 1.84 2.14 ?.16 2.4) @.0e 2.01 1.82 1.89 1.96 1.86 1.81 
1.93 1.95 1.80 1.86 2.16 2.18 2.10 2.08 2.03 1.84 1.91 1.98 1.88 1.83 
40 & Above 1.95 1.97 1.82 1.88 2.18 2.20 2.15 2.10 2.05 1.86 1.93 2.00 1.90 1.85 
PRICES ARE EPPECTIVE AS a Ps. Texas, Mirando "Pomme (Humble, Magnolia, ceacias on , 
MARCH 10, 1947. UNLESS OTHERWISE litdiate: 2s. Continental: (itaes CaS, Homble urchasing) 2.10 
NOTED & ARF FXCLUSTVE OF FEDERAL nenalis ‘is ; >; Ray nigga er va i} Van «Humble, Pure Oil) ‘ wre © 
SUBSIDY, IF ANY Magnolia. Republic, Sinclair-Praipie, Sun Oil. Willamar (Pan American) 1.70 
Prices are shown by genera! areas. Details of Yates (Pecos) Gulf Refining, Humble, 
fields where each company buys & exceptions Texas, Anahuac (Gulf Coast Area, Upper Ohio Oil, Shell , ; Ral 
to schedules as shown above will be furnished Lower) New Mexico (sour) 
on request to NPN Schedule 3: Gulf Refining. Humble. Magnolia. Schedule C: Atlantic, Continental, Gulf_ Oi) 
Pan American, Sinclair-Prairie, Stanolind Oll & Corp., Humble, Magnolia, Shell. Sinclair Prai 
Gas, Sun Oil.’ . rie, Stanolind Oil Purchasing, Texas Co. 
Oklahoma-Kansas New Mexico (sweet) 
r ) ro ow 21): Car- Schedule A: Humble. 
2 We ON Coe alg Ha Texas, Dickinson (Gulf Coast Area, Upper iiticsiniin Pty een “oor te . 
Prairie, Sohio, S. O. Indiana, Texas Co. Lower) ao redule : agnolia, sinclal rairie, 1LexXas 
Schedule K: Humble, Pan American, Stanolind 
Oklahoma j 


Schedule A (from Below 21): 
Magnolia, Mid-Continent. Pure Oil, 


Deep Rock, 
Tide Water. 


Schedule A (from Below 14): Anderson- 
Prichard. 

Nebraska 
Schedule A (29-99.9 & 30-30.9 only): Independ- 
ent Pipe Line Co. 


Texas-New Mexico 


Texas, North-North Central 
Schedule A: Cortinental, Gulf Refining, 
nolia, Sinclair-Prairie, Sohio, Stanolind 
Purchasing, Texas Co. 


Mag- 
Oil 


Texas, East Central 
Schedule B: Humble, Sinclair Prairie. 


Texas, West Central 


Schedule A: Humble. 


Texas, Panhandle 
Schedule A: Gulf Refining, Humble, 


Texas Co. 


Magnolia 


Texas, East 
$1.95 Flat Price: Atlantic, Arkansas Fuel Oil 
Gulf Refining, Humble, Magnolia, Ohio Oil, Pan 
American, Shell, Sinclair-Prairie, Stanolind Oil 
Purchasing, Sun Oil, Texas Co. 


Texas, West (sour) 
Schedule C: Atlantic, Gulf Refining, Humble, 
Magnolia, Shell, Sinclair-Prairie, Stanolind Oil 
& Gas, Stanolind Oil Purchasing, Texas Co. 


Texas, West (sweet) 
Schedule A: Atlantic, Gulf Refining, Humble, 
Magnolia, Shell, Sinclair-Prairie, Texas Co. 


Texas, West (Fullerton) 
Schedule D: Magnolia, Stanolind Oj! Purchasing, 
Texas Co. 
Texas Guif Coast (low cold test) 
Schedule E: Atlantic, Guif Refining, Humble, 
Pan American, Sinclair Prairie, Sun Oil, Stano- 


lind Oil & Gas, Stanolind Oil Purchz ising, Texas 
Co. 

Texas, Guif Coast 
Schedule F: Atlantic, Gulf Refining, Humble, 
Pan American, Pure Oil, Republic, Sinclair- 
Prairie, Stanolind Oil & Gas, Stanolind Oii 
Purchasing, Sun Oil, Texas Co, 

Texas, Refugio 
Schedule G: Atlantic, Humble, Pure Oil, Re- 


public, Sinclair-Prairie. 


Texas, Mirando (low gravity) 
Schedule H: Humble, Magnolia, Sinclair-Prairie, 
Sun Oil, Texas Co. 
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Oil Purchasing, Sun Oil. 


Texas (Rodessa Area) 


Schedule A: Gulf Refining, Magnolia. 


Texas, Miscellaneous Crudes 
Alief (Pure Oil) $1.85 
Aransas (Atlantic) From Below 34 at 
$1.98 with 2c differential to 40 & Above 


it $2.07 
Bazette, Flag Lake (Humble) 
Blanconia (Pure Oil) From 
$1.67 with 2c differential to 
it $2.07 
Clay Creek 
Bovle, Ira 
tinental 
Cayuga (F 
Charlotte 


90-20.9 ‘at 
10 & Above 


(Sun Oil) 


& Lockhart (Starr Co.) Con- 
-an American) 
Imogene, Jourdanton, Mariposa, 


Pita (Humble) From Below 20 at $1.50 
with 2c differential to 40 & Above at 
S1 9? 

Ch apel Hill (Below 50 Gravity.) Gulf Re- 
finin Sinclair-Prairie ; 

Chapel Hill (50 & Above) Gulf Refining, 
Sinclair-Prairie 

Clark, Hilbig, Lentz, Manford, Salt Fiat, 
Tenney Creek, United, Zoboroski (Hum- 
ble) 


Cleveland, N. Cleveland 
Conroe (Humble, Sun Oil, 


(Magnolia) 
Texas Co.) 


me st Creek (Humble, Magnolia, Texas 
Hi cane ns, Sand Flat (Paluxy sand) Hum- 
ble. From Below 20 at $1.50 with 2c dif- 


ferential to 25 & Above at $1.62 

Livingston, Mercy (Shell) 

Long Lake (Sinclair Prairie) 

Luling (Magnolia) 

Lytton Springs (Magnolia) 

Manziel (Pan American) 
at $1.46 with 2c 
Above at $1.62 

Mt. Sylvan (Humble) ; 

New Hope, Pickton, Pittsburgh, 
boro (Gulf Refining) : 

Pearsall (Humble) From Be 
with 2c-differential to 40 & 


From Below 18 
differential to 25 & 


Winns- 


Above at S$ 


‘ow 20 at Sil 


1.70 


1.88 


2.13 


1.78 


Schedule A 


45 
1.87 


Quitman (Pan American) Sc hedule R 
Satsuma (Stanolind Oil Purchasing) 10 
Segno (Polk Co.) (Gulf Refining) From Below 
20 at $1.66 with 2c differential to 40 & Above 
at $2.08. 
South Cotton Lake (Sun Oil) 2.05 
Taleo (Humble, Magnolia) Same as Haw- 
_kins above. 
aylor Link (Shell) 1.65 


Pennsylvania Grade 


Effective March 1 1947, except where noted 
Jos. Seep Purchasing Agency 
Bradford-Allegans $3.81 
Southwest Pennsylvania o. oe 
Fureka (West Va.) 3.60 
Buckeye (Pennsylvania Grade) 3.5 
Corning, O. (March 10, 1947) 2.01 
The Pennzoil Co. 

National Transit (Jan. 2, 1947 $3.68 

*Applies to Cochran, Franklin, Hamilton & 
Doolittle districts; prices in other lower dis 
tricts range down to 83.63 per bbl. at well 

Valvoline Pipelines 
Division of Freedom Valvoline Oil Co. 
Bradford District $3.81 
Tiona 3.82 
Middle District ‘ 3.68 
Southwest District 44 OF 
West Virginia 3.60 
Southeastern Oh 3.56 
Zanesville. Ohio Penna. Grade 3.2 
Tide Water Associated Oil Co 

Bradford-Allegany $3.8 

Pure Oil Co, 

ibin Creek, Kelly Creek (W. Va.) S83 6 

Michigan 

Simrall Corp. 
Chippewa, Vernon, Greendale Porter 


Crystal, Wise, Fork, Cedar (Richfield 
type), Cato o2.14 
a Branch, Clayton, Arenac 1.84 
Buck "ve Ede nville, Beaverton, Monitor, 
Kawkawlin, H impton, Essexville 2.12 
Freeman, Redding, Lincoln, Winterfield 
Cedar, Norwich, Evart, Aetna, Enter- 
prise, Hamilton, Riverside 2.09 
Grout oe 2.90 
Headquarters. Rose Lake Bloomer 2.18 
Foster, St. Helens 2.01 
Pure Oil Co. 
Midland, Mecosta $2.14 
Sherman, Freeman, Temple, Reed City 2.09 
Adams, Arenac 1.97 
Goodwell : 2.18 
Sohio Petroleum Co. 
Allegan, Kent, Ottawa and Van 


Buren 
Counties ; $2 
Coldwater, North Sherman (Isabella Co.) 2.14 


t 


Bellyachers, Cato, Douglas (Montcalm 
Co.) 2.14 
Rose Lake (Osceola Co.) 2 18 
Bay Pipe Line ‘Corp. 
Saginaw, Wise & Buckeye, Bentley & 
Birch Run $2.14 Kawkawlin $2.12 
Essexville 2.12 Adams 1.97 
NATIONAL PETROLEUM NEWS 
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CRUDE OIL PRICES (Continued) Prices in $ per bbl. of 42 U. S. gals. at the well 





Illinois-Indiana-Kentucky-Ohio | Louisiana Coastal (Hackberry-Iberville Area) | Montana 

Sohio Petroleum Co. Schedule F: Gulf Refining, Sun Oil. Cat Creek (Continental) ae $2.05 
. 2 " > . >i ") 
na-Ilinois Basin , $2.07 Louisiana Coastal (low gravity) | a ogy Po — ; -s rt 
estern Kentucky - 2.07 | Schedule E (from Below 24 and Below 20): | Dry Creek (Ohio Oil) .Schedule A 
Ohio Oil Co. Sun Oil Elk Basin Frontier (Stan. Oil & Gas) panemee & 
inois Basin* R ; $2.07 Elk Basin Light (Ohio Oil) ‘ Schedule A 

astern Ill. & Western Ind. From Below 29 at | Louisiana, South (Lockport Area) Elk Basin Tensleep (Carter, Ohio Oil, 

3} with 2c differential to 35 & Above at Schedule O: Gulf Refining, Magnolia. Stanolind Oil & Gas) ... 7 Schedule z 
07 : é ‘art 5 et ... Sehedule 
mouth (TIL) $1.95 Louisiana, Northeast (Dethi) by Bn Bh oe 2.00 
* Also posted by Carter Oil Co., Gulf Refining, Schedule A: S. O. New Jersey, Sun Oil. 
ex Co Magnolia i Shell. 

; i j “Carter on pg Louisiana-Arkansas, Miscellaneous Crudes 
’ + 
idon & Mattoon pools dL $2.07. | Arkansas Sour Distillate sa ggg oid Big Wyoming 
tesville, Rot aa & St. Vincent pools, Creek, Calhoun, Columbia, Dorcheat-_ , 
esa set Pet ogy | , Maceonin, NicKamie (20. New Serucisz.o0 | Balen, Dope & Lost Soir, ther aha 
: : Arkansas, Sweet Distillate (Sandstone): enslcep), . wet F ] 
Mohawk Oil Lines, Inc. Dorcheat-Macedonia (S.O. New Jersey) 2.05 CE Sake as nex ene’ Schedule A 
uthern Illinois t ; . 2.07 a Shin wmhed A gg ees aac Bailey Dome & Lost Soldier “Tensleep 
Bear, Ville Platte, West Mermentau (Con | (Sinclair Wyoming Schedule C 
S. 0. Ohio tinental) ~ a y ; 
m sic r, - ‘ ; eae Big Sand Draw, neniy Dome, Wertz 

a, Ohio $ p ‘ : ow Boe Cotton Valley Distillate (S.O. New Jersey) 2.10 - 

eveland, Lodi & Chatham (O) area 2.01 | Cotton Valley crude (S. O. New Jersey). 2.00 | (Sinclair Wyoming) . . Schedule C 
Pe pee: Era Cee iin (Pure Oil ; See. ae Byron, Garland (Carter, Ohio Oil). Schedule T 
Ashland Oil & Refining Co. | Creole (Pure Oil) AES. aoe , | Circle Ridge, Gebo, Hamilton Dome, Little 

ndiana-Illinois Basin 2 07 Grand Bay & Others (Gulf Refining). ‘From Buffalo Basin, Maverick Springs, Pilot 


Below 28 at $1.62 with 2c differential to 36 & 


Ashland Oil & Tr: ansportation Co. Above at 82.00 


Butte, Steamboat Butte, sr. a 
Vestern Kentucky 2.07 


1. ; ‘kover Lime) Arkanst Dome, Zimmerman Butte (S. O. In- 
linton Co. Ky. 199 | He Puel sville (Smackover Lime came diana) ... ws, Schedule T 
me sf ‘rade fio Ss , y ey ky | é y x 
: te "oo and Kentucky 913 | Lisbon (La.). Gulf Refining. - rom Below 28 at | E ,-,Mahoney "Dome _ (Sinelair Wyoming). differ- 
tagland Grade (Dec. 1, 1946) | . | . = = “i iterentia ion _ é Above at = 4 ential to 40 & Above at $1.80 
c ees Te F 4isbon istiliate ( ew ersey) ho + . ) 
Owensboro-Ashland Co. | Longwood (Arkansas Fuel) titer: ae 7 Elk Basin Frontier (St tanctind on & Ges) A 
ywwensboro Area & Butler Co. (Ky) ..... 2.07 Neale (Atlantic) ... ; + 1.90 Elk Basin Light (Ohio Oil) ...... Schedule A 
wling Green Area : ; rere | Smackover (Arkansas Fuel, Gulf Refin- | Elk Basin Tensleep (Carter, Ohio Oil, 
ing) . ve --- 1.63 | ““§Stanolind Oil & Gas) oo ....Schedule T 
ee Sweet Lake (Pure Oil) --. 1.81 |. Frannie (Carter, S, O. Indiana) ... Schedule T 
Louisiana-Arkansas | Grass Creek Light (Ohio Oil, S. O. In- 
| diana) is erie Schedule A 
Arkansas (sour — ow m | Grass Creek eavy (Em ar- ens eep 
reeng Mississippi Ohio Oil, S. O. Indiana... Schedule T 
Schedule L: Arkansas Fuel, S. O. New Jersey. Lance Creek (Carter, Continental, A.B A 
Louisiana, North "press iy Oil) + ule 
— 3 o tons ss Bayou Area) Mississippl, Central | Little Buck & E. Lance Creek ‘Cont. 
schedule D: S. O. New Jersey. Schedule N: S. O. New Jersey. nental) P “ Schedule A 
Louisiana, North-Arkansas (sweet) | eieestectens @ , Medicine Bow (Ohio Oil) B Ky 
Schedule M: Arkansas Fuel, Gulf Refining, Ohio ee ee ee Mule Creek (Carter) : vat 
Oil, S. O. New Jersey. ° Schedule P: S. O. New Jersey. | ae By’ Ohio Oil, 2S . 
| ndiana, Texas Co i Sabena 
Louisiana-Arkansas (Rodessa-Caddo Area) Mississippi (Pickens-Tinsley) Osage (Carter) 2 05 
Schedule A: (from Below 20 & Below 25): Schedule D: Carter. Sohio | Salt Creek (other than Tensleep) Stano- 
Arkansas Fuel, Gulf Refining, Magnolia, ; aecaaireits lind Oil & Gas, Texas Co. Schedule A 
S. O. New Jersey. Mississippi, Miscellaneous Crudes Salt Creek papers (Stanolind Oil Gas) — 
Louisiana, Central (Lake St. John-Nebo) Baxterville Crude (Gulf Refining) $1.35 | Spee pee ee one 
Schedule N: S. O. New Jersey. | Baxterville Distillate (Gulf Refining) = > 
Louisiana, Central (Olla Area) Carthage Point Distillate (Pure Oil) : 2.15 
Schedule K: Arkansas Fuel, S. O. New Jersey. Gwinville Distillate (S. O. New Jersey) 2.05 Canadian Fields 
Louisiana, South (Westwego Area) | 
Schedule N: S. O. New Jersey. Imperial Oil Co., Ltd. 
we Se oe Rocky Mountain OM Springs (Dec. 16, 1942). ......-... » 92-42 
ace eels Jet — Colorado | Petrolia (Dec. 16, 1942) 2.35 
Louisiana, South (Jennings Area) Turner Valley (Jan. 15, 1947) prices FOB pro- 
Schedule N: (from Below 32 at $1.57 & 20.9): Florence & Canon City (Continental).....$1.75 | ducer’s tankage. Beginning with 33-33.9 at 
Gulf Refining, Stanolind Oil & Gas. Ft. Collins & Wellington (Continental) | $2.47 with 2c differential for each degree of 
Louisiana Coastal ‘ . Schedule R | gravity, and ending with 64 & Over at $3.09. 
Schedule K: Continental, Magnolia, Pure Oil, R: ingely (Ss O. Indiana) ‘ -Schedule S | Turner Valley natural gasoline, 26 Ibs. 
5s. O. New Jersey, Sun Oil Walden (Continental) ceeneme s Schedule A | R.V.P. (March 20, 1946) $2.88 





CALIFORNIA 


S. O. California, August 1, 1946 (All gravities above those quoted take highest price offered in that field) 





| ze 
xe 

; ges 8 Get 

€ 34 $ cf > Sac 

ss ¢ 2 s «2 £ ; f: i ees | Pe 

af Ge Ff Gog § &, Se Gt E sf 

¢ s ek t &S e ale a = > = 

=k & - Es 2 fs <¢t ew oD = > < 

ae E © = o 32 $3 Se r) fa =e 2 £35 = 

cS 2 <_, 2¢ 82 = 28 38 & § #8 & $2 G5 tt2 8 utea et 
Gravity Ze = a a ea & oO <a - 2 sa> & S= om Son - MASe S o 
SIE 0s ao s\sis nkials nln cle ane : mae oa es cacae an ns Sa . $1.14 $1.14 $1.14 
NEE oe a Lacy pcitaesn an ee i ‘Pe ae $A 4 .. 1.88 1.3 2.38 
1 ranean aenebeceee . $1.18 $1.16 $1.15 $1.15 $1.15 $1.15 $1.17 ee 1.18 1.18 1.18 
ee 1.16 oa 1.20 $1.21 1.17 2.07 2.08 2.40 2.387 ae 1.18 1.18 1.18 
16-16.9 1.16 $1.21 .. 1.20 1.21 1.17 1.27 1.36 1.37 1.37 :s “ 1.18 1.18 1.18 
17-17.9 . cs yt ae 1.20 1.21 1.17 1.17 1.38 1.17 1.37 sees eect Se Le Zee 
18-18.9 . $1.37 i292 2-2 .. 1.23 1.23 1.20 1.17 1.19 1.20 1.18 00d pete: re oe 
MI es on een 1.21 1.98 1.21 .. 1.27 1.26 1.24 1.39 1.38 1.2 1.21 woos S820 1.28 i. ie 
BEING a 7. cea tierce oe 1.34 1:0 2.22 .. 1.31 1.29 1.27 1.2 i.3r i.e 4.8... cone ee Bae ee ae 
EN 550s anes accaweaea oe: 2.28 oe... 13 i i. 1.28 1.90 1.29 1.23 .... oooe 2.28 1.28 1.25 1.20 
MRED. ihivciaw xcceuaiedans 1.52 1.36 1.96 $1.24 1.87 1. i Ge 1.29 1.34 1.32 1.29 $1.32 .... 1.20 1.30 1.28 1.24 
Rg ep ea Seat te 1.3511 LD ie isis .... i@ im ie im is woos 2 2.8 1D 1 
4-24.9 1.99 1.42 1.88 1.364 1.42 1.3) 1.4 .... 23 2.4 1.58 1. 1.57 coee Se Lae Ee Be 
5-25.9 1.43 1.46 1.37 1.38 1.45 1.42 1.44 .... 1.39 1.44 1.41 1.38 1.40 cose 2D 2.48 1.38 3.93 
SUOMI oc kitcnc Haseswene 146 1.49 1.41 1.43 1.47 1.44 1.48 .... 1.43 1.48 1.44 1.41 1.43 .... 1.36 1.46 1.39 1.34 
| SSR eben: 150 1.52 1.44 1.48 1.49 1.47 1.51 $1.43 1.46 .... 1.47 1.45 1.46$1.44 .... 1.40 1.50 1.42 1.36 
8-28.9 154 1.56 1.48 1.52 1.51 1.50 1.54 1.47 1.49 coon RS Lab 3.48 .... 3.48 2a 2 tae 
NG ooh eked [ae 2... Se Se ee sas ES wes 1.52 1.51 1.52 .... 1.49 1.589 1.47 1.41 
30-30.9 1.61 1.62 1.61 1.55 1.55 1.55 1.55 1.54 1.55 $1.40 1.53 1.63 1.50 1.43 
31-31.9 ote ates te pa 1.59 [3.57 3.00 1.46 2. we. fess LD 
32-32.9 1.69 1.63 1.63 1.60 1.63 1.47 1.61 1.48 
33-33.9 1.67 1.67 1.62 1.66 1.51 1.65 1.51 
1-34.9 1.71 1.71 1.65 1.70 1.54 1.69 1.53 
5-35.9 sisi 1.75 168 .... 1.57 1.73 face 
6-36.9 : Beep e Fae 
7-37.9 ; 1.81 1.64 
OE 2¢6.00sn seseneunane alee) Gieas tet tee Weeen . aim deh. Cees ere 1.67 
40-40.9 Sep ens eee 1.89 





Greeley, Wasco, Coles Levee, Elk Hills Stevens Zone pices effective oct. 9, 1946. Mountain View higher gravity prices effective Jan. 15, 1947. 
Wheeler Ridge: 22-22.9, $1.17; 23-23.9, $1.21; 24-24.9, $1.25. Newhall, Kern River, Kern Front, McKittrick and Round Mountain: 12-12.9, 
$1.14; 13-13.9, $1.16; 14-14.9, $1.18; 15- 15.9, $1. 18; 16-16.9, $1.18; 17-17.9, $1.18; 18-18.9, $1.18. Elwood Terrace (FOB ship) $333.8, 
$1.60; 34-34.9, $1. 64: 35-35.9, $1.68; Gato Ridge: 12-12.9, $0.94; 13-13.9, $0.96; 14-14.9, $0.98; 15-15.9, $1.00; Kettleman Hills’ 
35-35.9, $1.61; 36-36.9, $1.65, 37-37.9, $1.69. 
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Statistics 


CRUDE PRODUCTION AND RUNS TO STILLS 
(MILLIONS OF BARRELS) 


194 
3.6 


“JF MAMJJASONDJFMAMJJASONDJIFMAMJJASOND 4111825 1 8 5221) 8 152229 
1945 1946 1947 JAN. FEB. MAR. 


RESIDUAL FUEL Olt STOCKS 
(MILLIONS OF BARRELS) 


80 


75 Daily Ave. Pennsylvania Crude 
fe Runs to Stills 


(Compiled by National Petroleum Assn., from 
65 reports of all companies refining Pennsylvania 
: crude. Figures in bbls.) 
60 Week Ended Week Ended Week Ended 
Mar. 8, 1947 Mar. 1, 1947 Mar. 9, 1946 
55 56,055 68,248 57,263 


50 


45 


40 Z Crude Oil Stocks 


35 (Bureau of Mines Figures, Thousands of bbls. 


K ie) 9 
rom 
Mar. 1 Mar.8 Mar. I 


Penna. Grade 2,144 2.055 89 

Se ee 
Mie) > JA : Other Appalachian 1,612 1,544 68 
Lima-Michigan 1,045 1,019 26 
Ilinois-Indiana : 2,743 284 


CRUDE OIL sTOCcCKS iimeen 2878 2.838 ‘¢ 
(MILLIONS OF BARRELS) Kansas 8,890 8,850 40 


Louisiana: 11,549 11,783 + 234 
North 2,798 3,127 + $2t 
Gulf Coast 8,751 8,656 . 95 

Mississippi 2.979 3,248 + 269 

New Mexico 5,884 5.572 312 

Oklahoma : 75 28.416 359 

Texas: 107,261 106,897 364 
East Texas 16,531 16,407 124 
West Texas 38,631 38,409 
Gulf Texas 29,3 29,672 
Other Texas 92,755 22.409 

Panhandle 3.796 

North 5.090 

South 5.563 

Other 7.960 
Rocky Mountain 0,324 
California 


25 


st to 


3,319 
5,071 


— Dro wo -1 + 


Foreign 


Total gasoline bear- 
ing in U. S. p 
1947 Heavy in California 5,76 5,609 
205! PR SS ci Re Seats Se : Total located in Bu- 
J FMAMJSJIASON  D 4 ii 1825 | 8 15 22 1} 8 15 22 29 reau of Mines’ E. 
JAN. aa-% MAR. Coast District 15,490 15,258 


r-4 18) 
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Statistics 


American Petroleum Institute figures in . Gasoline : ; 
thousands of barrels of 42 gallon each. Daily Production at _— Gas Oil & — Residual 
| Figures include re ported totals plus es- Average Crude Refineries inc. Kerosine Dist. Fuel Oil ruel Vil 
imate of unreported amounts and are Runs to Stills Natural Blended Production Production Production 
therefore on a Bureau of Mines basis.) Week Ended Week Ended Week Ended Week Ended \Week tended 
pstricts Mar. 8 Mar. 1 Mar. 8 Mar. 1 Mar. 8 Mar. 1 Mar. 5 Mar, | Mar. 5 var. 1 
ast Coast caxiaechcrmeicoae 074 772 1,569 1,984 234 9 536 1,052 1,563 1,718 . 
errr oat 3 f 263 309 36 “58 107 104 yy 94 
hppaloctis + 2} re one eae ; 66 189 220 i4 7 58 63 82 85 
a mn. KS pr hea hee ae Cea ae 825 2,772 2,859 388 289 848 912 1,098 1,235 
Okla ae ee. cane cdenaeees 398 390 1,379 1,452 173 168 441 146 189 191 
Fale ‘TOROS . ous. cscsceeseccesccensie 229 237 1,011 1,096 14] 140 100 119 399 414 
| z xas Gulf Coast st ate ateSid 3 a 1,156 1,149 3,496 3,518 722 799 1,583 1,482 1.656 1,669 
—— ia cig ae 354 352 1,060 976 308 308 316 346 329 344 
N. La. & Arkansas ; i tS 62 60 180 178 50 51 66 63 93 96 
Rocky Mt. (Dist. 3) . +» 20 1S So oe S $ 9 8 22 29 
Ros er WE, CN OE oo ens con eenwens 120 120 370 407 18 22 155 146 238 273 
lifornia garnet 516 803 2,16) 2,158 217 16 853 747 2.196 2.376 
Tot: fg = eR Se eer 4,935 4,596 14,782 15,191 2,304 2,140 5,572 5,488 8.496 8,824 
U'S.—B. of M. Basis, March 9, 1946 4,664 13,181 2:316 6,038 8.690 
Total Total Stocks Total Stocks Stocks of Per Cent 
Stocks Gas Oil and Residual Finished and Daily Refining 
Kerosine Distillates Fuel Oil Unfinished Gasoline Capacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Mar. Ss Mar. 1 Mar. 8 Mar. 1 Mar. 8 Mar, lL Mar. 8 Mar. | Mar. 8 Mar. 1 
BO SED. . cba s bdenendense+eueee eam oe 5,240 5,932 11,870 13,130 6,467 6,963 23.001 22.740 99.5 99.5 
cmon ponte {10 2) 2... Pees 19} 244 365 437 233 217 2,790 2.695 76.3 76.5 
Appalachian (Dist. 2) .......cccccscce ee 27 26 72 70 80 104 1,025 1.049 84.7 84.7 
ee rrr ee cone 1,109 1,221 2,543 2,823 2,280 2,441 22,244 21,731 87.4 87.4 
a. i Pe . coenscaekeeen “ae 344 356 1,250 1,311 952 1,017 10,638 10,538 78.3 78.8 
RE Re eae anneal oéee 2153 222 312 318 811 763 4,640 4,537 59.8 59.8 
a ae eee ieneene. aoene 1,781 6,615 6,535 5,166 5,133 15,225 16,025 89.2 89.2 
Louisiana Gulf Coast ............e00% ae 771 820 2,124 2,054 1,534 1,601 5,354 5,208 97.4 97.4 
gE eee ane 363 , 282 462 454 130 132 2,000 2,319 55.9 55.9 
A Ee ee ne 15 15 32 31 34 35 89 99 19.0 19.0 
othe O6t, COME BP ai cins sisestsawacee = 55 58 471 478 760 756 2,971 2,865 0.9 70.9 
Re eee er coccce 679 692 10,485 10,363 25,755 26,013 16,441 15,999 85.5 85.5 
Total U. S.—B. of M. Basis ........- ~ee 10,616 11,649 36,601 38,004 44,202 45,175 °106,418 105,803 85.8 85.8 
U. S.—B. of M. Basis, March 9, 1946.... 7,816 25,705 38,404 $105,041 


pa Unfinished gasoline stocks included are: 


ide GAS OIL ANDO DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 


io U. S. Crude Oil Production 


ded (American Petroleum Institute figures) a 7 ERG eRBES iy 





WEEK ENDED 
> March 8 March 1 
Barrles Barrels 1K 
— (Daily Average) ; 
°"New York-Penna 42,700 46,900 N 
Florida 150 100 
“West Virginia 6,750 6.550 3 5 oe 
©Ohio—Southeast 5,800 5,500 i 
Ohio—Other 2,250 2,150 : i 
Indiana 17,300 18,000 6: ? 7 te Be 
bls Illinois ; , 193,800 195,750 46 ie 
Kentucky 26,600 27,500 ; a we 
. Michigan 43,400 44,450 i } ht 
Inge Nebraska oe 700 700 | 
na Kansas °° 955,550 71,800 ; ae 
‘ sl Oklahoma °° 366,400 309. 150 ha g +h fee 
68 Texas 
26 District 1 20,550 19.950 | 1947 
284 District 2 157,900 146,000 : ; eS aoe Moe 
District 3 487,300 451,000 
“ District 4 242,000 223,250 oa 25 1 tee ee} ane 29 
a District 5 38.300 36.450 t ‘ 
234 East Texas 818,000 328,200 
3° Other District 6 .. 111,000 106,100 
. District 7-B 36,450 36,100 
District 7-C 34,900 32.65 
268 District 8 473,700 467,450 GASOLINE STOCKS 
31 District 9 130.000 126.350 (MILLIONS OF BARRELS) 
14 District 10 84,650 83.150 
364 Total Texas 2,129,750 2,056,650 
124 North Louisiana 94,150 93,850 
99 South Louisiana $11,450 310,300 
335 Total Louisiana : 405,600 404,150 
S5t Arkansas 74,650 73,900 @ 
S€ Mississippi 86,450 84,200 
994 Alabama 950 850 
161 New Mexico—Southeast 103,900 103,400 
oa New Mexico—Other 500 450 
969 Wyoming 106,400 111,300 
51 Montana 21,500 22,350 
347 Colorado 34,600 35,750 
wn California 898,200 890,100 
Total U. S 4,823,900 4,771,350 
45 °Penna Grade crude in- 
“ase cluded 55,250 58,950 
V2 ° 
°° Okla., Kansas, Neb. figures are for week 
ended 7 a.m. March 6, 1947 
232 
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ABOUT OIL PEOPLE 


Morris Parker of Central West Oil 
Corp., South Bend, Ind., and a direct 
of Indiana Independent Petroleum Assn 
recently completed a new building in 
South Bend for car washing. The build 
ing, next to a service station operated 
by Central West Oil Corp., operates 7% 
hours daily, servicing 200 cars per day 
The project is part of an entire city block 
acquired by Mr. Parker. It is arranged 
so that customers driving out of — the 
washing division must pass over the sery 





ice station drive. Ten employes, includ 
ing a cashier and manager, are at pres 
ent working in the washing building 
Washing is done on a commission basis 


- ~ ° 


E. W. Miller of Fleet Wing Corp., 
Cleveland, was appointed general mana- 
ger for Sohio-Fleetwing Corp. in Detroit 
on March 1. He was formerly Fleet- 
wing’s merchandising manager. , . 
George H. Pugh, who has been assistant 
to Sales Manager Luke Loufman, has 
been appointed sales promotion and ad- 
vertising manager. George Monroe, Flect- 
wing's division manager for southern 
Michigan, has been transferred to Cleve- 
land in an executive capacity. 


° u ° 


Wofford Oil Co. of Georgia, Atlanta, 
Ga., is providing “Music While You 
Work” for its accounting and credit de- 
partment employes. The _ installation 
provides a background of melody 
to make working hours pass more quick- 
ly and pleasantly and to help relieve 
monotony and fatigue. Results obtained 
are reported most favorable, 


a ° Qe 


Pure Oil’s new coker at the company’s 
Toledo refinery is expected to be in Oop- 
eration by April 1. A training program 
is under way to train men to fill the 
vacancies that will result from the staff- 
ing of the new unit. C. D. Freshour is 
conducting the training program. 


* oO o 


C. R. Whitehill, assistant to the su- 
perintendent of Gulf Exploration Co. in 
Houston, is planning to leave about April 
1 for Saudi Arabia. He will be stationed 
in Kuwait on the Persian Gulf where he 
will be in charge of Gulf’s transportation, 
including garages, machine shops and 


road building. 


° e °° 


Analyzing the 2Ist annual convention 
of Kentucky Petroleum Marketers Assn. in 
Louisville on Feb. 25-26, Herbert L. 
Clay, secretary-treasurer, found, among 
other things that attendance was 40% 
above all previous records. Convention 
visitors were registered from 12 states 
and 53 Kentucky Counties. 


co Q 2 


New assistant manager of Shell Oil 
Co.’s retail department is A. T, Doane. 


52 





He was formerly assistant to the vice 
president, marketing, in charge of em- 
ploye relations and training. He was suc- 
ceedud by Ls iG. Hopkins ... Mr. Doane, 
after attending Boston University, cp- 
erated his own distributing business for 
a time, and joined Shell in 1931 as a lu- 
bricating oil salesman. He _ progressed 
through various positions, including sales 
manager and acting manager of the Bos- 
ton division. He served as a lieutenant 
commander with the Navy during th 
war, where he was responsible for toe 
procurement of aviation gasoline and gas- 
oline components . . . Mr. Hopkins, a na- 
tive of Kenton, Ohio, started his career 


with Shell shortly after graduating fron 
Ohio State University in 1928 wita 

B.. 3S. dezree. He rose trom clerk i 
Shell’s Cleveland marketing division t 
the manager of the head office, aviation 
department, the position he was holdin, 
at the time of his present appointment 


The South Central Petroleum Corp 
Lexington, Ky., has been incorporated ii 
Lexington, Ky. Capital of new produ 
inz company is $330,000. Incorporato1 
are William H. Beck, Dauris Clyde Car 
penter and Harry Holmes Carpenter, 





Waiting for the business meeting of Iowa Independent Oil Jobbers Assn. to start 

Feb. 25, were (left to right): Fred Thiel. Britt Oil Co., Britt, Iowa; C. W. Garbee, 

Best Oil Co., Lisbon, Iowa: and G. J. Schuttinga, Prairie City Oil Co., Prairie 
City, lowa (See NPN March 5. p. 16) 





The Resolutions Committee of the Iowa Independent Oil Jobbers Assn. includes 





(left to right): Gerald Phippen, Russell Oil Co., Russell; Martin A. Jenson, Mid- 
West Service Co., Algona; and L. D. Tucker. Tucker's Service, Knoxville 
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How to Simplify 
any Oil Piping Job 


A lot of oil people know how it’s done—have profited 
by it for a long time. They know the time and trouble 
it Saves On any piping job—from plan to installation— 
by having Crane supply all the valves and fittings, pipe, 
fabricated piping, and all accessories as well. 

For a bulk plant, for example, or a marine terminal, 
tank farm or filling station, look what this means. 
There’s a 3-way advantage in standardizing on Crane 
piping equipment. 





























— Specifying and buying are simplified be- 
cause you choose from the world’s most 
complete line of brass, iron, and steel ma- 
terials for all applications. One order to 
your Crane Branch or Wholesaler covers 
everything. 














—Undivided responsibility for materials 
speeds the job; helps get the best installa- 
tions. 





—Uniform Crane Quality in all materials 
assures uniform efficiency and dependabil- 
ity throughout piping systems. 


On new construction or replacement work, the more 
you use Crane service, the bigger the advantages. 


CRANE CO., 836 S. Michigan Ave., Chicago 5, IIL 
Branches and Wholesalers Serving All Industrial Areas 


















(Right) FOR GENERAL UTILITY service in bulk 
station piping, for all working pressures up to 
200 pounds W.0.G., Crane recommends 
Standard Iron Body Double Disc Gate Valves 
with brass mounting. Made in sizes from 2 in. 
up; in patterns to fit specific needs. See your 
Crane Catalog, pages 128 and 129. 







... EVERYTHING FROM | : 
, igs 


VALVES ° FITTINGS 
PIPE * PLUMBING 
AND HEATING 








Re: : | FOR EVERY PIPING SYSTEM 
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For Sale 


DISMANTLING — COMPLETE REFINERY 
(1000 barrels daily capacity) at Oil City, Pa., 
Route 8, Rouseville Road, between Oil City and 
Rouseville. Everything for sale on the premises. 
Wax Plant and Refrigeration Equipment—Steel 
Buildings—150 tanks,—pipe—pumps—valves— 
fittings—electric motors, etc. Weinstein Co., 
ae” 172, Oil City, Pa. Phone No. Oil City 





1939 INTERNATIONAL 2,000 gallon, 
one compartment tank truck. Gravity or 
pump discharge. Good condition, new 
rubber. Unit too large for owners’ use. 
Will take 800-1,000 gallon tank truck 
as part payment. 
IDEAL OIL COMPANY 
Main Street Unadilla, N. Y. 
Unadilla 2988 


For Sale 





ALL-BRONZE FOOT VALVES 


Immediate delivery on 1’’ single-poppet, 
1%” single-poppet and 1%’’ double- 
poppet foot valves and 1%’ single- 
poppet angle check valves. Write for 
prices. 


INDEPENDENT PUMP COMPANY 
1250 Getty Street Muskegon, Mich. 


For Sale 

















FOR SALE 


Gar Wood Front Mount Winches Model 
2U512—With or without cable, auto- 
matic brake. Can be mounted on all 
trucks either front or rear. Rated at 
12.000 pounds. This is a real buy. 
75.00 F.O.B. Cleveland. 
NATIONAL TRUCK SALES CO. 

2501 St. Clair Cleveland, O 











FOR IMMEDIATE DELIVERY 
Propane TANKS Butane 


110 gallon to 1650 gallon complete with 
fittings. 


We design: and erect L. P. Gas Bottling 
Plants. 


KENNEY TANK INSTALLATION CO. 
2132 N. Halsted St., Chicago 14, Il. 





20,000,000 POUND 
CAPACITY GREASE 
PLANT DESIRES 
ADDITIONAL TONNAGE 
HAVE AMPLE RAW 
MATERIALS AND PACKAGES 


ADDRESS INQUIRY 
N.P.N. BOX 185 


FOR SALE 


Bulk Plant and Service Station, Seneca 
County, Ohio. Doing a large tank truck 
business with farmers. Established for 
twenty-five years and showing a _ sub- 
stantial profit. Storing capacity 106,000 
gallons. R.R. Siding and Motor Trans- 
port facilities. 


LOCK BOX 503 
Tiffin, Ohio 














FOR SALE 


ONE-GALLON STROKE STEEL SERV- 
ICE PUMP for farm tanks, skid tanks, 
and 55-gallon drums. New, improved 
design, with brass cylinder and_ brass 
foot valve. Superior construction—light- 
weight and strong, with unusually low 
— height. IMMEDIATE DELIV- 
ERY. 


GARY STEEL PRODUCTS CORP. 
25th St. & Hampton Blvd. Norfolk, Va. 


STORAGE TANKS 
TANK CAR TANKS 


68—10000-Gallon, Located in Oklaho- 


ma 
102—10000-Gallon, Located in Pennsyl- 
vania 
also 
20—8000 and 10000-Gallon, Located 
in Illinois 


IRON & STEEL PRODUCTS, INC. 
42 years’ experience 


13456-A S. Brainard Ave., Chicago 33, 
Illinois. Phone BAYport 3456 


“ANYTHING containing IRON of 
— ae 

















FOR SALE 
FUEL TANK TRAILERS 


Just purchased 10 Heil fuel tank trailers, 
type F-2A, 2000 gallon capacity. Motor 
Pumping unit and meters in rear. Used 
by Army Air Corps. In nice condition 
Will sacrifice at $875.00 each, f.o.b. 
Mobile as these must be moved im- 
mediately from Army storage. Picture 
of type on request. 


FULTON AUTO EXCHANGE 
190 Edgewood Ave. N.E. Atlanta, Ga. 


Phone Ma. 2134 


NEW GASOLINE EQUIPMENT 


TRI-ROTOR FUMPS, 40 gpm @ 2500 
rpm, 1%’’, variable hand _ control, 


#20-DV Yale . $37 
NEOPRENE HOSE, 1%” x 30, feet, 
M&F couplings, each ....... $17.50 


GASOLINE ENGINES, 1% hp, B&sS, 
model NPR, 1.39 ball bearing speed 


reducer, each . $60 
FLEXiBLE COU PLINGS, %” x 2%" 
OD, with disc .... $3.50 


LIGHT PLANT, 1% Kw, 110/1, -_ 
Kohler, rebuilt $27 
STEEL TANKS, 500 bbl., 21’ 6° x 3” 
high, bolted type . 750 
LARGE STOCKS—QUICK SHIPMENTS 
J. A. POSTELL 
165 Spring St., N. W., Atlanta 3, Ga. 


CAB-OVER-ENGINE TANK TRUCKS 


1500 Gallon Capacity; 1940 Autocar, 
Model URB, 3 compartments complete 
with meter, pump, power take off; 
$3500.00. 1935 Autocar, 6 compart- 
ments, complete with meter pump, power 
take off, also equipped to bucket off; 
$2500.00. 


ARLINGTON ICE & FUEL COMPANY 


5140 Reisterstown Road 
Baltimore 15, Maryland 


Telephone: Liberty 1400 








FOR SALE 
STORAGE TANKS 


8—300,000 gallon capacity. Have avail- 
able storage tanks ~ from 2,000 
gallon to 2,500,000 gallon capacity. 


WE WELCOME ALL INQUIRIES 
EMPIRE TANK & SALVAGE CO. 


1451 Broadway New York 18, N. Y. 
Phone: Lackawanna 4-5760 

















Immediate Shipment 


STORAGE TANKS 


Horizontal or Vertical 
20,000 down to 8,000 gal 
Also Tank Car Tanks 


The W. H. DYER COMPANY 
1861P Railway Exchange Bldg. 
St. Louis 1, Mo. 











FOR SALE 
NEW TRUCK BODIES 


9 and 12 foot open cargo truck bodies 
with tarpaulins, sides, bows, etc. Ideal 
for long or short-wheel base civilian 
truck. Original cost to Govt. $325.00 
and $425.00 each. Packed 2 to crate. 
Will ship anywhere. 9 foot body $60.00 
each in lots of 2. 12 foot body $90.00 
each in lots of 2. 25% deposit with 
each order, 


FULTON AUTO EXCHANGE 
190 Edgewood Ave. N.E. 
Atlanta, Ga. Ma. 2134 








7 
TRANSPORT TRAILERS 


1—4,000 gallon Fruehauf, 3 compart- 
ment, single axle unit 1944 model. 


1—4,075 gallon Heil, 3 compartment, 
single axle unit 1942 model. 


1—4200 gallon Standard Steel, 3 eom- 
partment single axle unit, 1944 
model. 


1—5000 gallon Fruehauf, 3 compart- 
ment, tandem axle unit, 1944 model. 


1—5300 gallon Butler, 3 compartment, 
tandem axle unit, 1946 model. 


All units in goed condition, eperating 
every day. Will furnish tractors if de- 
sired. All equipment priced right. 


EMERSON OIL COMPANY 
Waukesha, Wisconsin 
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CANNED OIL. 


CLASSIFIED 





Wanted to Buy 





WANTED TO BUY 


Wanted: Tank Fabricating shop east of 
Mississippi River; 10,000 square foot 
minimum space required; must inelude 
medium gauge sheet metal working 
equipment; write giving complete de- 
scription of facilities, location and price. 


Box 176 








MANUFACTURERS REPRESENTATIVE, 
veling the Southeastern States calling on Oil 
Equipment jobbers and Tank Manufacturers de- 
sires lines applicable to this trade. 


Business Opportunities 


Box 175. 


distributorships available. Box 


WANTED 
manage and operate wholesale Bulk Plant and 
3 stations and 10 towns with tranchise with 
Major Oil Company. 


PARTNER with $10,000.00 


Box 180. 


tra- 


Advertised brand of motor oil 

both Pennsylvania and Midwestern lithographed 

quarts, two gallons, 5 gallons and drums. Some 
8 





BULK OIL STORAGE PLANT 


7 tanks, 5,000,000 gal. capacity. Avail- 
able for storage or lease. Equipped for 
storage of Bunker C, also storage and 
blending ef lubricating oils. Excellent 
location on Hudson River at entrance 
Linceln Tunnel. Railroad siding, barge 
and motor transport deliveries. 


HUDSON TANK STORAGE COMPANY 
Weehawken, N. J. 


Phone, Jersey City, DElaware 3-0699 











OWNERS RETIRING 


OLDEST CONTINUOUS CARLOAD 
OIL MARKETING BUSINESS IN EAST. 
Started 1920. Well known throughout 


trade. Broad Delaware Charter. Es- 
tablished refinery and customer con- 
nections. New York State authority and 


gasoline permit. Federal tax-free cer- 
tificate for Title IV articles. Two copy- 
righted oil brands, can designs and 
plates. Established bank connection 
with liberal financing arrangement. Will 
sell on liquidated basis or as is, de- 
pending on financial capacity of buyer. 
Splendid opportunity for aggressive 
young man or men to build a real busi- 
ness with little capital or for large com- 
pany to take advantage of established 
name as marketing outlet. 


ALSO AVAILABLE: Pennsylvania Cor- 
poration Charter for buying, selling 
and dealing in Petroleum and _ allied 
products and for buying, selling and 
guaranteeing accounts receivable. This 
type charter now practically unobtain- 
able because of banking department 
restrictions. 


Address inquiry, with brief background, 
to 


Box 166 
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Positions Wanted 


OIL EXPERT, 25 years diversified experience 
in production, administration and sales. Speaks 
several languages, would consider traveling 
abroad, knows foreign markets. Experienced ne- 
gotiator and a good coordinator. Box 183. 


POSITION WANTED 
ent, Chief Chemist—Twenty-six years chemist 
Refinery management, Labor Negotiations, 
Patent Litigation, Planning, Surveys, Industrial 
Oil Sales. Exceptional success as lubrication en- 
gineer. Prefer management small sales company 
or refinery. Salary reasonable or salary and 
bonus. Box 184 . 


Manager, Superintend- 


Situation Open 


EXPERIENCED MAN desired by reputable oil 
company for managing a new LP Gas operation 
in the Far East. Experience in operation, dis- 
tribution, installation, conversion as well as 
marketing — essential. Excellent opportunity. 
Single man preferred. In replying state all 
personal data, education, and experience. Write 
Box 181. 


Classified Rates 





“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set im 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 


“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 


Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertis.ments are pay- 
able in advance, 


No agency commission or cash dis- 
counts on classified Advertisements. 
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This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no respon- 
sibility for errors or omissions. 
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Mr. McLaughlin 


Mr. Hull 


Burt E. Hull, Houston, who was elected 
a vice president of The Texas Co. (See 
NPN March 12, p. 16) and Ralph B. 
McLaughlin, who succeeded Mr. Hull as 
president of The Texas Pipe Line Co., 
both started with the company in com- 
paratively minor capacities more than 40 
vears ago. Mr. Hull joined the com- 
pany as a junior engineer in 1905, and 
one year later Mr. McLaughlin started his 
Texaco career as a laborer, Mr. Hull, 
a native Texan, became chief engineer, 
with headquarters at Beaumont, in 1910, 
a position he held until 1922 when he 
became chief engineer of the refining 
department with headquarters in Hous- 
ton. In 1922, he was transferred to 
Tampico as vice president and general 
manager in charge of production, refin- 
ing, pipeline, marine, and sales opera- 
tions of The Texas Co. in Mexico. He 
remained there until 1926. 


Mr. McLaughlin was elected assistant 
secretary of The Texas Pipe Line Co. 
when it was organized in 1917 and later 
served as_ secretary and treasurer. In 
June, 1939, he became vice president 
and assistant manager of The Texas Pipe 
Line Co. and Texas-New Mexico Pipe 
Line Co. In 1943, following his war 
service with API and PAW, he was 
elected vice president and manager of 
The Texas Pipe Line Co. and Texas 
New Mexico Pipe Line Co.; also vice 
president of The Texas Empire Pipe 
Line Co. and Kaw Pipe Line Co. 


S. K. “Cy”, Mak- | 
emson, has been ap- 
pointed sales man- 
ager of the Penn-O- 
Tex Oil Co., petro- 
leum marketers in 
Minneapolis, Minn. 

For the past five 
years Mr. Makem- 
son has been sales 
manager for Aetna 
Oil Co., Louisville. 
He is widely known 
in Midwest oil cir- 
cles, and has been 
active in the program of the Louisville 
Sales Manager Council to foster better 
salesmanship. 





Mr. Makemson 
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Mayor C. Fred McCullough of Green- 
ville, S. C. who is distributor for Socony- 
Vacuum Oil Co. products, has announced 
he would not be a candidate to succeed 
himnself as mayor, a post he has held 
since 1937. He says he desires to de- 
vote his full time to the oil business. 





oO ° ° 


Jack Molloy, assistant to the Fort 
Worth division land man for Stanolind 
Oil and Gas Co., has been transferred 
to Oklahoma City as district land man 
for Oklahoma. He will be succeeded in 
Fort Worth by John H. Thompson ot 
Amarillo. 


° o ° 


William T. O’Gara, who has recently 
completed three years’ service with the 
Tropical Oil Co. in Colombia, has been 
added to the geology department at Texas 
Christian College in Fort Worth. 


oO c c 


C. K. Sharp, Jr., recently returned 
from 4% years AAF service, has joined 
Sharvania Oil & Grease Corp., Memphis. 
He will be assistant to Sharvania’s presi- 
dent, C. K. Sharp .. . Another recent ad- 
dition to this organization is E. L. Howe, 
He was formerly office manaver for Na- 
tional Fireworks Co. and will be office 
manager and auditor in his new connec- 
tion . . . The company is in the midst 
of expansion activities. It has already 
added 2500 square feet of space to its 
factory. In the past six months machine 
shop power equipment has been added 
for the manufacture of Sharvania’s steam 
cylinder lubricant atomizer, on which 
the company holds patents . Among 
distributors recently added by the com- 
pany is Feck Oil Corp., Cincinnati, Ohio, 
which will distribute the company’s prod- 
ucts in Kentucky, Ohio and Indiana. An- 
other recent addition was the Portilla 
Corp. as Sharvania sales engineers in the 


Island of Puerto Rico 


o ° * 


John D. McNutt, producing division 
executive and 33-year veteran of Pure 
Oil Co., will retire April 1. He has been 
southwestem division manoger for 16 
years at Tulsa and formerly held posts in 
Chicago, eastern Kentucky, Columbus, 
Ohio, and Charleston, West Virginia .. . 
William M. Peck, Michigan division man- 
ager at Saginaw, will succeed Mr. McNutt 
and Worth M. Saxon, chief division 
production engineer of southwestern pro 
ducing division will take Mr. Peck’s post 


° ° ° 


After more than 29 years of continu 
ous company service, R. L. Clifton, Tul- 
sa, manager of the production depart- 
ment for Carter Oil Co., retired from 
active service March 1. R. J. Sullivan 
continues as assistant manager of the de- 
partment and O. N. Knox, Seminole, divi- 
sion superintendent in the Oklahoma- 
Kansas area, will be transferred to Tulsa 


56 





Tide Water Associated Oil Co. executives join for a picture at the Avon refinery 

during the recent district sales manager's conference held by the company. Left 

to right are: P. E. Allan, vice president of sales; H. Y. Hyde, vice president of 

manufacturing; Harry A. Jackson, assistant sales manager: and W. A. Reanier, 
sales manager 


as assistant general superintendent of the 
production department . . . Mr. Clifton 
began his career with Carter in 1917 at 
Augusta, Kans., as a district foreman. He 
played a major role both in development 
of Carter properties in the Seminole and 
Burbank fields and was in charge of pro- 
duction in the Oklahoma City field until 
1936, when he transferred to the Tulsa 
office. He will continue to make his 
home in Tulsa. 


George H. Clark, who has been with 
The Texas Co. since 1929, has been pro- 
moted to division geologist of the South 
Texas division, producing department, 
effective March 1. He succeeds John C. 
Miller, division geologist for 14 years, 
who resigned to accept a similar position 
with Jergens Oil Co. 


° ° ° 


R. H. Morrison, president of Central 
Oil Co., Richfield, distributor in Greens- 
boro, N. C., is recuperating from a re- 
cent serious illness. 


° ° > 


Oil men recently elected directors of 
National Foreign Trade Council include: 
M. W. Bowen, foreign trade executive 
of Socony-Vacuum Oil Co.; W. J. B. 
Dixon, assistant treasurer, The Texas 
Co.; H. L. Schultz, vice president and 
director of Standard-Vacuum Oil Co. 
Other directors include: E. F. Johnson, 
general counsel, Standard Oil Co. (N. J.), 
and A. E. Thayer, secretary of California 
Texas Oil Co., Ltd. 


° ° hel 


A. P. Endres has been promoted to 
the post of assistant to the public rela- 
tions of the General Petroleum Corp. . . . 
Mr. Endres, a Stanford graduate in 1933, 


has been with General Petroleun. cor 
eight years, mostly in the advertising 
and sales promotion department of the 
home office. He is married and has two 
children, and lives in Burbank, Cal. 


W. A. Bourne has been named assist- 
ant manager of Gulf Refining Co.’s To- 
ledo division. He is in charge of auto- 
motive sales for Ohio . . . Mr. Bourne 
has had 27 years’ service with Gulf Oil 
Corp. He has recently been serving as 
assistant to the general manager on spe- 
cial assignments. He participated in the 
organization of the Pittsburgh division 
office . . . During his career with Gulf, 
Mr. Bourne has also worked in the At- 
lanta and Houston divisions. He was as- 
signed to the office of the general man- 
ager in Pittsburgh in 1937. 


H. L. Straughan, Jr., Gulf Oil Corp., 
has been elected president of the Mid- 
land (Texas) Oil Scouts Assn. 


Richfield Oil Corp. is conducting a series 
of distributor sales meetings in Richmond, 
Philadelphia, Boston and Syracuse . . 
Among the speakers are Col. Harold G. 
Hoffman, former governor of New Jersey. 
who will address the Boston and Syra 
cuse meetings, and Josh Lee, former 
United States senator: from Oklahoma 
and now a member of the Civil Aeronau- 
tics Board. 


M. J. Adams, transferred from Fort 
Worth to Houston recently, has been 
named assistant manager of the gas di- 
vision, producing department, of The 
Texas Co. 
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When you install a National A-38H Pump (Hose 
Extension Model, at only a few dollars extra), you can 
rah give smooth, efficient service to every car that drives in. 
oft 
tof Cars 4 to 9 feet away can be reached without removing 
nier hose. Cars 10 to 15 feet away can be reached by 
simply lifting the hose from the saddle. Then the hose 
is immediately returned to original position easily 
£0 
isinc and naturally No complicated mechanism to cause 
hs future extra maintenance costs. 
When reaching across the car to tank, the arched 
position of the hose prevents marring the car finish. 
” Prewar customers, familiar with the many advantages of 
sis ‘ 
To the National Hose Extension, are requesting this 
8 feature on their postwar pumps. Its true worth— proved 
’ € 
Oil to users through eight years of continuous use 
Eg without maintenance cost—merits the careful 
the consideration of every buyer. 
sio : = : 
walt Production is improving. Old orders are gradually 
, , 
At- being filled, bringing nearer the time when 
: as 
an new orders can be accepted. 
1 NATIONAL PUMPS CORPORATION 
General Offices: CINCINNATI 23, OHIO 
§ Factory: Dayton 1, Ohio 
<> Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL 
Mid F | Branch Office: 937 Santa Fe Avenue, Los Angeles, Cal 
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H. V. Kaltenborn with Great Britain's Foreign Secretary, Ernest Bevin—probing for facts Lehind the new's. 


Campaigning for truth 


As a public service, The Pure Oil Company 
sponsors H. V. Kaltenborn’s fearless analysis 
of the news on NBC. He reports the facts as he 
sees them—lets the chips fall where they may. 
As a service to the Petroleum Industry, The 
Pure Oil Company has been devoting many a 
“commercial” minute on this popular Kalten- 


born program to a better public understanding 


—particularly of the truly competitive character 


of this great and progressive American industry. 


with Pure 


THE PURE OIL COMPANY, U. S. A. 








